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So wires Tennessee Auto Corporation of Nashville 


(TELEGRAM ) 
August ll, 1926. P. 


STUTZ MOTOR CAR CO. 
INDIANAPOLIS, IND. 


WE HAVE HAD YOUR NEW EIGHT CYLINDER SAFETY 


STUTZ CONTRACT FOR SEVERAL MONTHS. 


THE 


PERFORMANCE OF YOUR CAR IS VERY MUCH BEYOND 


OUR EXPECTATIONS. 
HAVE DEVELOPED. 


NO TROUBLES OF ANY KIND 
WE CONGRATULATE YOU ON BUILD- 


ING SUCH A WONDERFUL AUTOMOBILE. 


AN 
AQ ; 


TENNESSEE AUTO. CORP. 
Nashville, Tenn. 


HIS forty-word telegram speaks volumes. ‘‘No troubles 
of any kind have developed’’, means that this dealer 
is selling cars and making money instead of rebuilding and 
free-servicing cars and losing profits. 
The New Safety Stutz was brand-new in January, 1926, and 
yet there is no car on the American market today that is more 
soundly engineered—more sure-footedly designed. The very 
construction of this advanced automobile automatically re- 
duces its servicing to the minimum. 
Foresight is better than hindsight. A Stutz franchise taken 
today means getting in on the ground-floor. So we urge you 
to write us at once for the full Stutz Dealer proposition. 


STUTZ MOTOR CAR COMPANY of AMERICA, Inc. 
Indianapolis 
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Watch for them on the road 








BELL 160 
LOCAL 102 


Cc. W. Epley at { iid al BY SEAT cbs. 
Gettysburg, Pa. a 

uses a Manley 
No. 107—314-Ton 
Business Getter. 
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For new 1926 Catalog describing the entire Manley line write to 


MANLEY MFG. CQO., YORK, PA. 
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This heavy duty 
outfit of Roberts 
and Jerrold of 
Little Falls, N. 
Y. is equipped 
with a Manley 
No. 105—5-Ton 
Business Getter 
—also a Manley 
Towing Truck. 














Listed below you will find three sizes of Manley Wrecking Cranes to take care of every 

type of work. The No. 105—5-Ton Crane, mounted on a truck chassis, is ideal for truck 

and bus work. Because of the fact that it is equipped with two hoists, either one of which 
_ can be operated independently, the garage whose wrecking car is equipped with this 
g crane can handle anything from the lightest car to heavy trucks and busses. 


MANLEY CRANES ARE AVAILABLE IN 
THE FOLLOWING SIZES: 


No. 101, 2% Ton .......... $100 
No. 107, 3% Ton .......... $135 
pom BOG, SM oc ccc cvccsce See 


Order from your jobber NOW and 
avoid delay in delivery. 
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When you put a Blossom Lock on 
one of your Demonstrators, you will 
experience the same _ satisfaction 
which the authors of the letters re- 
produced here have experienced. 


And you will quickly recognize how 
this special feature will fit into your 
car-selling program. The Blossom 
Lock will give you something out 
of the ordinary to talk about. 


It is as different from the ordinary \— 








car lock as the self-starter is from 


the crank, or the balloon from the 
high-pressure tire. 









; It is the only 
, | lock which requires but ONE KEY 
, to lock both ignition and transmis- 
’ | sion coincidentally. 
‘| Chevrolet and Pontiac dealers look- 
‘ | ing for ways and means of improving 


sales will write at once for complete 
; details giving name of distributor. 





The Blossom Lock Company, Cleve- 





One Key Locks BOTH ignition and transmission 
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Greater Accuracy 
And What It Means To You 











By the very nature of things no other form of bearing can 
be manufactured to as precise limits of dimension and con- 
tour as those having balls and ball raceways. 


This fact added to the ability of the ball to run truly under 
load (without mechanical aligning devices) and the use of 
high carbon, high chrome electric furnace steels, explains 
why New Departures are superior to all other bearing 
types in: 

Reduction of friction. 
Resistance to wear. 
Never needing readjustments. 


Long life. 


Minimum attention for lubrication. 


Ant PF wn 


. Permanently correct alignment of shafts. 


J 


/. Constant adjustment of gears. 


THE NEW DEPARTURE MANUFACTURING COMPANY 
Detroit BRISTOL, CONNECTICUT Chicago 
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“Of all the recent books on gasoline, 
this is unquestionably one of the best” 


GASOLINE FACTS 


by H. G. Mendelson 


—a new book—gives you a wealth 
of information on all phases of 
the gasoline and oil industry 


Not only the most recent and complete re- 
view of the gasoline industry but also the 
simplest and most readable story ever writ- 
ten on the subject — is the consensus of 
opinion about this new book by a recog- 
nized authority. 


Many volumes, most of them written from 
a technical viewpoint, have appeared on the 
subject of gasoline, the sources of its sup- 
ply, the various refining processes, and its 
distribution, but never until now has an 
author (born and raised in the oil fields) 
produced as readable and as truthful a story 
as this, as interesting to the layman as it is 
to the expert. 
















Gasoline Facts is an education in itself— 
163 pages of facts on all branches of the 
industry — absorbing from beginning to 
end. If you buy, sell, handle, use or make 
gasoline, a copy should be in your hands 
now. 


Hundreds have already taken advantage 
of our special offer. You may buy a copy 
of this special, limited “‘Roycroft Press” 
edition through your bookstore, or order 
direct from the publishers. 


By mail $2.00 per copy 


The National Tank Auditing Service, 


Inc. 


Dept. E Bradford, Pa. 
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CROSS SECTION 
MOULDED‘V’” BELT 







The customer who drives up with 
a hot engine appreciates the ser- 
vice you render him when you 
replace his outworn, slipping fan 
belt with the belt that really grips 
the pulley—the Gates Vulco. 


”“ The Standardized Fan Belt”’ 


BELT 


“Manufactured by the World’s Largest Makers of Fan Belts’’ 
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John Doe 


Or 
John Dough 
are both prospects for 
Studebaker dealers 


e 


By introducing Custom Sedans Studebaker is open- 
ing new markets for Studebaker dealers. 


One-Profit Facilities now enable John Doe to enjoy 
the custom luxury hitherto confined to John Dough! 


And the Studebaker dealer is reaping the benefit of 
satisfying the universal longing for a custom car at 
the price of those that are not! 


We don’t know whether or not the Studebaker 
Franchise is available in your territory, but we do 
know that it is worth your while to find out! 


Drop us a line! 


Address Dept. 51 
THE STUDEBAKER CORPORATION OF AMERICA, South Bend, Indiana 


STUDEBAKER 
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‘We have obtained splendid results’ 


with the 


“BAT” Suction Super-Charger 


‘‘Functions When the Engine Breathes’’ 


The “BAT” Suction Super-Charger is out on the firing line, 
making good. Dozens of letters like the above are in our files 
—all filled with praise and records of achievement. 


What we discovered in tests, users are finding in service. 
“BAT” performance is making business boom. 


Let us tell you about the sales “BAT” Suction Super-Chargers 
can bring. Easily installed in from 10 to 20 minutes with 
liberal discounts that make profits worth while. 


Wire, or write us today. Ask for the booklet “‘Supercharging!”’ 


P. H. Webber Company 


: Racine Industrial Plant Building No. 12 ; ; 
Racine, Wisconsin 


September 9, 1926 


INSTALLED ON A FORD 





fepoee 


The trade mark of P. H. 
Webber is an old, established 
one in the automotive in- 
dustry. It insures stability 
and factory co-operation, 








“BAT” applied to any auto- 
motive invention signifies to 
the industry the well-known 
ability of P. J. F. Batenburg, 
a dean among successful 
engineers, 


Manufactured and sold under license of P. J. F. Batenburg, Racine, Wisconsin 
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This cut-away view of the 
new James Self-Cooling 
Valve shows the exclusive 
patented Grant 4o/low-head 
construction. ‘Three vent 
holes provide ready exit for 
heat within the head. Ex- 
pansion and contraction are 
minimized —the valve is 
lighter, a much desired 
quality where power and 
speed are vital. 
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/ Sensational 
in Performance 


ae 


The new James Self-Cooling 
Valve possesses what the 
entire automobile industry 
has striven for years to ob- 
tain—the abilityto withstand 
warping, burning, scaling or 
pitting—under any and all 
conditions. 


Heat is dissipated at its very 
source! 


As the hot gases rush by the 
head they create a suction, 
drawingouttheheatthrough 
the three vent holes—creat- 
ing a cooling action. And there 
is no mass of metal in the 
head to retain the heat as in 
the ordinary valve. 


Moreover, the new James 
Self-Cooling Valve utilizes 





a new and marvelous 
metal—Ni-chro-loy—which 
will not burn, scale, warp or 
pit. And to retain a// the 
structural qualities of this re- 
markable metal, it is cast - 
not forged. 


In view of the sensational 
performing abilities of the 
new James Self-Cooling 
Valve and the fact that it 
costs no more than the best 
valves of the ordinary type, 
there is little doubt that it 
will become a leader in sales 
almost instantly. 


Jobbers and dealers are 
urged to get all the facts — 
for here is an outstanding 
profit opportunity. 


Distributors and Dealers! 
Write or wire for full details 


JAMES MOTOR VALVE COMPANY 


1314 Maple Street 


Detroit, Michigan 


Makers also of the well-known 


O 
S 


James Two-Piece (cast-iron head) Valve 


ES 


Valve 
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Leading Dealers Awarded The 
Chrysler Franchise 











_ 
Ww 
During the past sixty days, a number of leading is 
distributors and dealers of motor cars in many of - 
the largest cities in the country have been awarded at 
the Chrysler franchise. . 
ae 
They have discovered the restrictions of doing busi- ns 
ness with a franchise for a single car, and the dis- i 
advantages of franchises for two or more cars with 
as many companies. bi 
mi 
They have been convinced of the greater value of 7 
association with a manufacturer building four lines bis 
of cars bearing one name, priced from *750 to °3595 ar 
to cover the entire quality car market, produced 7 
in one unified group of plants, and under Chry- 7 
sler’s revolutionary plan of Standardized Quality. th 
th 
Therefore, they have unhesitatingly severed past tiv 
relations — some of them of many years’ standing 
—in order to share in the greater profits that the 
farsighted Chrysler policy affords to its dealers. er 
th 
Your request for additional details will be held in ~ 
strictest confidence. “ 
dr: 
CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN ie 


CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONT. 
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Let SAFETY BEGIN 
with the TRADE 


HE MAKING of highway transportation safer is one 
of our big problems. This is the problem of the 








“Statistics in one large city for the first three 
months of this year show only 23 accidents for per- 





whole community, but it 
is more particularly the 
problem of the automo- 
tive industry because the 
motor vehicle is involved 
in so many highway acci- 
dents and because the 
safer the streets and 
roads the greater will this 
business grow. 

The National Automo- 
bile Chamber of Com- 
merce, the National 
Automobile Dealers’ Asso- 
ciation, and other automo- 
tive trade organizations 
are doing much to help 
make the highways safer 
through national and 
community activities, but 
there is a very definite 


thing that every automo-, 


tive dealer can do to im- 
prove conditions in his 
own community. 


Every automotive deal- 
er Should make SAFETY 
the watchword in his own 
organization. He should 
impress it upon his sales- 
men, his demonstrating 
drivers, his testing me- 
chanics, his service car 
drivers, and he should re- 


member himself that proficiency in driving an automobile 








A SAFE and PROFITABLE 
EXAMPLE 


It pays the automobile dealer to set an example 
of safe driving. His own car and his demonstrat- 
ing cars should be so well driven as to command 
the admiration and confidence of the public. 

His car and those of his salesmen should observe 
traffic rules and speed laws, and above all should 
respect the rights of other motorists. Courtesy 
should be plainly evident wherever a dealer’s car 
goes. 

Equipment that helps make driving safe should 
be in evidence on the cars in the trade. 


Use chains when streets and roads are slippery. 

Install good bumpers—strong enough to be of 
some service in case of collision. 

Have brakes always in good condition. 

Install safe lights for night driving, parking, 
stopping, etc., and keep them properly adjusted. 

If all the cars in the hands of the trade will set 
an example of safe driving and safe equipment it 


will help dealers sell more cars and more 
equipment. 























“The lesson for motorists is plain. 


sons who were driving 
three months or less, 
while but 64 mishaps 
were registered for 
drivers whose experience 
varied from three months 
to one year. Four hun- 
dred and five motorists 
who had driven cars for 
two to five years were 
involved in mishaps, 
whereas 688, whose driv- 
ing records were of at 
least five years’ standing, 
figured in accidents of 
which seven were fatal. 

“Of course, it may be 
said that the motorists of 
five years’ experience are 
in the majority, but, even 
discounting the difference 
in numbers, the _  pre- 
ponderance of accidents 
caused by the more prac- 
ticed persons has but one 
explanation and that is 
simply carelessness and a 
tendency to take chances. 
Many newer automobil- 
ists would have the ut- 
most fear of trying to do 
what the more proficient 
ones think they can 
achieve but fail in doing. 
The saying, ‘never 





is not in itself an assurance of freedom from accidents. 

In fact, some authorities are inclined to blame the driv- 
ers of long experience for more than their share of acci- 
dents. The theory is that he who handles automobiles 
day in and day out under all kinds of traffic conditions 
gains a self assurance which in an unguarded moment 
permits him to fail to observe due caution, and an acci- 
dent results. 


On this point a recent bulletin of the Chicago Motor 
Club says: 


too old to learn,’ is a truism that has lost noting of its 
forcefulness even in this enlightened age. Experienced 
automobile drivers should ever be careful to avoid that 
self-assurance which only too often is of serious con- 
sequence.” 


Probably the men in the trade are the most experienced 
of all automobile drivers and it follows that for more 
reasons than one they should constantly guard against 
the indifference and neglect that lead to accidents. ; 
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The modern home of the Cunningham 

Motor Co. of Aurora, Ill. The first 

floor contains the sales rooms, service 

floor, and parts department. The 

shop is located on the second floor, 

while the third floor is used princi- 
pally for car storage. 


Flat Rate to Customers and 
Mechanics Proves so Success- 
ful in N. C. Cunningham's 

Ford Service Department 
That He Would Not Think 
of Returning to Old System 


he 


By C. EDWARD PACKER 


The Cunningham Service men with their “pay day smile”—even though it 


is not pay day. Possibly the fact that FLAT RATES make the pay large 
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enough to last all week accounts for their winning smile. 


INCE its organization in 1917 the dealership which 
now bears the name of the Cunningham Motor 
Co. had had a most distressing problem in its 
service department. It is hard to conceive of a 

more discouraging problem than that of working hard all 

month only to find that instead of a profit you have a 

loss varying between $400 and $500. New car sales had 

been uniformly good. The town of Aurora, IIll., with its 

40,000 population and its surrounding farms affords a 

good market for automobiles, tractors, and trucks, but 

the losses in the shop offset the profits from sales. 

Since 1917 the ownership of this establishment had 
changed 4 times, conditions were serious, but N. C. Cun- 
ningham, the present owner, knew that there was an 
answer. He tried practically everything that his fellow 
dealers and the factory could suggest for putting his 
service on a paying basis, but without any improvement. 
Flat rates to the mechanics had been suggested but it 
was feared that it was too radical a departure from the 


10 





conventional way of paying help for the men to accept. 
But something had to be done. 

Accordingly Mr. Cunningham called his superintendent, 
R. C. Mehring, in to conference. It was decided then 
and there to operate the shop on flat rates to the me- 
chanics the same as it had been operated for several years 
on flat rates to customers. A meeting of the service 
department was called and the plan was explained. As 
is usually the case there was some grumbling among the 
mechanics. Now there would be a louder complaint if 
things were to be changed back to the old hourly b:sis 
of paying, for, as will soon be seen, the men are indi vid- 
ually making better pay than previously and the shop !s 
a real profit producer. 


The Plan of Paying Mechanics 
The method of handling the payment of the men closely 
corresponds to the system recently formulated by the 
Ford Motor Co., for the assistance of its dealers. Its 
value had been proved in many similar establish: ents 
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throughout the country. Briefly it consists of paying 
the mechanic a certain percentage of the price that is 
charged to the customer. In the case of the Cunningham 
Motor Co. this is 40 per cent. In addition 5 per cent of 
any sale of cars, labor or parts that is made by one of 
the service men to a new customer is paid to the man as 
a commission. If a former customer has not been in for 
three months or more he is considered as a new customer 
as far as the payment of the mechanic is concerned. 

A salaried service salesman diagnoses each job and 
sells the repair that is needed. He writes a repair order 
that states clearly just what is to be done and the 
amount that is to be charged for the work. All repair 
charges follow the standard factory flat rate schedule. 

Due to the attractive working conditions and good pay 
only such mechanics as are capable of handling all types 
of repair work are employed so that the jobs can be 
given out in rotation. This eliminates the need of a 
foreman and prevents any favoritism being shown to 
certain mechanics. When the work is completed the car 
is driven back to the service floor by a “runner.” The 
mechanic turns the repair order over to the service 
salesman who wrote the order. The latter then inspects 
the job and credits the mechanic with 40 per cent of the 
labor charge. 

All work is guaranteed to the customer for a period 
of 80 days. If there should be a come-back due to poor 
workmanship the mechanic must do the work over on his 
own time. If the come-back is due to faulty material the 
house stands the expense and pays the mechanic his reg- 
ular price for doing the work. 


Good Equipment Is Provided 

The shop is divided up into stalls and a man is assigned 
to each section. He works in this place and is responsible 
for its condition. Cleaning of other parts of the building 
is handled by paying the men at 60 cents an hour when 
they are not on some flat rate job. 

Metal covered benches equipped with vises line the 
walls. Steel sash construction in the walls gives excellent 
light and saves on the electric bill. In order to maintain 
schedules and to do the best grade of work a good assort- 
ment of power equipment is installed. This is highly 
Important in the profitable application of flat rates as it 
enables one to keep good mechanics who revolt at the 
“hammer and pliers” shop. An electrical test bench, bat- 
tery charger, motor driven engire burning in and run- 
ning in stand, reamers, power drills, connecting rod and 
piston aligners, shaft straightener and tester, and arbor 
press, constitute some of the larger pieces of equipment. 
| Three men are employed in the stock room. This makes 
it possible for the mechanics to get prompt attention when 
they call for parts. While the stock men may be working 
On putting away stock, cleaning up the room, or some 
other duty they wait on the mechanics immediately unless 
they are all waiting on customers at the time. This plan 
IS Very necessary in order to keep the mechanics contented 
with the flat rate system. 

This new plan eliminated the need of a foreman, stock 
funner and a shop porter. This saves $400 monthly. At 
the end of the third week after the new plan was put 

(Continued on next page) 
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It is hardly in order. for me to speak with 
authority to you on how the flat rate basis in an 
automobile repair shop should be run or whether 
it 1s successful or not as a whole all over the 
country. We have had this system in effect 
here about three months, and I am frank to 
admit that after trying to eliminate everything 
that we knew of, and taking up the suggestions 
of various other dealers when we were oper- 
ating under the old system as to how we could 
make our shop pay when it was persistently 
going into the red every month, we decided that 
any move that we made would be better than the 
present system at that time. - We therefore, 
put the flat rate system into effect, and in doing 
so, my superintendent immediately called a 
meeting of all the mechanics and explained the 
matter to them as best we knew how, giving 
them an outline of how we thought the business 
would operate, and started out. 


Some of the mechanics grumbled at first, but 
this did not last long, and it is the usual story 
in any business I suppose. It soon showed up 
the fellows that were slow and taking it easy in 
the shop on the previous hourly basis. 


However, we did not jump over night from 
taking losses, but within three weeks’ time we 
were breaking even and ever since that we have 
shown a fairly steady increase of net profits on 
the right side of the ledger. We find that the 
mechanics seem to be fairly satisfied the way 
we are operating here. We have harmony in the 
organization, and as far as we can see every- 
thing is running along smooth, and as to the 
writer, I would not consider going back to the 
old system under any condition that I know of 
at the present time. We are averaging about 
65 jobs a day in the shop, requiring the 
mechanics to guarantee their work for 30 days. 
Since we have had this in effect, we have had 
only about three or four come-backs a month 
which we consider very remarkable work. 


In connection with this we have a very good 
service floor man and runner to handle cars and 
move them back and forth to the service floor. 
We have one salaried Lincoln mechanic and one 
salaried general utility man, and we are looking 
for a battery and generator man to be used on 
the service floor who will have to be put on a 
salary basis. This system enables you to cut 
down expenses of over-head salaries, and there 
is one vital thing that you must have and that Is 
a good man, one who is a salesman of the first 
calibre, on the service floor to sell the customer 
on the repair work that comes in. 

We do no repair work whatever on the service 
floor. 
have more men in the shop now than we ever 
had before, and our mechanics here are averag- 
ing from one to four dollars a week more than 
they did on the old system and are not working 
any overtime. 

Yours very truly, 
CUNNINGHAM MOTOR COMPANY. 
By N. C. Cunningham. 








Everything is taken to the shop. We 
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Wherever special equipment will do better or faster work or relieve the strain 
on the men it has proved profitable to install it. 


into effect the shop broke even for the first time in many 
years. At the end of the fourth week a profit was made. 
Since then the average net profit, after charging off exec- 
utives’ salaries, as well as the salary of the service sales- 
man, maintenance man, and such items as light, heat, rent, 
insurance, depreciation and in fact everything that should 
rightly be charged against the department, has been $150 
a week. Surely quite a contrast between the results with 
fiat rates and with the old methods. 


But where did the profits come from? 


Extra volume efficiently handled spelled profits in this 
case. As the mechanics have a very direct and personal 
interest in the number of jobs that come to the shop they 
are continually boosting for their organization. In addi- 
tion to the extra 5 per cent that they receive for every 
new customer they are assured of larger incomes when 
they are kept consistently busy. The number of service 
jobs handled in the last 8 months is more than double 
the amount handled a year ago. 

With a financial incentive to complete each job as soon 


as possible the shop capacity is great- 
ly increased and since the installation 
of flat rates to the mechanics it has 
not been necessary to turn down a 
single service job because of being too 
busy. While overtime is discouraged 
and little practiced there are always 
willing workers available for the little 
extra jobs that drift in near quitting 
time. This is quite different from the 
way things used to be and it is build- 
ing up a strong reputation for real 
service. 


The Do It Right the Virst Time 


By requiring each man to guaran- 
tee his work for a period of 30 days 
it is remarkable the way complaints 
are reduced. Doing it right the first 
time is making money for the men by 
saving their time and making money 
for the shop by building confidence 
among the customers. In fact come- 
backs are practically eliminated. 

As each man is now on the lookout to do as much work 
aS is possible he is quick to call the service salesman 
when a condition that should be corrected is noticed. 
For example when grinding valves if it’ is noticed that 
the pistons are in bad condition this fact is called to the 
attention of the owner and authority to correct the trouble 
is obtained if possible. Even though the additional order 
is not obtained this protects the shop against a future 
complaint from the owner and wins a reputation for 
being alert. 


How the Mechanics Make Out 


On the average the men have increased their pay from 
20 to 40 per cent. Some have shown an even more 
startling increase. A few have not done so well, but with 
persistent effort they now have a good chance of making 
more money. 

The car washer has jumped from $24 a week to an 
average of $50. One of the men who worked there for 
three years at 65 cents an hour got a check one week for 

(Continued on page 32) 





New Reo Truck Body 


LANSING, Sept. 4——-The Reo Motor 
Car Co. announces a new panel body, 
with closed cab, and designed especially 
for use by retail merchants, as available 
on the Speed Wagon chassis with either 
four or six cylinder engine. The body 
is not to be confused with the closed 
cab, panel sides unit, which has been 
offered by Reo for years, the company 
points out. 

The body measures 105 inches long 
back of the driver’s seat, is 58 inches 
wide and 56 inches in height. The body 
is fitted with solid oak slats to within 10 
inches of the top as a means of protect- 
ing the steel panels from the loads. 
Strips of felt around the rear doors 
make them dust proof. The door windows 
are 1544 inches wide and 20 inches high. 

The driver’s seat extends the entire 
width of the cab and is heavily uphol- 
stered. 

Finish is in lacquer and is provided 
in a wide selection of colors. 


12 

















it 


see 





William Powell, proprietor of the garage shown in the photograph, was for 
many years a blacksmith at Beavertown, O., five miles from Dayton. 
coming of the automobile he chose to stay in the transportation business and turned 
his blacksmith shop into a garage. 
and sells cars, tires, batteries, accessories and radios. 
largely to these two business principles: 
of supply, and he has sold his merchandise for cash. 


With the 
He now occupies the substanial quarters sown 
He attributes his success 
He has stuck to known and reliable sources 
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Dealers Average Loss on Used 
Cars $39 to $50 Says N. A. D. A. 


Survey 


Reports from 


Sales of 129, 


1000 Dealers Show 
000 Traded Vehi- 


cles in First Six Months 
This Y ear as Compared 
with 126,000 in Same 
Period Last Year 


C. A. Vane, General 
Dealers’ Association 


ST. LOUIS, Mo., Sept. 





Manager, National Automobile 


5.—Automobile dealers through- 


out the United States handled more used automobiles in 
1926 than they did in 1925, according to figures covering 
approximately 1,000 dealers and involving approximately 
130,000 used car sales, made public today by the National 


Automobile Dealers Association. 


The period covered in 


the survey was the first half year of 1926 against the 


first half year of 1925. 


Figures are for the identical 


dealers for the two periods. 
For purposes of statistical study, four classifications 


of dealers were made. 


““A” dealers, in the table which 


follows, are dealers located in cities of more than 100,000 
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Comparative figures are: A B C D 
Number of dealers re- 
porting ...... 308 108 169 378 
Total Used Cars on 
Hand, All Dealers 
2 0 US 12,067 1,572 3,792 £7,924 
ji eS 12,111 2,624 3,432 7,738 


Total Used Cars Sold, © 
All Dealers 


First Half 1926............ 63,459 15,588 15,951 34,720 
First Half 1925............ 59,818 13,452 11,245 31,726 
Averages per Dealer 
Used Cars on Hand, 
| 2h 39.17 14.56 21.84 20.96 
Used Cars on Hand, 
— July 1, 1925.00.00... 39.32 24.11 20.30 20.44 
Used Cars Sold 
First half 1926__........ 206.03 144.44 94.39 91.85 
Used Cars Sold 
First half 1925_......... 194.21 124.55 66.53 83.66 
Cost per car, 1926............ $331.51 $249.81 $305.06 $317.22 
Sales price per car, 1926 365.35 250.22 312.36 313.72 
Cost per car, 1925............ 363.05 242.25 337.58 286.28 


Sales price per car, 1925 415.55 242.90 329.32 285.40 
INIUNIUOUUOULU.UUTOOEEOUTA OATH 


| |. population; “B” dealers in cities of less than 100,000 pop- 


ulation but more than 50,000; “C” dealers in cities of 
less than 50,000 population but more than 25,000 popu- 
lation, and “D” dealers in cities of less than 25,000 
population. 

While deaiers are selling used cars for about what they 
paid for them, their actual losses are, being suffered 
through inability to obtain sales expenses and carrying 
charges. Used car departments have an average operat- 
ing expense equaling 15 to 20 per cent of the sales price 
of the merchandise handled. On this basis, the loss per 
car in cities of more than 100,000 population (at 20 per 
cent) was $39.23; in cities under 100,000 but more than 
50,000 was $49.63 per car; in cities less than 50,000 pop- 
ulation but more than 25,000 was $55.17 and in cities of 
less than 25,000 (at 15 per cent) averaged $50.45 per car. 





Try Out Autogiro Airplane 


Experiments with the Autogiro Airplane, built to the 
order of the British Air Ministry, were performed re- 
cently at the Hamble Aerodrome, in England, according 
to a report received by the Automotive Division of the 
Department of Commerce from Consul Savage at South- 
ampton, England. The machine weighs 1,889 pounds and 
is operated by a Clerget 130 horsepower engine. 

The Autogiro is said to be similar to the ordinary air- 
plane, except that most of the wings have been replaced 
by a windmill canopy located over the pilot. Four others 
are in the course of construction for the British Air Min- 
istry and it is reported that England hopes similar planes 
may be built and operated for commercial use. 
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Removing Cause 


normal amount of heat likely to be developed by the 

engine is given consideration. Then a suitable cool- 

ing system is designed. It is not unusual, however, 
that in service, conditions may be encountered or varia- 
tions in the original settings of the component parts of the 
car may occur that will result in the development of more 
heat than the radiator can handle. Servicing the cooling 
system was handled in detail in the preceding article, so 
those conditions that tend to develop excessive heat will 
be considered now. 

Probably one of the most common causes of overheat- 
ing is that which results from forcing an engine that 
is too tight. This is as common with new cars as with 
ones that have been overhauled. It is good practice to 
drive at less than 25 miles an hour for the first 1000 
miles and in that time to change the crankcase oil two 
or three times. Ample oil and easy driving will permit 
all parts to wear in to a proper fit. There are two rea- 
sons why a tight engine overheats. In the first place 
the parts, being fitted very close, create more heat by 
friction and that in turn requires more power to main- 
tain a given road speed. The result is a wider throttle, 
more gas burned, and hence more heat developed. Such 
conditions have frequently been carried to the point where 
the engine froze up from the extreme heat. If facilities 
are available it would be time and money well spent for 
the car dealer to jack up each new car and run it for 
at least a day before delivering it to the purchaser. Then 
by filling with new oil the maximum assurance will be 
had that the new owner will enthuse over the performance 
of the car instead of condemning it for running hot, and 
bringing it back for free service. 

Complete overhaul jobs should be given the same con- 
sideration. This will do much to prevent come-backs. 

An ample oil film on all frictional surfaces assists in 
cooling the engine by reducing internal friction, sealing 
the pistons against the loss of power from blow-by, and 
by forming a path to assist in carrying heat to the cyl- 
‘Inder wall where the water can dissipate it. Failure of 
the oil pump to properly circulate the lubricant is, there- 
fore, serious in several ways. It is also evident that old 
and worn out oil will not give the needed lubrication, and 
that oil that is excessively heavy may not reach some 
of the tightly fitted surfaces. 


L THE design of a cooling system for any car the 


Importance of Compression 


Loss of compression from any cause is a sure way of 
cutting down the power of an engine, and here again the 
common reaction of the driver is to open the throttle 
still further in order to maintain the desired road speed. 
The proper seating of valves is therefore vital. Poor 
seats, insufficient clearance between valve stem and tap- 
pet, sticking valves, improperly timed valves, all tend 
toward the creation of excess heat. 

For reasons similar to those just given the fit of the 
pistons and rings is vital. In addition, if there is insuf- 
ficient clearance left for expansion at the ring ends the 
ring will bind against the cylinder walls and develop very 
high temperature. This sometimes results in scoring. 
Where scored walls are encountered we have high tem- 
peratures resulting from the extra gasoline burned to 
offset the loss in power occasioned by the blow-by and in 
addition the direct flame of combustion passes down the 
cylinder wall, and the path of heat is broken by the rup- 
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Many Cases Require Renewal o} 
Parts, Cleaning and Adjust- 
ing, Running in of Engines, 
or Correction of Per- 
sonal Driving Habits 


By C. EDWARD PACKER 


ture in the oil film. A heavy carbon deposit, while not 
tending to make the radiator boil, will raise the internal 
temperature of the engine by preventing the heat from 
being freely carried off by the cooling medium. 


Effect of Incorrect Carburetion 


The importance of the carburetor adjustment is some- 
times overlooked when tracing down overheating difficul- 
ties. A mixture that is too rich will burn slowly and in 
addition to depositing soot, or carbon in the cylinder, the 
flame follows the piston down and gives off excessive heat 
to the cylinder walls. A lean mixture ignites with violent 
explosion and its accompanying blue flame gives off intense 
heat. Neither condition is as it should be and adjustment 
of the carburetor has cured many an overheating engine. 

As is well known, a retarded spark will quickly over- 
heat an engine. The late spark does not ignite the charge 
until the piston has started downward with the result that 
the compression has dropped and in addition there is more 
cylinder wall exposed to the flame when it does occur. 
Should a car have its automatic advance stuck it will be 
the same as running on partially retarded spark. A spark 
that is advanced too far or where the automatic advance 
operates too freely will give rise to overheating and labor- 
ing of the engine because the engine is actually working 
against itself. In this case the explosion takes place while 
the piston is still traveling up and in order to run it is 
necessary to open the throttle farther than would other- 
wise be necessary. While this tends to increase the heat 
developed the thing most noticeable is the laboring of 
the engine. 

Any condition that causes the engine to miss aggra- 
vates the tendency to overheat. Fouled or improperly 
set plugs, pitted breaker points, weak breaker point 
spring, worn ignitor cam or bushings, all cause missing 
which in turn requires a larger throttle opening to handle 
a given load and consequently contributes to overheating. 

A slipping clutch in addition to actually generating col- 
siderable heat by friction wastes a great deal of engine 
power. 


Chassis Faults 


Anything that imposes an excessive load on the engine 
is the direct cause of the generation of excessive he: t, and 
dragging brakes probably are the most common offenders. 
It should be possible to easily roll the car on a had and 
level surface by hand. If this is not possible the brake 
adjustment should be checked to see that the whee > tut! 
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This is the second of two articles 
on engine overheating. In the first 
article published in last week’s issue 
of MOTOR AGE, the possible causes 
of overheating were listed and rem- 

edies were suggested. 


has been properly driven. Just 
: let the owner handle the car for 
a few miles and the service man 


freely when the brakes are released. On Ford ears it is 
vital to see that the bands are not too tight. 

It sometimes happens that misalignment of the rear 
axle or drive shaft creates much friction, although this 
is generally first noticed as objectionable noise instead 
of by the overheating of the engine. It is a simple matter 
to jack up the car and check the drive system for any 
binding that might exist. 

To anyone who has ever ridden a bicycle with soft tires 
it is unnecessary to say that it takes real power to make 
it roll. The action with the car is similar only far more 
serious. Soft tires are a common cause of overheating, 
especially on long fast trips. And in addition to having 
a bad effect on the engine a soft tire quickly ruins itself. 

Sometimes it is well even before checking the car for 
possible causes of overheating to check the driver. It is 
almost useless to inquire as to whether or not the car 


may see a few things that will 

save him much time and save the 
customer some money. See if the driver advances the 
spark after starting the engine in cars that have a 
manually controlled advance or a combined manual and 
automatic arrangement. Have the driver start several 
times if convenient to be sure of this point. 

Slipping the clutch is quite common and whether done 
intentionally or not should be called to the driver’s atten- 
tion. With this practice goes the one of riding with the 
foot resting on the brake pedal although with cars 
equipped with accelerators this is seldom done. It is 
usually the new driver who does this and of course it is 
for the purpose of being able to find the pedals quickly 
in an emergency. 

The speed demon who shoots up to high speed in low 
gear to get ahead of traffic and then has to jam on the 
brakes will probably be quite regularly bothered with over- 
heating. (Continued on page 32) 


HOW THE ENGINE MAY OVERLOAD COOLING SYSTEM 


Clogged oil passages 
preventing oil from getting 
to bearings and’ cylinder 


Water pump not turn- 
ing-If shaft turns, 


check for sheared im- 


peller pin or broken 
shaft. 


Water circulation poor. - 


Check for fit of pack- 














walls-Remove bear- 
‘ings and clean out 
with high pressure air. 


Push. rods ‘sticking or 
set too close.-F ree up 
and reset so that 
valves. close properly. 


© 


Oil of incorrect body- 
either. too thin to protect 
the parts or too heavy to 
circulate-Drain and 


flush. Refill with oil 


of correct grade. 


Oil pump not circulat- 
ing oil properly —R ep air 
or replace pump or 
adjust pressure if 
pump is O. K. 





” 


Valves sticking, not 
seating, or out of time— 
Free up, grind and re- 
time as needed. 


ing and fit of impeller 
with housing of pump 
and repair or replace 
as needed. 


> / an 


Water passages clogged 
up.~ Boil out with good 
cleansing agent and 
flush out. 


Pistons, rings, and bear- 
ings too tight as result of 
being new or overhauled.- 
Run in to proper fit 
under observation. 


Pistons worn, walls 
worn or scored, so that 
compression is. poor.— 
Fill scores, hone or 
grind walls, install 
oversize pistons and - 
rings. 
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View of 10-story building 


model. The open back 
view shows the slight in- 
cline of the floor at the 
walls. This building has 
a capacity of 500 cars. 























ee By TOM WILDER 
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jnaanee ae mHAT terrible old monster, 

= great eens the City Parking Problem, 
we we cei. om Which daily does battle with 
oo" ‘4 the traffic squad, is killed and 
daily rises again, has been 
solved by many fearless in- 
Unfortunately, however, most of the solutions 


ventors. 
require capital in large quantities with earnings depend- 
ing on uncertainties which none could figure out. 

In many cities congestion is so great on the arteries 
leading into town that it is questionable whether more 
people would drive to business even if they had free park- 
ing space upon reaching their destinations. 
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CITY Parking 


How Much will they Pay?’ 


That is the Point Which Determines 
Whether the Downtown Parking 
Garage Will Be a Success or Not 





A cut-away view of the Lancaster Spiral Floor building 
showing one complete turn of the continuous floor and 
the method of parking cars. 


Capital weighs items of this sort and then wonders if 
the motoring public will pay a fee for parking space or, 
more to the point, a fee large enough to pay interest on 
the investment and the cost of operation and main- 
tenance. 

In many of the solutions the requirements are equip- 
ment which would be a total loss or at least pooriy adapted 
to other uses should the project fail and for this reason 
alone capitalists are loath to invest money which could 
find a safe market elsewhere. 

In spite of the aversion of capital to take a chance on 
the downtown garage, large structures are being bui!t in 
all large cities and many of them have been in oper:‘!0n 
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The 


Below the spiral ramp floor is placed 
two level floor areas. The floors at 
one side will, of course, be half way 
between those of the other side. The 
greater the area that can be served 
by one ramp the greater will be the 
return in profit per square foot. 


Leva. FLoce 


long enough to prove beyond a doubt that the idea will 
work with a profit. 


Motor AGE is presenting here pictures and description 
of one solution of the problem which promises to give 
greater capacity than the long ramp systems and quicker 


and cheaper handling than elevator systems. It is being 
pushed at present by Condron & Post, engineers, of 
Chicago. 

Their solution is called the Lancaster System, patented 
by Lancaster and Hjermstad in the United States and 
Canada, and, while it was introduced several years ago, 
has lain dormant until the time seemed ripe to promote 
it or as stated above until capital loosened up somewhat 
in favor of the multifloor garage. 

The scheme consists of a unit which must be about 
110 ft. square with a central shaft around which a slightly 
inclined floor winds in the form of a helicord, or as is 
Improperly called a spiral. Cars are parked around the 
outside wall of this spiral floor which at the wall has an 
Incline of less than %4 to 1 per cent. Cars ascending 
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Combination of office 
building and Lancas- 
ter system 
offices are en- 
tirely separated from 
the garage except 
through the stair and 
elevator shaft. 


ag 
_ “NEO SpiRa* 






garage. 


take the outer circle with a pitch 
of about 4 per cent and cars de- 
scending take the inside circle 
with a pitch of about 8 per cent. 

If the property is larger than 
the required 110 ft. square the 
floors can be extended level to 
any distance with aisles that 
lead out from the spiral ramp. 

Messrs. Crondon & Post espe- 
cially recommend their system 
for combined garage and office 
buildings. A suggestion of this 

_ gort is shown in our illus- 
tration of three _ typical 
floors from such a build- 
ing. A 20-story building 
would have the lower six 
floors devoted to the ga- 
rage while the upper floors 
where the light is better 
would be reserved for 
offices. 

The patron of the Lan- 
caster Garage may drive 
his own car to his park- 
ing space and return by 
elevator or attendants 
may do the driving if the 







a 












patron prefers. 

Any modern form of construction may be used in one 
of these buiidings, but reinforced concrete would seem to 
be better adapted than most other forms as the construc- 
tion gang could be of such size that its progress on one 
turn of the spiral would just correspond with the hard- 
ening time of the concrete so that there would be no 
lay-offs between floors. The work would proceed much as 
it does on a concrete highway; work on the forms would 
go forward, the forms would be filled and finished, and 
not touched again till construction reached the point on 
the next turn above. | 

The cost of a building of this sort would range fro 
$3.00 to $4.00 per square foot per floor depending on 
labor conditions, style of exterior, height, and other 
factors. 


Any forward step toward a solution of the parking 


problem holds a considerable trade interest. The plan 
just described is a move in the right direction. We want 
every convenience for the man who drives. 
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Seven Dealers Tell 


NEXT 
in KQUIPM 


Proprietors Explain Service Shop Needs 





WHAT 


and How They Expect to Increase 
Their Profits 


HERE is one good reason for buying shop equip- 

ment. It is to increase shop profits. The profits 

may come directly or indirectly. They may be 

immediate or far in the future, but in the last 
analysis there is but one reason. Even the free air hose 
at the curb and the water buckets for filling radiators are 
equipment that bring indirect profits by building up good 
will and bringing more people to your doors. 


The equipment we want to talk about, however, is the 
kind that is used in the shop in turning out some job or 
other, and in considering the advisability of buying any 
item of equipment it is well to see if the item has one or 
more of the following: 


1. Make more money by speeding up flat rate opera- 
tions. 

2. Do better work than without the machine. 

3. Reduce time cars that are in the shop and thus 
increase the number of jobs done on the same floor 
space. | 

4. Make it easier to keep promises made to customers. 

5. Obviate the necessity of sending work out to a 
machine shop with the consequent delay in getting 
the job finished. 

6. Increase prestige, showing customers that engineer- 
ing methods are used in repair operations. 

.7. Make possible the distribution of jobs to the average 
mechanic with the assurance that work will be done 
properly. This is especially desirable when working 
on flat rate and paying mechanics by the job. 

8. Reduces drudgery. Makes work easier and men more 
contented. 

9. Obviates the necessity of turning down work in 
rush periods. 


The buying of equipment should be done with wisdom, 
and after a shop has once been started it is usually 
considered advisable to buy additional items as the profits 
from the business justify the expenditure. The exception 
is found when it is felt that a piece of equipment will 
bring in enough business to more than pay for itself as 
it is used, and this explains one reason for equipment 
makers selling certain pieces of machinery on a time 
payment basis. 

In balancing the probable receipts from the use of the 
equipment against the cost it is well to estimate, if pos- 
sible, the number of jobs that can be done per month 
or per year and the extra revenue that will thereby result. 
Against this is to be considered the cost price and the 
interest on the amount of money involved. For example, 
if the expenditure is $500, it means a yearly expense of 
$30 for interest which the same $500 would bring if care- 
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fully invested in a first mortgage, for example. Then it 
is usually considered that a piece of equipment may be 
rendered obsolete in from 5 to 10 years so that from 
$50 to $100 should be charged off each year for depre- 
ciation. 

This means that the $500 machine costs from $80 to 
$130 per year without charging against it a small portion 
of the cost of maintaining the building in which it occupies 
a certain part of the floor space. Now if it is found that 
the machine will without question bring in more than 
$130 extra per year and in addition will speed up other 
work and make it easier for the men, then it is a good 
investment. 

In deciding on an equipment purchase the matter should 
be considered until the shop manager can say to himself, 
“TI know it will bring in more business,” or “It will increase 
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‘he profits on jobs that already come to my shop,” or “It 
will enable me to handle certain repairs on cars already in 
my shop that I am not able to do now for lack of this 
equipment.” 

Still another reason is to buy equipment to handle new 
business which can be obtained by the right sort of pub- 
licity and advertising, which business will not only be 
profitable in itself but will bring with it work for the 
rest of the shop. 

Service station operators learn by experience, but they 
ean also profit by the experience of others. It is accord- 
ingly interesting to find the type of equipment which is 
found useful in other service establishments and to know 
what items will be purchased in the near future by these 
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What next in equipment? Most service 

shop operators have their hearts set on 

some new item of equipment, but in the 

Weaver Laboratory Garage, of which 

this is a corner, there is hardly a tool 

that can be thought of that is not already 
installed 


Same shops. A survey has accordingly been made by a 
representative of Motor AGE interviewing shop pro- 
prietors in towns of various sizes to find out 


this time will be reduced to 30 minutes or less. He will 
effect a saving of $1.70 in labor for each car washed and 
at that rate he expects the cost of the equipment to be 
written off in a short time. In addition, he expects the 
better job that he will do and the shorter time in which 
it can be done, to attract much new washing business. 

Lathe. A particular type of lathe has already been 
decided upon to be installed next after the washing equip- 
ment. This dealer believes that a lathe will be a profitable 
investment in a shop such as his because it will enable 
him to turn out bushings and many small parts that are 
hard to get or cannot be bought at all. 

Electric Test Bench. Battery and general electrical 
work is done in this shop. The need is felt for a modern 
electric test bench and this is on the program of equip- 
ment to be added. 

Electric Valve Refacer. The make and type of this 
equipment has been decided upon. It is expected to cut 
down the time of valve grinding jobs and help the shop 
make a profit from flat rates. 

Hydraulic Press—35 Ton. The shop now has a heavy 
duty press, but it is not suitable for the work generally 
done. It will be sold and the new equipment installed. 

Rear Axle Stand. This is another item of equipment 
that is expected to save time and increase profits. 

Engine Stand. This is also an efficiency item, especially 
useful in flat rate operation. 
~The shop in which this additional equipment is to be 
installed now has the following major items: 


Heavy duty press Piston aligning jigs 
Motor service press Sets of taps and dies 
Welding outfit Complete set reamers 
Cutting outfit Battery repair equip- 


Gas generator ment 
Forge Hand tools 
Radiator repair equip- Speed wrenches 
ment Special Overland and 


Electric drills Willys Knight repair 
Electric grinder tools. 


Electric Test Bench. ‘My next item of equipment will 
be a universal type electrical test bench,” said the boss, 
in a service station about 60 miles from Chicago. “We 
operate a small battery repair department in connection 
with our battery work, and also with our mechanical 
overhaul we get generators and starters to repair. When 
we just take a chance and put a generator back without 
being able to test it we often find it must come off again. 
This loss of time on our part and the inconvenience to 
the customer could both be avoided if we had the proper 
means of testing electrical equipment before replacing it 
on the car.” 


(Continued on next page) 








what they intended buying and what equip- 
ment they already have. The summary of this 
survey follows: 


A dealer who represents a line of four and 
six cylinder cars and sells about 125 new ve- 
hicles a year, limiting his repair service to 
those makes of cars he is now selling, outlined 
his new shop equipment program as follows, 
in the order in which he intends to install the 
various items: 
| Power Car Washer. His is the only place 
in his town of 5,000 where cars are washed. 
He insists that his men do a good job, thor- 
oughly cleaning the under part of the chassis. 
At present using a hose it takes one man 
about two and a half hours to wash a ear. 
With the new outfit that he expects to install 





ARE YOU EQUIPPED FOR PROFIT? 
Beginning with the next issue MOTOR AGE will pub- 


lish a series of comprehensive articles dealing with the 
major service and maintenance operations which consti- 
tute the greater part of automotive shop work and provide 
the greatest opportunity for profit. | 

The articles will deal specifically with the methods of 
performing the various operations and the business possi- 
bilities that they offer. 
there will be a discussion of the equipment that is neces- 
sary or that may be used to advantage in speeding up the 
work and reducing the cost of doing it. 


In connection with each article 
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Electrical work is being done in many garages and 
service stations, and there is an abundance of good 
equipment to facilitate this work 


Lathe. Along with the test bench it is the intention 
to buy a lathe for turning armatures and doing other small 
jobs, but at the same time a lathe big enough for larger 
parts will be purchased. This will make it possible to 
true up any rotating part or turn semi-finished pistons 
to the exact size required on jobs where cylinders are 
being reconditioned. 

This garage already has the following: 

Dial gage for checking cylinders 


Extension blocks for hone to finish cylinders of tractors 
Cylinder hone | 


Crankshaft truing tool 





Rebabbitting Machine. A machine for rebabbitting and 
reboring connecting rods is much needed. When this 
garage was visited, there was a medium priced car in the 
shop with nearly all of its bearings burned out due to 
lack of oil or badly diluted oil. In cases of this sort 
prompt service is of great value to the car owner, for 
if the repair is delayed it might mean the necessity of 
staying at a hotel, often keeping the family in town a 
day or two, with consequent loss of time and money. 

The rebabbitting and reboring machine, according to 
the proprietor, will pay for itself many times over and 
will prove especially valuable on the older cars for which 
parts are not readily available. 








Electric drill 

Air compressor 

2 pressure grease pumps for 
filling transmissions 

Bench grinder 

Bearing rebabbitting and re- 
boring machine 

Valve refacer 

Forge 

25 ton press 

Connecting rod aligner 

Piston vice 


What They Are Going to Buy 


The seven dealers interviewed in the. 
preparation of the accompanying article 
named nine different items of shop equip- 
ment that they expect to buy as soon as 
they feel justified in making the outlay. 
These items and the number of dealers 
out of the seven expecting to buy each, 


Electric Test Bench. Battery 
work is handled and with the 
battery work it is inevitable 
that generator and_ starter 
work should also come in. This 
means that testing equipment 
is required in order to do the 
work right. The purchase of 
this item will follow that of the 
bearing equipment. 

Major items of shop equip- 
ment now in use include the 


Lead burning outfit for bat- BEC. following: 

teries and welding Electric Test Bench..... Five Bench grinder 
Brake relining machine ie Four Service press 

An automotive establishment a a Three Brake lining machine | 
in a town of 1600 has a good Power Car Washe, wiper On Motor and flexible shaft for 
accessory store together with Meiediiees, = . 0 ” carbon removing and drilling 
well equipped repair shop. The REVS TRCTMCOF 2... wc cessive ne holes in inaccessible places 
town is on a concrete highway, — a ee oe — ae A: nen 
but the garage is a block or MNMRO DEMME. 2 w cc cccccs ne , 
two off from the road. How- Rebabbitting Machine ...One as inh QuNtenee Fos 


ever, much business is obtained 
from those driving thyough, 
especially repair work of an 
urgent nature. This fact prob- 
ably is the reason for the item 
of shop equipment which will 


profits. 
first be purchased. 











Heavy Duty Wrecker....One 
Dealers were interested in this equip- 
ment because they saw in it an opportun- 
ity to increase their business and their 


Air compressor 
Two 10-battery rectifiers 
Wrecking truck 
High rate battery tester 
Forge 

A garage in a town of 
40,000 handles general rep: ir 
work, electrical work and stores 
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cars. Battery charging is also handled. The foreman 
of this establishment outlined his equipment needs as 
follows: 

20 Ton Press. In their mechanical work they find that 
they are handicapped at present by the lack of a good 
press. On light cars such as Ford, Chevrolet and Over- 
land as well as many others a press is needed in axle work 
to remove the side differential gears from the axle shafts. 
Many other jobs also require high pressure accurately and 
steadily applied. 

Electric Test Bench—Along with the battery charging 
work they take care of generators and starters and are 
often handicapped by lack of testing facilities. This 
necessitates putting the unit on the car to test it and 
then if the work has not been properly done a great deal 
of time is lost in taking it off, rebuilding it and rein- 
stalling. A test bench would eliminate this hazard which 
delays delivery of the car, causes dissatisfied customers 
and makes it impossible to guarantee the work. When 
the test bench is installed it is the intention to give 
each electrical machine a thorough test and then give a 
90 day guarantee on the work. 

A 15 Ton Wrecking Truck. This garage is in a town 
through which much heavy trucking passes. When a 
truck gets into trouble it means much loss of time, and 
time to the truck owner means money. It is accordingly 
a worth while service to be able to tow or pick up a dis- 
abled truck and this is the type of-.job that this garage 
intends to handle as soon as circumstances permit. The 
increased use of inter-city buses will also call for heavy 
duty wrecking service. 

The major items of equipment now in use in this garage 
are as follows: 


Welding outfit Grinder 
Six-battery rectifier Cylinder reboring outfit 
Connecting rod align- 2 tow cars 
ing gage Chain hoist 
Lathe Air compressor 


A garage in a town of 49,000 is the authorized service 
station for a well known medium priced car. The pro- 
prietor of this establishment has a good building situated 
at the front and at one side of a large lot. He is figuring 





Here is a view of a service shop well equipped for most repair jobs, but 
no doubt as time goes on other useful tools will be added 
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What next in equipment? As the shop prospers it 
adds new equipment to better take care of its work 
and increase its profits. It is interesting to speculate 
as to what will be the next item installed in this shop 


on expanding and extending his building back and then 
to one side making an L shaped structure. When he 
does this he is figuring on establishing an electrical de- 
partment. His immediate equipment needs will be: 


Electric Test Bench. In this department the first thing 
he will get will be an electrical test bench capable of 
handling any type of machine, for the proprietor figures 
this work should be handled along with other repair oper- 
ations on the car. He also figures it will give him 
an added profit and make it possible to turn out a com- 
plete job. 


Lathe. Along with the test bench he will get a lathe 
on which he can turn down armatures and also do small 
jobs such as bushings. 

He is already well equipped from the standpoint of 
doing mechanical overhaul. One item of equipment which 
he finds especially valuable is not seen in every shop. It 
is a power reamer drive consisting of a chuck, an electric 
motor and a reduction gearing which turns the chuck 
slowly. It was purchased at a time when pistons were 
being sent out to have pins fitted. 
Then as the work increased it was 
often found that this delayed the 
work too much. Now the reaming is 
quickly and easily done. The me- 
chanic just holds on to the piston and 
forces it in toward the reamer while 
the electric motor does the hard part. 

Other items of equipment for me- 
chanical work are as follows: 

Portable drill 4% in. size 

Portable drill 14 in. size 

Bench stand for portable drills 

Bench grinder 

Valve facer 

Blow torch 

Connecting rod aligner 

Brake relining machine 

50 ton press 

Complete assortment of taps; dies, 
reamers and other small tools 


A general garage in a town of 1400 
does a great deal of transient busi- 
ness in the sale of tires, oil and gaso- 
line and miscellaneous small items. 
This also brings in some repair 
business which, with the local trade, 
keeps the shop quite busy. 


: (Continued on page 32) 
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“HOME OVERNIGHT’ 


for the Motor Lraveler 


Unique Hotel Enterprise at 
Aurora, Ill., Provides Spe- 
cial Accommodation for 
Automobile Tourists 


ACILITIES that are provided for the comfort of 
the motor traveler and the protection of his 
vehicle have a great deal to do with the encour- 
agement of motor touring, both of the long dis- 

tance and the week-end variety. 


Automobile mileage, which is the measure of consump- 
tion of automotive products, is being increased in the 
ratio that good roads and other facilities for the comfort 
and convenience of the motorist are added. There is a 
type of motor traveler who wants to camp out. For him 
many communities are providing free camping grounds. 
There are others, especially families with children, that 
do not care to subject themselves to the discomforts and 
sometimes hardships of camping out. Such travelers, if 
they can afford it, frequently stop at the best hotels. But 
the cost of regular metropolitan hotel accommodations 
for families is such that the use of this facility is not 
indulged in to any great extent. 


For the motor traveler looking for a place to stop over- 
night and still enjoy the comforts of home, and with 
equal freedom, an enterprise recently inaugurated at 
Aurora, Ill., on the Lincoln highway, is worthy of note. 


This enterprise is the Exposition hotel located in Ex- 
position Park where the annual Central States Fair is 
held. Although the fair is held 10 days out of the year 
the hotel is open all the year, and it appeals especially to 
motor travelers who want comfortable accommodations 
at reasonable price. 
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Home-like veranda in the mo- 
torists’ hotel where every com- 
fort is provided at reasonable 
cost. 


Unique motorists’ hotel with 

wings stretching along side of 

immense out-door swimming 
pool, 


< ee The hotel is built with two 
Seem §€6©cone-story wings along. the 
smice sides of an immense swim- 
RT AS ming pool. A long veranda on 
ne _,=-rem eacn side of each wing is en- 
Gases closed and within the veranda 
is a private railed porch for 
each room or apartment. Rooms and apartments are 
furnished with bath, hot and cold water, kitchenette with 
gas range, sink, electric refrigerator and all cooking and 
dining equipment, and with all necessary linens. 


A community restaurant and lunch counter is operated 
by the hotel management and in connection with the 
restaurant is a grocery department where all kinds of food 
supplies may be purchased at ordinary market prices. The 
restaurant serves meals at fixed prices as well as special 
orders of great variety. The prices are reasonable. 


The transient rates for rooms range from about $2 a 
day for one person to about $5 a day for an apartment 
that will accommodate six persons. 


The hotel also takes good care of the visitor’s car, stor- 
ing it for 25 cents a night and providing gasoline, oil, 
washing and other services at current rates. 

Guests at the hotel have free use of the swimming pool. 
For their entertainment the hotel also operates a 
dancing pavilion. There is also a _ playground for 
children. 

The grounds around the hotel are well kept, with lawns, 
shrubs and many flowers in season. 

The hotel is rapidly building up a large patronage 
among residents of Chicago and surrounding communities 
who motor there to spend week ends. 

Frank Thielen, president of the hotel, originated the 
plan and has personally put it into operation. Wiley Trt 
is the hotel manager. 
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THIS PRACTICE 
Should Be 


ENCOURAGED 


TWO INSTANCES WHERE FINE 
CARS HAVE BEEN PRESENTED 
TO HEROES BY ADMIRING 
FRIENDS. Bobby Jones, below, 
Champion of Golfdom, gets a series 
80 Pierce-Arrow coach from the cit- 
izens of Sarasota, Florida, and 
Harry Heilmann, right Batting 
Champion of the American League 
receives a Cadillac 5 passenger sport 
sedan from Lawrence P. Fisher and 
other friends and admirers before 
40,000 Detroit baseball fans. How 
much better a present of this sort 
than the silver plated cup, etc., of 
no practical use, so often given. 





A. INGRAM, GENERAL BLACKSMITHING, 
may be read on a sign on a weather-beaten barn 
up in Perkins, Calif. Mr. Ingram has added a 
postscript to his original sign reading ‘“Auto Re- 
pairing.” He must be a real expert if he can 
keep this 1908 twin-lung Reo running. He drives 
it hither and yon wherever fancy dictates, and 
says he can see no reason why he should trade 


itin for a more up-to-date model. 


MORE MOVIE STUFF in which Miss Mary 
comedian, 
“Thanks for the buggy ride, but life is so short 
and the road is so long | prefer my Studebaker.’ 


Astor says to Harry Langdon, 
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AFTER THE PRESENTATION, left to right, H. 
M. Stephens, Cadillac General Sales Manager; 
‘‘Miss Detroit’’; Babe Ruth, holding the dog; 
Paddy Sexton, Harry Heilmann, Joseph Schulte, 
Cadillac Detroit Branch Manager, and Ty Cobb, 
just after the presentation by Mayor Smith. 


BOBBY JONES, right 
is here shown being 
congratulated by 
Jules Brazil who was 
in charge of the en- 
tertainment and fes- 
tivities at the time of 
the presentation on 
‘““Bobby Jones Day,” 
July 22. The entire 
city of Sarasota 
turned out to pay 
tribute to its hero. 


DON’T SAY “GI’)ME A WRENCH” to the 
tool room keeper of the Weaver Labora- 
tory Garage, Springfield, Ill., unless you 
specify. They have all kinds and sizes of 
which these two are near the extremes. 
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TIPS ON NEW ACCESSORIES 


New Linendoll Heaters 


MONG its Linendoll automobile heat- 

ers the Norwalk Auto Parts Com- 
pany, Norwalk, Ohio, is listing several 
new models, Model N, a universal ex- 
haust type heater, Models 12 and 14, uni- 
versal manifold heaters, and Models R-1 
and R-2, special manifold heaters for the 
Buick Master Six and Standard Six re- 
spectively. 

Model N, which lists complete at $8.50, 
is made in one size only and designed for 
mounting on the dash board or can be 
mounted in front or back of driver’s seat. 
With respect to the heater’s universal 
character it is reversible by simply 
changing anchor studs to the opposite 
side of the shield. The heating element 
is of sheet steel with both intake and 
outlet connections being beneath the 
floorboard, thus eliminating escapement 
of obnoxious fumes or monoxide gas into 
the car. There is a floor chain control. 
Necessary flexible tubing is furnished 
with each heater. Finish is in black 
baked enamel. 


Models 12 and 14, both new Linendoll 
manifold type heaters, differ in that the 
former is designed for Ford and other 
cars with short exhaust pipes, ahead of 
muffler, while the latter is for large cars 
with long exhaust pipes, ahead of muf- 
ler. No. 12 lists at $6.50 and No. 14 at 
$8.50. As this heater, divided into two 
sections, straps around the exhaust pipe 
underneath the car the chance of mon- 
oxide gas being forced into the car is 
said to be safely eliminated. The heater 
is provided with a specially constructed 
end which is adaptable to various sizes 
of exhaust pipes by sawing off the ends 
at the required size step. It also.is pro- 
vided with an adjustable intake applied 
to the bottom or the top of the h@ater as 
conditions require, thus making it a uni- 
versal unit. Maximum heating efficiency 
claimed for these models result from the 
force of fresh air into the heater by the 
momentum of the car, the air being 
heated by contact with the hot exhaust 
pipe and conducted through flexible tub- 
ing to the floor register. Installation 


requires cutting but one 2%-in. hole in 
the floor. Register plate is of cast 
aluminum. 

Models R-1 and R-2 for Buick Master 
and Standard Sixes are said to be de- 
signed according to Buick engineering 
principles, affording clean heat, being 
easily and quickly controlled and requir- 
ing simple installation. These heaters 
are made of light wall cast metal and 
designed to mount over the front end of 
the exhaust manifold with the intake di- 
rectly back of the fan and connected by 
flexible tubing to the dash on which is 
mounted a shutoff controlled from the 
instrument board. The company prom- 
ises a high order of heating efficiency in 
these models, each of which lists at $9.50. 

Gripper Mud Hooks 

N EMERGENCY device which prac- 

tically all motorists will find highly 
valuable at times is being made by Grip- 
per Manufacturing Company, 536 Lake 
Shore Drive, Chicago, under the name 
“Gripper Mud Hook.” It is not a substi- 
tute for chains and is intended for only 
temporary application, until the car has 
been moved out of the mud, rut, over a 
slippery clay road or other ticklish place. 
When the emergency has passed the 
“Gripper” is removed. It is held in place 
when installed with a set screw. It is 
made in both balloon and high pressure 
tire sizes. Prices range from $3.50 to 
$5 per set. 























Tire Chain Service Portfolio 

A NEW plan for selling tire chains, 

which shows dealers how to keep 
the profit in this line of business, is de- 
scribed in a portfolio called “Selling 
Chains Made Easy,” which the Columbus 
McKinnon Chain Company is distributing 
to jobber salesmen and dealers. 

Two outstanding features are included 
in this plan. One of these is the “Ask 
"Em to Buy Cabinet” which contains 
Dreadnaught tire chains and spare cross 
members in assorted sizes, each in a 
separate carton easily identified. An- 
other important feature is the new bench 
tool for quick repairs on chains. By this 
device, worn cross members can be re- 
placed quickly and easily. 

In New Factory 

HE Kokomo Automotive Mfg. Co. has 

occupied its new factory in Kokomo, 
Ind., and now has more than twice the 
production facilities that it formerly en- 
joyed, according to Neil T. Albright, 
president and general manager. Re- 
moval to the new plant marked the com- 
pany’s fourth expansion because of en- 
larged operations. The company’s line 
includes mirrors, windshield wings, vent- 
ilators and transmission lining for Fords. 





Blackhawk Display Stands 

The Blackhawk Mfg. Co. of Mil- 
waukee, Wis., has three new display 
stands to be used by dealers in selling 
the Blackhawk Q. D. wrenches, the Rest- 
A-Foot throttles and Blackhawk water 
pumps for Fords. For the wrench dis- 
play is provided a steel cabinet, litho- 
graphed in three colors. It is furnished 
free to dealers who buy the company’s 
No. 1 wrench assortment. The pump 
display is of steel, lithographed in light 
orange and black. It holds one “Chief” 
or “Scout” pump from stock. It is fur- 
nished free with an order of six pumps. 
The Rest-A-Foot throttle display is a 
three-colored steel stand with throttle 
mounted and shipped on stand. It is fur- 
nished free with an order for eleven 
throttles. 
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Linendoll Heater Models 12 and 14 
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Linendoll Heater for Buick 
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Adjustments of Stromberg 
Carburetor on Moon 


Q.—As a subscriber to your magazine I 
would be very grateful to you if you 
would explain through the Reader's 
Clearing House the best method of ad- 
justing Stromberg carburetors on Moon 
cars, models London 8-R and series A-7-Z. 
—Jack Gilbert, 5501 S. Western Blvd., Chi- 
cago, Ill. 

This information is fully given in the 
Moon instruction book and if you do 
much work on Moon cars it would pay 
you to get one of these. We are publish- 
ing a cut of the carburetor, the adjust- 
ments of which are as follows: The high 
speed, or main driving adjustment, is 
regulated by the high speed needle (B); 
turning this down clockwise gives less 
fuel; up, counter clockwise, more. To 
obtain an exact adjustment, advance the 
spark lever to normal driving position; 
set throttle lever on steering wheel to a 
position which will give about twenty- 
five miles per hour speed on a smooth 
level road; then adjust high speed needle 
to the minimum opening that will give 
smooth running, and the maximum en- 
gine speed for that throttle opening. This 
should give a good average adjustment, 
though several notches less opening may 
give best economy for continuous driv- 
ing or touring; and one or two notches 
more may prove satisfactory for short 
runs in cold weather; when the engine 
does not get up to normal heat. 


The idling mixture and closed throttle 
running, up to about eight miles per 
hour are controlled by the idle adjust- 
ment lever (A). This lever is locked in 
position by a notched quadrant which 
has letters “L” (lean) and “R” (rich), 
stamped on either end. Moving the lever 
either way will give a leaner or richer 
mixture as indicated. In the most recent 
construction, an adjusting screw is used 
instead of the adjusting lever. This 
screw operates on the air, so that screw- 
ing it in, clockwise, gives a richer mix- 
ture; outward, a leaner mixture. 


ee 


WELDING CYLINDER BLOCKS 


Q.—We would appreciate having the 
following questions answered regarding 
the welding of engine blocks: Is welding 
of water jackets generally considered suc- 
cessful and satisfactory? If so, what 
method is best? If only partially satis- 
factory, what percentage of welds will be 
Satisfactory? If not, what particular rea- 
sons are there for welding not being sat- 
isfactory? If the size, shape or position 
of the break has a bearing on the matter, 
What are the limits after which a suc- 
cess:ul weld cannot be expected?—L. M. 
Van Noppen, Niles, Mich. 


_ 4. capable welder with modern weld- 
Ing equipment can successfully weld the 
sTex.: majority of breaks in water jack- 
ets. That this procedure is satisfactory 
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is shown in the money made for the shop 
and the money saved for the customer. 
We have in mind a badly frozen set of 
blocks on a Cadillac V-63. The sides of 
the water jacket had actually fallen out 
into the pan and the cylinder heads were 
wide open. The breaks, however, did not 
extend in to the combustion chamber. By 
careful preheating these parts were saved 
at a cost of approximately $65 instead 
of $250. We have seen many Ford cyl- 
inder heads welded by the soft metal 
process at a cost of approximately 75c 
thus saving the customer several dollars 
and making the shop a good profit. The 
method will vary with the type of job at 
hand but it is safe to say that practically 
any job where the cylinder wall is not 
cracked can be _ satisfactorily welded. 
Where the break extends in to the com- 
bustion chamber, or where considerable 
of the original material is lost it is not 
likely that a good job could be obtained. 
Any of the manufacturers of welding 





Carburetor used on 1925 Moon 


equipment would be glad to supply spe- 
cific recommendations for equipment 
needed for different kinds of work. 


oa 


BACK LASH IN TRANSMISSION 

Q.—Would like some information on a 
1924 Special Six Studebaker. This car has 
a lot of backlash in the transmission and 
makes a clicking noise running slow in 
high with the rear wheels jacked up. I 
would like to know how to remedy this 
trouble and would also like to know what 
causes it. This car has run about 5,000 
miles and has been this way a long time.— 
Paul Evans, Soldier, Kans. 

In order to eliminate backlash in the 
transmission it will of course be neces- 
sary to replace the parts that are espe- 
cially worn. To eliminate the clicking 
in high gear however, it is our opinion 
that by replacing the high speed sliding 
gears and also the pinion gear, that the 
trouble will be overcome. 


Q 


To Increase Compression 
on a Chevrolet 


@.—I am a reader of Moror Ace and 
would like to have the following advice: 
I would like to install an Oldsmobile four- 
cylinder head on a 1926 Chevrolet block. 
Can you tell me what changes 1 will have 
to make to do this? I have installed light 
weight pistons and special carburetor but 
want more power. What increase in com- 
pression will this change make?—-R. C. 
Vance, Service Garage, Zeigler, III. 


In order to give this information we 
would have to have detailed drawings of 
the Oldsmobile cylinder head and the 
Chevrolet engine. We do not have occa- 
sion to give information of this kind very 
frequently and these drawings are not 
in our files. If you have the Oldsmobile 
head the best thing to do is to lay it 
on the Chevrolet block and see if you can 
figure out whether it is suitable or not. 
Another possibility in increasing the 
compression of the Chevrolet engine is 
to mill or plane aproximately 1/16 in. 
from the top of the cylinder block. Still 
another possibility is to use pistons that 
have a greater compression distance, that 
is, the measurement from the center of 
the piston pin to the top of the piston 
is greater than normal. Either method 
will give you increased compression. If 
you increase the compression too much 
you may have to use some compound in 
the gasoline which will prevent de- 
tonation. 


AIRPLANE ENGINE IN RACE CAR 

Q.—This winter we intend to build a 
front drive race car using an airplane 
engine. We have partly decided on a His- 
pano Suiza 220 horsepower engine. Would 
be pleased to have you answer the follow- 
ing: Would the front drive used on Nash 
Quads be suitable for the work? Would 
an airplane engine be suitable for use 
in a race car? I would like to hear from 
the readers of Motor Ace if they have had 
any experience with airplane engines in 
race cars. What size engine do you think 
would be most suitable? What is the 
weight of the complete Ford engine?— 
R. L. Scott, 1701 Kansas Ave., Topeka, 
Kansas. 


You will probably find that the front 
axle drive as used on Nash Quads is 
too heavy and improperly geared for race 
car work. An airplane engine is de- 
signed to give its maximum power at a 
fairly uniform speed between 1500 and 
1850 R. P. M. This is very slow for race 
car work and would not give the flexi- 
bility that is so necessary. The little 
cars that have made such records at 
Indianapolis have engines that turn up in 
excess of 5,000 R. P. M. We would 
accordingly recommend an engine much 
smaller than the one that you were con- 
sidering and at the same time a lighter 
and faster type would be most desirable. 
The complete Ford engine weighs 370 
pounds. 
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Don’t Use a Lot That Is Too Narrow—There’s No Economy 


qQ.—I will build a brick garage this 


year. Would like to have your help. Lot 
plan is enclosed.—Exide Service Station, 
Arcadia, La. 

Your letter is so brief that guided by 
your letterhead we are making a guess 
at the use to which you intend to put 
your building, and will say for the bene- 
fit of others that to get the best results 
from this department it is necessary to 
give us all the information you can. 

A lot only 33 ft. 4 in. wide ought never 
to be used for a storage garage and is 
not very well adapted to use as a bat- 
tery and electric station. Looking at 
the plan you can see that if the space 
were only 15 ft. wider there would be 
room for another row of cars, thus in- 
creasing the capacity 100 per cent at an 
increase of 45 per cent in land area and 
about 35 per cent in building cost. 

If you need more shop space the shop 
can be extended along the side of the 
building but it will be advisable to leave 
a space full width somewhere to make 
the turning of cars possible. If you 
need still more shop space a large square 
could be partitioned off at the rear for 
battery work, using the whole width of 
the building and leaving the shop at 
the front for electrical work. 

In spite of the good windows and lighi. 
along the alley side of the building, sky- 
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In this layout the aisle beside the shop in made wide enough so that cars may 


receive service here without blocking the passage. 


It should not be less than 


16 ft.—I18 ft. would be better. 


lights will be necessary along the back 
side to give light to the aisle and for 
service. 

Where ground is high on the side next 
to the alley it would be advisable to ex- 
cavate it down to grade and have the dirt 
hauled away. Otherwise the floor will 
be high and the show windows will be 
high, not affording good display of your 
goods. It could of course, be leveled off 
and a short ramp built in the entrance 
passage but grading down is much pref- 
erable. 





LEGAL QUESTIONS ANSWERED 


By Wellington Gustin 


= — ) 





HAVE CUTOMER SIGN ORDER 


@.—I would like to know if a garage- 
man can attach a car for accessories, gas 
and labor after letting the car leave the 
garage. Also, how about same carrying 
a chattel covered by the third party? I 
desire Missouri’s decision on same.—Noah 
Leeak, Bellflower Garage, Bellflower, Mo. 


Missouri by statute gives a lien for 
labor or material furnished on any 
automobile, part, or equipment, to any re- 
pairman who shall obtain a written mem- 
orandum of the work or material furn- 
ished, or to be furnished, signed by the 
owner. “Such liens shall be on such 
vehicle, part or equipment thereof, as 
shall be kept or stored, or be placed 
in the possession of the person furnish- 
ing the labor or material.” Section 7278, 
Revised Statutes of Missouri, 1919. 

There is no provision for attachment, 
but property may be recovered by re- 
plevin where it has been taken from 
possession of the lienholder by misrep- 
resentation and fraud. If you extended 
credit to your customer and gave pos- 
session of the repaired car to the owner 
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then it appears that you have no ground 
to recover possession. It appears neces- 
sary for you to retain possession of a 
repaired or stored car. Lien does not 
cover gas or oil furnished. 


A chattel mortgage duly executed and 
recorded prior to creation of the garage- 
man’s lien is given preference, and is 
superior to the subsequent repair lien. 

In the future you should secure a 
signed memorandum of your repair bill, 
then you should hold the repaired car 
under the lien until you are paid, in all 
cases where you do not care to extend 
credit. Then your lien is good against 
all the world except a prior recorded 
lien on the same property. 


TAX ON PISTON GRINDER 


Q.—Would appreciate some advice on 
the following question: In connection 
with our machine shop, we maintain an 
automobile repair department, in which we 
do all kinds of automobile repairing. On 
some occasions we tear down the motors, 
regrind the cylinder blocks, and install 


new pistons. These pistons we buy semi- 
finished or rather finished all over, except 
for the diameter of the pistons, which we 
finish to the size of the cylinder required. 
Up to the present time we were under the 
impression that inasmuch as we were con- 
cerned, we were exempt from internal 
revenue taxes on these pistons. Today 
local revenue officer called on us and called 
our attention to the fact that we must 
make out a report on the pistons used, 
since we have been in business (February, 
1923). We shall gladly appreciate early 
reply regarding the above matter.—The 
Rosen Machine Co., Inc., 126 W. Front St.. 
Davenport, Iowa. 

A.—From the facts you present I find 
nothing in the Excise Taxes Regulations 
—1926 Act, to make you liable for this 
excise or sales tax. The tax is on the 
manufacturers. The Regulations define 
who is a manufacturer within the mean- 
ing of the law. A repairman is not such 
an individual. 

The fact that you install new pistons, 
even grinding to a different diameter, 
does not make you a manufacturer liable 
for the tax. Tax should be paid by the 
manufacturer from whom you buy or the 
producer. Of course‘if it can be said that 
you make the piston itself the tax col- 
lector might have a claim of value. 

Refer your revenue officer to the Acts 
of 1924 and 1926 and especially to the 
Regulations No. 4564, Article 6, and ex- 
amples of a manufacturer, and section 
4600. 


Over $125,000 Spent This 
Year for Army Cars 

More than $125,000 has been spent this 
year by the War Department for passen- 
ger motor car contracts for the army, 
which includes the purchase of 62 Chev- 
rolets, 38 sedans and 24 touring cars, 
and 86 Dodge Brothers cars, 10 sedans 
and 76 touring cars, and in addition 
$8,500 has been authorized for the pul- 
chase of nine motor cars abroad for the 
use of our military attaches, accordins 
to the War Department. 
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to Readers’ Questions 





Multiple Disc Clutch Fails 
to Release 


.).—I am having trouble with a Peerless 
§ cylinder, 1925 model 72 car. The clutch 
persists in spinning so it is practically 
impossible to shift gears. I have torn 
down this clutch, thoroughly cleaned it 
out with gasoline, replaced two of the 
lined discs. <All of the other discs were 
all right, but the clutch is worse now than 
ever before. It seems to be as if the 
clutch plates inside the clutch are not 
separating properly. Would it be possible 
to plug up this clutch housing and run 
this clutch in kerosene or oil. I am of 
the opinion that it will be necessary to 
make the special clutch brake in order to 
prevent this clutch from _§ spinning.— 
M. D. Leasure, 319 E. Lincoln Ave., New 
Castle, Pa. 

It is always well when overhauling a 
clutch of this type to pay particular 
attention to the internal teeth in the 
housing which carries the clutch plates. 
It is not at all unusual for these teeth 
to become rough with the result that the 
plates will refuse to move and as a con- 
sequence the clutch drags. The same 
attention should be paid to the teeth on 
the driven member. End play in the 
transmission main shaft will cause the 
clutch to grab or chatter. This end play 
is adjustable and may be taken up by 
turning the nut on the rear end of the 
square shaft in the transmission in an 
anti-clockwise direction. After making’ 
this adjustment be very sure that the 
nut is locked in position. If the clutch 
still persists in dragging it is perfectly 
practical to stop up the drain hole in the 
bottom of the housing with a cork or 
paper and pour two quarts of light motor 
oil or a mixture of light motor oil and 
kerosene into the clutch housing by way 
of the fan hole at the top. Then with 
the gear shift lever in neutral and engine 
running slowly the clutch pedal shouid 
be depressed and released a number of 
times to permit this oil to thoroughly 
work into the clutch facing. After this 
treatment the oil should be drained off. 


HYDROSTATIC BRAKE PRINCIPLE 


Q.—Please explain how the hydrostatic 
brakes work on the eight cylinder Stutz 
model AA.—S. E. Archibald, 109 N. 9th St., 
Olean, N. Y. 


To get an idea of the principle on 
Which these brakes operate let us 
imagine that we have two rubber bags 
or toy balloons connected together by a 
tube and that both balloons are inflated. 
Now as we compress one of the balloons 
or rubber bags it will force air through 
the tube into the other one and cause 
it to expand. The principle of the 
hydrostatic brakes is similar except that 
4 liquid is used in the system. The 
rubber bag used in each wheel is shaped 
som What like a small inner tube. There 
IS also a rubber bag which is compressed 
by means of a piston operated by the 
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brake pedal. The four ring shaped tubes 
in the four wheels are connected to this 
main rubber bag. Operation of the brake 
pedal then works on a piston which bears 
against this main elastic reservoir and 
liquid is accordingly forced to the four 
wheels. Here it expands the ring shaped 
tube and forces the brake band against 
the brake drum. Each band is made in 
six segments so that very uniform opera- 
tion is obtained. A more complete de- 
scription was given in the Dec. 31, 1925, 
issue of Motor AGE. 


_— -—_—_— 


1920 STUTZ VALVE TIMING 

Q.—Please explain to me if there is any 
difference in timing the Stutz series H 
1920. There is some claim that there is a 
difference in the valve timing and I con- 
tend that you would time that motor the 
same way you time any slow speed motor. 
For example as soon as the exhaust valve 
on No. 1 closes, intake on No. 1 should 
start to open with the piston on top, dead 
center or starting down.—S. E. Archibald, 
109 N. 9th St., Olean, N. Y. 


Stutz valve timing does vary slightly 
from conventional practice in that the 
intake valve opens 7 deg. before top dead 
center at which point the exhaust valve 
has just closed. Measured on the fly- 
wheel this is approximately 1 in. 


SHOP EAS 
That have been Found Useful 


A Four Bolt Engine Stand 


When adjusting main and connecting rod 
bearings on a Ford engine where an engine 
stand is not available it is found that four 
cylinder head bolts screwed in tight make 
a good stand to keep the valves and pistons 
from hitting the bench.—George Nason, 
West Boxford, Mass. 





























Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in the 
shop in a better or quicker way. For each 
une published $2.00 will be paid. When- 
ever possible the idea should be accom- 
panied by a sketch or diagram from which 
a drawing can be made. 


Road Test to Check 
Speedometers 


Q.—I have often read with interest the 
questions and answers as published in 
your Reader’s Clearing House and wish 
you would kindly furnish me with the 
information that I desire. I would like 
to have a list showing the actual brake 
horse power developed. the torque and the 
actual speed which can be attained with 
about eighteen or twenty of the more 
popular makes of cars with standard gear 
ratio and everything in good condition. 
This information is wanted as there are 
innumerable times when it would come in 
handy as so many of the speedometers 
vary and there are times when it is very 
convenient to Know what acertain car will 
do in the line of speed.—Emerson Wood 
Motor Co., 102 S. Ohio Ave., Davenport, 
lowa. 

There are so many factors entering 
into the calculation of what speeds can 
be expected from a car that it would be 
impossible to compile the figure which 
you request. However, it is a very sim- 
ple matter to check up the performance 
of a speedometer. To do this it is well 
to be equipped with a stop-watch and 
to take the car out to some road that is 
relatively free from traffic and where the 
speed of the car can be maintained with- 
out any variation for a distance of one 
mile. Then if this mile is covered in 
exactly one minute the speed of the car 
is 60 miles an hour. If the time re- 
quired was 2 minutes the speed was 30 
miles an hour, 3 minutes 20 miles an 
hour, 4 minutes 15 miles an hour, 5 min- 
utes 12 miles an hour, 6 minutes 10 miles 
per hour. The thing to watch is that the 
car speed is held absolutely uniform all 
the way through and if the time required 
varies slightly from the figures here 
given it will be a simple matter to figure 
the speed of the car and compare this 
actual speed with the indications shown 
on the speedometer. 





TIMING VIBRATION DAMPENER 


Q.—Will you please tell me the correct 
way to time the crankshaft vibration 
dampener on a 1925 model four-cylinder 
Willys Knight.—J. W. Stratton, R. 4, Box 
339, Springfield, Mo. 

The balancer in question consists of 
two cylinders rotating at twice crankshaft 
speed being geared to each other and to 
the crankshaft. Cylinders have holes 
drilled lengthwise in them and they are 
correctly installed when the holes are 
up and accordingly the heavy portion 
down, with the crankshaft vertical, that 
is, the piston on dead center. It does 
not matter whether the No. 1 and No. 4 
pistons are up or down just so they are 
on the dead center position when the 
teeth are meshed. By meshing the gears 
when the balancer is so located it will 
be found that the heavy portion of the 
cylinder is again down when the crank 
has been turned one-half revolution 
which will give the other dead center 
position. 
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Clearing Up Ele 


ctrical Troubles 

















Dead Generator That 


Blows a Fuse 


Q.—We are having trouble with a model 
G North East generator from Dodge Bros. 
car. It will not charge at all and at 
the same time burns out the fuse, as soon 
an engine is speeded up. Either a volt- 
meter or ammeter connected between the 
motor generator terminal and ground will 
show hardly any indication, just a bare 
movement of the needle. We used one 
cell of a battery and tested from bar to 
bar on commutator with ammeter, the 
reading showing the same all the way 
around. The commutator is not grounded 
as indicated by using a 12-volt battery and 
test light. Shunt winding takes 17 am- 
peres on 12 volts. Half of series winding 
takes 18 to 20 amperes with one battery 
cell. Brushes and brush holders are not 
grounded. With all three brushes lifted 
and one test point on one-half of fuse 
clip and the other test point touching the 
place where the shunt is fastened inside 
of the motor generator, one side of fuse 
clip shows a light and the other does 
not. With starter chain removed and an 
ammeter connected between the cable and 
motor generator terminal, the closing of 
starter switch gives a reading of 7 or 8 
amperes.—Nebraska Reader. 

In the last test you do not say whether 
the machine rotated as a motor or not. 
The fact that a fuse blows shows that the 
machine is generating and the fact that 
you get no indication from motor gen- 
erator terminal to ground with the volt- 
meter or ammeter shows that the voltage 
generated is not getting to the main ter- 
minal. This accordingly leads us to 
believe that the main brush marked “C” 
in our diagram is not touching the com- 
mutator or is disconnected from the 
heavy end of the series field. However, 
referring to the diagram it is difficult to 
see how you would get 7 or 8 amperes 
_to the machine if brush “C” is not touch- 
ing the commutator or if there is an open 
circuit between B and C. We would 
accordingly recommend that you first 
check up the internal connections to 
make sure that they are like the diagram. 
Then try to operate the machine as a 
motor. Lifting brush C should stop all 
current. Lifting brush D should give 
you field current only which goes through 
part of the series winding and part of 
the armature and through the shunt field 
circuit and fuse to ground. Lifting the 
third brush or taking out the fuse should 
give you heavy armature and series field 
current only. If you get all of these 
conditions then we would suggest your 
running the machine as a motor and 
checking the current draw. Then drive 
it still faster in the same direction which 
should reduce the discharge current as 
the machine begins to generate. As it 
goes faster and faster the discharge 
current should drop off to zero and the 
ammeter hand should continue to go in 
the same direction showing a charging 
current. If the discharge current comes 
up to about zero as the machine is 


speeded up, but will not go any farther 
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even at high speed, it shows armature 
trouble. We do not feel this is likely 
however in view of the experience you 
have had with the fuse blowing out. A 
ten ampere fuse should be used in the 
field circuit. 


—_ a 


EDISON CELL VOLTAGE VARIATION 


Q.—We have two lighting plants in 
operation at different points in this 
county. One is 115 volts, 5 K. W., 43 
amp., D. C. generator belted to a four 
cylinder gas engine. The switchboard is 
equipped with a type B General Electric 
current indicator and two line switches, 
one generator switch, also field rheostat. 
The other machine is similar except that 
it is direct connected to a four cylinder 
gas engine. We have an option on a 
second hand Edison Storage battery, 15 
K. W., 125 volts, 196 cells. Can this bat- 
tery be split up and used with our plants? 
If it can could you give us wiring dia- 
gram for both plants, showing additional 
instruments we would need and advising 
where to get them.—Southern Electrical 
Power, Inc. 


In using Edison cells it is sometimes 
found desirable to change the number of 
cells in the circuit between charge and 
discharge periods. This is due to the 
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Internal circuits of Dodge Brothers 
motor generator 


fact that the voltage of one cell on dis- 
charge is about 1.2 volts while on charge 
the same cell would show a voltage of 
1.8. This means that if you cut the bat- 
tery in half you would have a voltage of 
about 118 on discharge and a voltage of 
about 176 on charge, which would be 
rather high for 110 volt lamps. We be- 
lieve it would be advisable to get the 
recommendation of the Edison Storage 
Battery Company, there being a branch 
at 3130 S. Michigan Ave., Chicago. You 
would also need an automatic cutout and 
name of concern making a cutout of this 
type will be given by separate letter. 
This concern can also supply wiring dia- 
grams showing the methods of installing 
the various cutouts they supply. 


* that the 


Shorted Brush Holders 
Caused the Trouble 


Q.—I am rather slow at letting you 
know what the trouble turned out to be 
in my clearing dated Dec. 28, 1925. Of 
course this job was fixed up as soon as 
we had your wiring diagram, but this 
is the first opportunity I have had to 
let you know how it came out. In the 
April 15, 1926, issue of Motor AGE, on 
page 27, you printed my question and 
your answer and also showed a diagram. 
Your article was entitled “A Third Brush 
Connected Nowhere.” The wiring dia- 
gram proved a big help in cheeking the 
generator. I found the third brush 
holder had originally had a gasket in 
back of it so as to hold it out farther. 
This had been removed and the change 
in location permitted the third brush 
holder to touch the adjacent main brush 
holder, and this short circuit between the 
third brush holder and the main brush 
holder apparently caused all the trouble. 


This third brush is not moveable. I 
found it necessary to file a bevel on the 
edge of the third brush nearest the main 
brush in order to reduce the charging 
rate. The machine has been working 
fine ever since. This was a rather hard 
trouble to locate as the brush holder 
tested O. K. for ground. If I had re- 
moved the armature and tested for short 
circuit between third brush holder and 
main brush holder, I would have located 
the trouble—Henry M. Russell, 13401 
Woodworth Rd., Cleveland, Ohio. 

We were glad to get your letter and to 
find that you overcame the trouble and 
diagram supplied was of some 
service to you. Instead of removing the 
armature you could have insulated the 
brushes from the commutator by means 
of pieces of paper and then tested from 
brush holder to every other brush holder, 
having the leads to the bruhes discon- 
nected. This is just an illustration that 
shows that. it is desirable to be very 
thorough on every machine repair to make 


sure that each part is tested for short 
circuits and ground. 





R. P. M. OF MOTOR GENERATOR 


Q.—Would like to know what speed the 
motor generator on a Dodge Brothers, 
1926, car attains when the car is traveliné 
at the rate of 25 miles per hour. Would 
also like to know how you figure this 


out.—-D. H. Jenkins, 2742 Shields Ave. 
Chicago, III. 
The engine R. P. M. equals 


336XSXG 





D 
Substituting the value of 4.16 for 6 
which is the gear ratio and 31 for D 
which is the diameter of the tire, WE 
have engine R. P. M. equals 
33625 4.16 





31 
or engine R. P. M. equals 1127. As the 
motor generator turns three times 4% 
fast as the engine it will tur: 3381 
R. P. M. at 25 miles per hour. 
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“WREADERS CLEARING HOUSE 





Answers to Readers’ Questions 


f 





Manifold Air Leaks Cause 
Missing 

Q.—I have a 1924 Chevrolet coupe that 
I have had trouble with from the first 
time I drove it. It has only been run 7000 
miles and has been well taken care of. 
My trouble is that it will not idle and if 
I get below 10 or 12 miles an hour it will 
buck and jerk so that you can’t do any- 
thing with it and when acting in this 
manner if you try to speed it up it causes 
the engine to stop. However, when the 
ear is running fast it performs very 
nicely, in fact I would not want one to 
run any better at 25 or 30 miles an hour 
and it pulls quite well. I have ground the 
valves, checked the timing, put on new 
short manifold, all new gaskets, tried 
new coil and new carburetor and if you 
can give me any further suggestions I 
will certainly appreciate it. The battery 
is good. After I put the new manifold 
on it ran fine for a while, but soon was 
back the same as before.—Sunset Garage, 
Elliston, Va. 

The trouble that you are having is 
quite commonly caused by an air leak in 
the intake manifold. Your statement 
that the car operated fine after putting 
on the new manifold would seem to ver- 
ify this. It is entirely possible that by 
now another air leak has developed in 
the gasket between the manifold and the 
cylinder head. Other possibilities are 
the connection to the vacuum tank leak- 
ing air or of course a leak might be 
present in the gasket between the car- 
buretor and the manifold. It sometimes 
happens that a sand hole that was 
clogged up with grease or paint opens 
up in the manifold permitting air to leak 
at that point. To check for a condition 
of that kind, fill an oil can with gasoline 
and with the engine idling drop a little 
gasoline at different parts of the mani- 
fold and gasket and when gasoline is 
dropped on the leaking part the increased 
amount of fuel in the mixture will have 
a retarding effect on the speed of the 
engine or may make it gallop and throw 
black smoke if considerable gasoline 
goes through. The only other possibility 
for the jerking of your car at low speed 
would be uneven compression and as you 
say you have just ground the valves and 
very carefully checked the timing we 
would suggest that you check the com- 
pression of each cylinder with a compres- 
sion gauge and if one is weaker than the 
others it would be in line to remove the 
piston assembly and check up to see the 
condition of the walls and rings for ob- 
viously a motor will not pull smoothly 
if the compression varies in the different 
cylinders. 


Knight Engine Carbon Removal 


Q.—Please tell me the best way to burn 
carbon out of a Sterling Knight engine 
that has gone about 17,000 miles.—East 
Mound Garage, Columbus, Ohio. 


Carbon should never be burned from 
any Knight engine. The danger is that 
the heat may warp the sleeves and thus 
Cause them to bind and break when the 
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engine is started up. There is also a 
danger of burning the sharp edge of the 
sleeves with the result that that might 
cause them to stick and break. If you 
find it necessary to remove the carbon 
from this engine the head and manifolds 
should be removed and the carbon care- 
fully scraped from the combustion cham- 
ber and ports. 


Eliminating Rear Axle 
Grease Leak 


Q.—I have a 1923 model 6-44 Oakland 
touring car with Disteel wheels. I have 
continual trouble with the brakes greas- 
ing from the differential through the 
brake bands, with the result that my 
brakes will not hold. Local garage men 
have done their best to overcome this 
difficulty and finally suggested that I 
write to Motor Ace and find out what 
could be done about this. We are now 
using a special grease which seems to 
stick together more than the regular 
grease, but this does not overcome the 
trouble. The drain in the brake drum has 
been kept open and free from dirt, but 
still the grease works out.—Ruben Mohr, 
1828 S. 13th St., Sheboygan, Wis. 

In going to a heavy grease to overcome 
rear axle leaks you are actually doing 
the reverse of what should be done, for 
a heavy grease is not as free to return 
to the differential as the proper lubricant 
would be. The rear axle in your car is 
designed to operate with steam cylinder 
oil which is merely a heavy lubricant 
entirely free from any maiter such as 
fibre or the like which is sometimes used 
to give body to the lubricant, but which 
at the same time hampers its free flow- 
ing quality. We would accordingly sug- 
gest that this axle be thoroughly cleaned 
out and only sufficient steam cylinder oil 
be put in to come about % in. up on the 
ring gear. Filling the axle too full 
results in leakage at the wheel. The 
use of heavy gear oil instead of special 
grease will permit the return drain in 
this axle to function as it should and 
prevent the smearing of your brakes 
with the rear axle lubricant. 


ASSEMBLE HALF OF AXLE FIRST 


Q.—Can you supply all the dope on the 
overhaul and adjustment of a Chevrolet 
1923 rear axle?—Harry Stevenson, 564 
Patchett St., Napa, Calif. 


We are showing a cross sectional 
view of this axle, and if you are some- 
what of a mechanic you can study this 
diagram and get a good deal of infor- 
mation. The overhaul of a rear axle 
consists essentially of taking it apart 
and replacing worn parts such as gears 
and bearings. In doing this it is essen- 
tial to note the location and method of 
installation of felt washers, also the 
location of shims, such as those used 
in spacing the propeller shaft housing 
so as to get proper adjustment of pinion 
and ring gear. In putting the axle to- 
gether again it is well to assemble the 
differential in the left hand half of the 
rear axle housing and then attach the 
torque tube to this housing. This will 
enable you to mesh the pinion and ring 
gear and at the same time see how they 
mesh. When you do this you can figure 
out the right number of shims to use 
and then keep track of them so that 
after the two halves of the axle are put 
together you can attach the propeller 
shaft housing, using -the right number 
of shims to get proper meshing of the 
gears. 
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EASY MONEY Schemes 
that Mulct Business Men 


6¢ DVERTISING, oh advertising, the sins that are 
A committed in thy name,” a paraphrase, of course, 
but just as true as the original quotation. 
Neither is the use of the word “sin” inappropriate because 
money spent for advertising which is not advertising is 
a sheer waste, and any deliberate waste of wealth is gen- 
erally regarded as sinful. 

No one wants to waste money for advertising or any- 
thing else, but the difficulty is to detect the shams, to see 
through the clever disguises adopted by those who trade 
upon the good name of advertising. Incidentally, adver- 
tising claims no special distinction in this respect. Every 
great truth, every great discovery, has its camp followers, 
its hangers-on. Every successful product has its imita- 
tors. Imitation appears to be one of the penalties as well 
as one of the tributes of success. Think of the medical 
frauds that are perpetrated in the name of electricity, 
of the innumerable preparations that are alleged to con- 
tain “‘vitamines.”’ 

No man in business seems to be immune from approach 
by one or more of the schemes that are self-christened 
“advertising.’”’ The smallest retailer as well as the largest 
manufacturer is confronted with the problem of discrimi- 
nating between the genuine and the spurious. Here are 
just a few of the schemes that annually take from Amer- 
ican business millions of dollars, which are wrongly 
charged to “advertising.” 


Charity solicitations—where they ask for a straight 
contribution which is charged to advertising. Also pro- 
grams, annuals or other publications where space is sold 
for the benefit presumably of some charity. The Chicago 
Association of Commerce has adopted an excellent slogan 
applicable to such cases—“Do not advertise to help a 
_ worthy cause—donate to help a worthy cause—advertise 
to help your business.” 


Fake directories.—There are many useful trade direc- 
tories that serve a good purpose, but there are also a few 
out and out swindles. One such outfit in New York was 
recently broken up and the principals sent to Sing Sing. 

Benefit performances—for which the business man is 
asked to buy tickets and to take space in the program. A 
certain amount of polite coercion is exercised in nearly 
all of these cases, and when the victim succumbs, the book- 
keeper gets another item to be charged to “advertising.”’ 

Church bazaars—that operate with donated merchandise 
from manufacturers or retailers. The alleged advertising 
value of such donations is very slight. Better advertising 
and more of it could be bought in legitimate ways with 
the money put into donations. 

Souvenir programs or society annuals—nearly always 
sold through threats of a business boycott. The “adver- 
tising’’ value of these mediums may set down as zero, 
but the cost goes on the ledger under advertising. 

Picnic and dance programs—gotten out by organiza- 
tions that are in a position to use blackjack methods to 
compel a favorable response to their demands. It is all 
called “‘advertising.”’ 

Propaganda—where space is sold for the alleged pur- 
pose of promoting a “movement” designed to make us all 
good Americans or to defeat the menace of bolshevism 
or something else. Perhaps it’s all right, but it’s not 
advertising. 


Programs and books for fraudulent organizations— 
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How to Identify the De- 
vices [That Trade Upon 
the Good Names of 
Charity and Advertising 


By JESSE H. NEAL 


' Executive Secretary 
The Associated Business Papers, Inc. 


sometimes the organization exists only in the minds of 
the solicitor. 

These are but a few of the many schemes that make 
unsightly nicks in advertising appropriations, and that 
unfortunately lead to a wrong conception of legitimate 
advertising which, unquestionably, is one of the greatest 
economic forces in present-day business. 

In another article we shall endeavor to point out ways 
of recognizing the unworthy advertising schemes, and the 
methods of resisting them which have proven efficacious. 





How to Fail in Business 


OME good rules for failure in selling tires, or any 
S other merchandise for that matter, are given in the 
Dunlop Merchant News, as follows: 

“The woods and the magazines are full of success stories 
nowadays. Why don’t we have a few failure stories? 
Here’s one for a starter, ‘How to Lose Money in the Tire 
business.’ Just follow these instructions and you never 
need fear being a successful tire merchandiser. 

“1. Don’t advertise. 
Let the other fellow throw his profits away, if he 
wants to. If people are going to come to your store, 
they will come anyway. 
2. Give liberal credit. 
Don’t be in a hurry for the money. The customer may 
have just as much use for it as you. 
“3. Charge as much as you can. 
Don’t worry about building good-will. Better get the 
money while you’re near it. What if the customer 
doesn’t come in again—there are lots more. 
“4. Be surly. 
It is a mark of manliness to show customers that you 
are not afraid of them. They will respect you more. 
. Don’t pay too soon. 

Don’t let manufacturers bully you into paying youl 

bills before you are ready. They will always be ready 

to extend credit—they need your business worse that 
they do money. 
“6. Save on window display. 

Don’t waste your good time and money on the foolish- 

ness of wirfdow trim. Nobody notices them anyway. 

Once a year is enough to make a change. 

7. Don’t take inventory. 

You have a pretty good idea of how you stand without 

going through a lot of detailed work of this kind. 
“Follow these few rules and we will guarantee that you 
will fail in record time.” 
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NEW ‘TOOLS FOR THE SHOP 


U. S. Portable Tapper 


The U. S. Portable Tapper, a product 
of the United States Electrical Tool Co., 
Cincinnati, O., is made in two sizes, No. 
1 and No. 2, and the listings are $62 and 
$70 respectively. The machine operates 
on direct and alternating current. The 
mechanism in this tapper is so designed 
that the chuck automatically reverses 
when the operator gives a backward pull 
on the tapper. When tapping there is a 
positive clutch engagement. When ex- 
tracting tap the engagement is by fric- 
tion clutch. It is said that this feature 
eliminates tap breakage. 


= 


U. S. Portable Die Grinder 


Found among new products of the 
United States Electrical Tool Co., Cin- 
cinnati, O., is the U. S. Portable Die 
Grinder, a type of grinder especially 
adaptable for die grinding, grinding 
welded parts and fins on light castings 
where speed and accuracy are required. 
The adjustable back handle permits oper- 
ation in close places. This particular 
tool weighs 12 pounds, has a speed of 
11,000 r. p. m. under load and lists at $90. 





Stopmeter’s Price $35 

The net trade price of the Stopmeter 
which was described in this department 
in the issue of Aug. 26 is $35 and not $5 
as a typographical error caused the 
article to read. The Stopmeter is a 
device designed for use in brake testing. 
It is a product of Muther Manufacturing 


Company, 44 Binford Street, Boston, 
Mass. 


~- —-—-- 


New Model “X” Hall Hone 


Model “X” Hall Hone is a new develop- 
ment of the Hall Mfg. Co., Toledo, Ohio. 


Like the previous model Hall Hone, the 
Model “X” combines both spring and 
solid pressure in one tool. In the new 
model, pressure may be changed from 
spring to solid or solid to spring pres- 
sure as easily as starting and stopping 
the electric drill. To make the change 
it is unnecessary to remove the Hone 


from the cylinder or the drill from the 
hone. 


The internal construction consists of 
precision ground cones, a part of the 
sliding mainshaft and actuating the stone 


carrier arms, thus applying equal pres- 
sure at extreme ends of arms at all 
times. The Model “X” is made of a 
nickel base alloy die-casting which has 
a tensile strength of approximately 39,000 
pounds, making it practically as rigid as 
cast-steel. 


It is claimed that it is impossible to . 
finish a cylinder out of parallel with the 


Model “X.” It is also claimed that the 
operator of the hone can tell by the 


“feel” of it and the sound of the drill . 


speed, when a cylinder has been finished 
within a half-thousandth, it being neces- 
sary to use the cylinder gauge only to 
determine actual over-size required. 


-_-—— —-- 


Bunting Service Assortment 

A new item introduced by The Bunting 
Brass & Bronze Company, Toledo, Ohio, 
is the Bunting Garage Service Assort- 
ment which affords the service man a 
complete stock of all ordinarily required 
bushings in one small, compact unit. 
The assortment consists of 54 Bunting 
Phosphor Bronze Bushings in 14 different 
sizes. 
long so that they can be made to fit 
practically any application by merely 
cutting to the required length. This 
assortment will replace steering knuckle 
bushings, tie rod bushings, spring eye 
and shackle bolt bushings, and many 
other bushings, such as generator, etc., 
in all popular cars. 






































Many of these bushings are extra. 
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Temco Carbon Cleaning Set 
Quick and easy operation in removing 
carbon is said to be accomplished with 
the Temco Carbon Cleaning Set, which 
is made by the Temco Electric Motor Co.. 
Leipsic, O. While this carbon cleaning 
set may be used with any make of drill 
it is recommended by the manufacturers 
particularly for use with the Temco Mod- 

el “D” %-inch Heavy Duty Drill. 
The set consists of one adjustable wire 
carbon cleaning brush with refill, one ad- 
justable port cleaning brush with refill, 


. two valve stem guide cleaners and one 


wire brush for hand use. 

The carbon brush is easily made stiff 
or flexible, large or small to fit the job. 
It will reach the hard-to-get-at places, 
clean rapidly and burnish the cylinder 
head. It can also be used for other 
cleaning and burnishing jobs about the 
shop. The port cleaning brush is shaped 
to clean the sides and bottom of the port 
hole in one operation. It is adjustable 
for all sizes of port holes from one inch 
up, and has no corners to strike the 
valve seats. This brush can also be used 
for tire roughing, etc. 

The valve stem guide cleaner is made 
of heavy flat steel wire which is self 
sharpening and adjustable to all sizes of 
valve stem guides from 5/16-inch up. 
The hand brush is for removing deposits 
from places too small for the power driv- 
en brushes to reach. It can also be used 
in soldering and for removing dust and | 
dirt. 


—— 


The “Accurate Line” 

Parts Manufacturing Company, 511-517 
Woodlawn Avenue, Cleveland, Ohio, has 
introduced to the trade a new line of 
bolts, nuts and washers for universal 
joints. The “Accurate Line,” as it is 
termed, covers fabric discs as well as 
metal flanges and is complete, taking in 
all the latest models of cars, trucks and 
tractors and going back in its coverage 
as far as 1918. 

Every “Accurate” universal joint bolt, 
nut and washer is declared to be an 
exact factory duplicate in quality, design 
and construction. Threads are cut rather 
than rolled. 

“Accurate” Universal Joint Bolts are 
assembled complete with nuts and wash- 
ers and packed 12 sets to the box. The 
boxes are plainly marked, giving bolt, 
nut and washer number. 














Temco Carbon Cleaning Set 








U. S. Portable Tapper 








Sepicmber 9, 1926 


31 





What Next in Equipment 
(Continued from page 21) 

Two items that constitute the backbone of their present 
working equipment are an arbor press and a trestle on 
which cars are run when there is need of working under- 
neath. According to the proprietor, the trestle which has 
been in use for three years has proved invaluable and 
when this shop was' visited there was a medium priced 
six cylinder car up on it, having new pistons and rings 
fitted. The cylinder head had not been removed as the 
pistons were taken out from below. The trestle made 
the underneath part so accessible that a visitor to the 
shop easily went under the car and inspected the cylinder 
walls without danger of soiling his street clothes. 


Garage Press. The arbor press was kept at the side of 
the trestle so that it was readily available when limited 
pressure was needed. This garage had found, however, 
that while the small press was much used, there were 
many classes of work that required more pressure than 
could be readily exerted with the small press. A heavy 
duty press is accordingly scheduled as the next equipment 
purchase that this garage will make. 


Lathe. In addition to the large press a lathe will be 
purchased and while this will handle many small jobs 
such as turning up armatures and bushings, it will be 
selected with the idea of having it also available for 
larger work. 


Included in the equipment which this garage now uses 

are the following items: 
Hoist 
Tungar rectifier 
Tire changer 
Air compressor 
Towing dolly gage 
Tube vulcanizer Stocks, 
Pressure grease tank etc. 
Pressure oil tank 

In a town of 22,000 there is a Reo service station that 
has a well equipped machine shop. In fact the machine 
shop was there first, branched out into automobile repair 
work, and now the automobile work is overshadowing 
the general machine work formerly done. Unlike some 
of the service establishments here mentioned no purchases 
of new equipment are contemplated, but this is due to the 
completeness of the present machine equipment. 

One of the most valuable pieces of machinery in an 
automobile service station, according to the foreman of 
this place, is a lathe. Asked for an example of a job 
that could be done on a lathe, he mentioned the bushing 
in the upper end of a connecting rod. 

“Why not buy a standard part and save time and 
money?” he was asked. And the foreman gave the 
answer: 


“Take the case of a bushing in which the pin has frozen 
so that it has turned in the upper end of the rod. That 


Welding outfit 

Portable drill with stand 
Valve grinding outfit 
Connecting rod aligning 


dies, reamers, 


wears the hole in the rod oversize so that a standard part 
as carried by the dealer will not fit. 
ping the rod or turning up a special bushing. On any 
but the very lowest priced cars this means several dollars 
saved for the customer and a profitable job for the shop 
if a special bushing is made up and we accordingly carry 
a full line of solid and cored bronze bars from which any 
size bushing can be made.” 


The milling machine, an item of equipment not ordi- 
narily found in service stations, was also mentioned as 
being exceedingly useful when it came to making up a 
shaft where flat surfaces or key ways were required. 
Other items of equipment which are used in this shop 
to advantage are: 

Connecting rod align- 
ing gage 

Small drill press 

Arbor press 

Belt lacer for shop 
belt maintenance 

Straightening press 
for crank and cam- 
shafts 

Bench grinder 


The shops mentioned in this article were visited by 
Motor AGE representatives who sought to learn first hand 
what items of equipment were most needed in the par- 
ticular cases and why. The answers came from the pro- 
prietors without any suggestions from the MOTOR AGE 
representatives and are set forth in the article. 


Bearing pouring and 
reaming machine 

Large drill press 

Air compressor 

Tire changer 

Micrometers and small 
tools 

Constant potential 
charging outfit 





Removing Cause Eliminates Engine 
Overheating 


(Continued from page 15) 

When driving in deep sand or mud or up a hill that 
causes the engine to labor when in high gear it is essential 
to shift to a lower gear. Hard pulling burns more gas 
than when the engine turns over a little faster but is not 
straining so much. In addition the lower speed of the 
engine on a hard pull reduces the circulation of air 
through the radiator just when it is most needed and 
except in the case of thermo-syphon systems it reduces 
the flow of water. 


eee 


Profits Grow Where Loss Has Been 
(Continued from page 12) 
$94. It would have taken him a seven day week working 
20 hours every day to get that much under the old hourly 
scale. Surely that is an unusual amount but he is now 
averaging over $50 every week instead of $36. So with 
a contented service force making better pay than ever 
before and enough so that the department is paying its 
way it is no wonder that Mr. Cunningham remarked: “I 
would not go back to the old methods under any condition.” 





That means scrap- 











Jordan Dealers Capitalize 
Bathing Beauty Contest 


“Charm” being one of the keywords of 
Jordan advertising, the Parker Motor 
Co., Inc., Kansas City, Mo., grasped at 
and secured an unusual opportunity for 
attaching that word to the car in Kansas 
City. The Journal-Post, a daily newspa- 
per, was cooperating with the Liberty 
Theater in selection of a bathing beauty 
to represent Kansas City at the Atlantic 
City pageant in September. 
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The Parker Motor Co. provided a press 
car—a Jordan, of course—used every day 
of the contest for two weeks by report- 
ers, theater officials and contestants who 
were driven over the streets. The com- 
pany also provided 12 cars, sedans, vic- 
torias and Playboy roadsters, for a pa- 
rade—in which each car was loaded with 
girls in bathing costumes. A car also 
was provided for the week after the con- 
test was decided, for a tour of Piggly 
Wiggly stores, where the two leading 
winners met the public, the second-prize 


winner being a “Piggy Wiggly girl.” 

By a curious coincidence, entirely for- 
tuitous and unplanned, the name of the 
winner of the contest is Marguerite Jor- 
dan. This fact was adequately made use 
of in advertising. The company used 
liberal space in exploiting the bailing 
beauties and the car. 

C. D. Parker, Jr., president of the 
Parker Motor Co., Inc., and O. W. Davis, 
salesmanager, together handled the pro- 
ject, Mr. Davis writing the adver: ‘sing 
and attending to details. 


Motor .igé 


, im 





~| FF DI TO RTAL, 








any 
ars 
nop The Big Business of Washing Cars many shops were considered, the difficulty of keeping 
any CLEAN car is a joy to the owner—if it doesn’t cost apie eneeneee yen — canuy understood. the ah 
ies Siete aeaiais, “Wlins Hemnteeneis oll amis one en man who started out with enthusiasm to be an automobile 
rdi- ing automobiles is only in its infancy. In many Se a _ ne wee sone bar eapienr 
| as communities today the only facilities for washing auto- _ na shedet tele “ Ar os sail ra Se trade - 
» mobiles are a hose, cold water and a sponge, plus the elbow... , SS Se WES Coane an 
red. r : te more comfortable. 
ho grease of sometimes good, and sometimes indifferent, The a ae 
, workmen. It follows that with such inadequate facilities PFN OF EASE QHlS Means. Aas Not been 
the job either costs too much or is unsatisfactory because solved by all shop ¥. but many of them have it under con- 
in, cane te ceil allies ai eae . trol. The story of Mr. Jeffers, for 17 years a mechanic 
Owners want their cars clean. There are many reasons 7 san — Station, published in the ‘Aug. 20 aout of 
why. One reason is that with improved highways and Motor AGE, tells maw. Nf. jetters used to get discour- 
pavements cars are not subject to mud splattering so much aged, but now for some years his shop has been operat- 
as they once were and the task of trying to keep a car ‘5 0” the plan of flat rate to the customer and a 
clean is not so discouraging. Another reason is the more SO™#U#ss!0n “ the mechanic, a sy ae that has enabled 
| durable finishes that hold their appearance after many Mr. Jeffers and his co-workers to increase their earnings 
washings, and another reason is the bright colors found ™ proportion a their own idustry and competence. 
: in today’s cars which don’t mean anything unless they The result is that Mr. Jeffers makes more money in 
1 by are clean. fewer working hours than he used to, and is so well satis- 
hand Of course the predominance of the closed car also has fied with his occupation that he is bringing his son up 
_ emphasized the desire for clean and neat cars. as a workman in the same shop. 
yo Taking all things into consideration the outlook for the There has been established in this shop an incentive 
car washing, cleaning and polishing business is bright for that attracts and holds good workmen. 
those who properly equip themselves and who hold fast 
to the rule of a good and honest job at a fair price. a 
-_— Money received by the farmer for crops will be spent 
That (Good Old Car on something. Why not a car? 
that ange — er every car dealer and salesman is an anes 
nti iar with the prospective customer who asserts that ee ° ° . 
—— the new cars on the market today haven’t the stuff Advertising Delivered Price 
s not in them that his old one has. He tells you they don’t ANY car dealers make it a point to advertise the 
f the build cars today as good as those of three or four years total price of their cars delivered, including such 
f air ago, or whenever it was that he bought his. equipment as is generally considered necessary. 
| and It is a striking coincidence that three or four vears ago Others quote only the F.O.B. prices and depend on sales- 
duces owners of cars of the vintage of 1918 and thereabouts manship to make the additional $200 or $300 look like 
were loudly proclaiming that modern cars did not begin a bargain to the buyer. 
to compare in quality with those when they bought. Most of us like to know in advance what an article is 
It is natural that the car owner who has had good service going to cost. We skim over advertisements that do not 
from a car he has owned three or four years, or probably quote price. If we read want ads we pass up those that 
rking longer, would be skeptical of getting equal quality in a are indefinite in the matter of the price of the article we 
pourly new one. And yet he wants the new one. The thing are interested in. The show window filled with handsome 
3 now that stands between him and the new car in most cases merchandise and no price cards merely attracts interest 
_ with is the rather wide difference between what he can sell and seldom draws prospective customers into the store. 
| evel his old car for and what he will have to pay for the new A man who has no car at all, but who can easily afford 
ng its one. Whether he will acknowledge it or not, that,in many {to own one, related an interesting experience the other 
1: I cases, colors his admiration tor the old car beyond reason. day. The vacation season was approaching and he wanted 
tion. In such a case it is the job of the dealer or salesman to to take his family to the country. He made up his mind 
prove beyond all doubt the superiority of the new car, to buy a car that is widely advertised at a price in the 
_ and to do this dealer or salesman must know the improve- neighborhood of $900. He went to the dealer’s sales 
_ ments that have been made in cars and what they mean ;o90m determined to buy that car. He was shown one at 
‘of the in operation. more than $1100. He said he wanted to see the $900 one. 
te Jor- ; —— He was told the one he was looking at was the $900 one, 
ude a Automobile Mechanics Are Human but that the price quoted was the total including tax, 
Bren OR vears there has been the complaint that it is freight and necessary equipment. : 
hard to obtain and keep good automobile me- He was so displeased with this apparent discrepancy 
of the chanics. The maintenance business has suffered 1 price that he walked out of the salesroom and he is 
ae because of frequent turn-over in shop personnel and _ still without a car. 
arising pooriy done work. The car dealer can well afford to consider the advant- 
When the wages and the working conditions in » great ages of quoting delivered prices in his local advertising. 
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NEW MODELS AND CAMPAIGNS 





Seasonal Slump Checked 
by Introductory Efforts 


Car Sales for Eight Months 
Relatively High with 
Bright Future Prospect 





models and introductory promotion 

did much toward the stimulation of 
new car sales during August, with the 
result that a seasonal tapering off was 
materially checked in many localities 
which otherwise might have suffered a 
greater slump of business. 


As in the case of July, August was 
spotty but the bad spots were not suffi- 
ciently numerous to consider seriously 
when judging conditions as a whole. 
Viewing the other extreme, numbers of 
reports received in this office tell of ex- 
ceptionally fine retail business for this 
season of the year while the outlook 
respecting crops and general conditions 
is even more heartening than thirty days 
back. 


Necessity of waiting on factories for 
deliveries with which to fill orders is one 
complication of which many dealers have 
complained. 


Again the south is conspicuous in the 
brisker new car selling, with the west 
and northwest showing sharp improve- 
ments and with nearly all sections re- 
porting that August this year exceeded 
the same month of 1925. It is evident, 
too, that for the trade at large the first 
eight months exceeded the first eight 
months of 1925. August closed on a nor- 
mal used car situation with resale stocks 
being held under fair control and with 
indications promising generally improved 
automotive buying interest in Septem- 
ber. Likely the quarter will close with 
a bigger volume of automotive merchan- 
dise sold than for the corresponding 
quarter of 1925. 


Observations made by Motor AGE in- 
clude reports from correspondents in all 
sections of the country. High spots in 
reports from a number of key cities 
follow: ° 


[ meceis developed through new 


Spokane 


With the year 1926 well along in its 
second half now optimism prevails here 
in the automotive trade. The pessimistic 
outlook towards this second six-month 
period has entirely vanished due to a 
gratifying change in conditions. 

High prices paid for lead and zine have 
resulted in increased wages for the 
miners in the Coeur d’Alenes and towns 
in the mining belt are buying heavily. 
The Dodge Brothers dealer at Wallace, 
Idaho, has sold 29 cars during the past 
30 days, his 1925 sales having been only 
63. Other mining town dealers are or- 
dering automobiles by the carlot where 
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in the past they have never ordered 
carloads. 

In the farming belt the good crops 
caused a big demand immediately after 
threshing started. 

Prospects are so numerous in the 
country districts that salesmen are being 
almost daily sent out from Spokane to 
assist country dealers in closing and to 
take care of inquiries from places where 
no dealers are located. 

Used cars are moving satisfactorily 
with those dealers properly conditioning 
second hand merchandise before offering 
for resale, some other dealers apparently 
having a little difficulty in disposing of 
used stuff, however. 


re eee 


Boston 


Motor car sales began to take a curve 
upward after the middle of August. This 
was due to the fact that buyers awaiting 
the newer models had seen them and 
satisfied themselves regarding what they 
wanted. Dealers say they could have 
sold more cars had there been addi- 
tional cars ready for delivery just after 
showing the new types. Many wanted 
new models right away and a two or 
three weeks wait did not appeal to them. 

There was no real big demand for the 
new cars but their arrival put more pep 
into the salesmen and people with whom 
they were dickering were brought to 
salesrooms where it was easier to sell 
than at homes or offices. Dealers whose 
lines have not announced 1927 models 
declare sales are going along satisfac- 
torily. 

Used cars have had a fair sale. In 
anticipation of new models coming in the 
dealers have been trying to clean up the 
used cars and refusing to do much trad- 
ing so that they might have a larger 
margin to work with when the 1927 lines 
arrived. 

Truck dealers state that business in 
August has been fair. 


eee 


Chicago 


It is generally expected that the curve 
of retail passenger car sales in the Chi- 
cago district will begin on an upward 
turn again this month and dealers are 
preparing to make the best of the antici- 
pated improvement in buying interest. 
The pleasing reception accorded new 
models through a period which normally 
is dull is accepted as an indication that 
buying interest will be relatively strong 
not only for the next 30 to 60 days but 
for the remainder of the year. Many 
Chicago retailers are predicting that this 
will go down on record as the biggest 
“last half” they have ever enjoyed which 
also is to say they expect to close their 
books Dec. 31 on the biggest year on 
record. Of course there are spots in the 
picture but on the whole it looks highly 
pleasing. While sales have been tapering 
off steadily since the peak in May the 
first eight months ran ahead of the same 
period of 1925. 

August’s slump, compared with July, 
was definitely perceptible but not large, 


a cheerful pick-up being noticed the last 
few days of August, indicating a strong 
advancement into September. Truck 
sales again followed the trend of pas- 
senger car sales for the month, dropping 
off slightly from the score made in July. 


Charlotte, N. C. 


Optimism pervaded the automotive 
trade in the two Carolinas at the advent 
of the fall season which brought bright 
prospects of an early brisk upturn in 
demand in all lines. 

The supply of new cars improved 
somewhat the latter part of August and 
those dealers, who had been deferring 
deliveries were able to fill new orders 
early in September. 

The used car situation is satisfactory, 
but dealers are not bidding for used cars. 
Consistent efforts are being made by all 
dealers to bring about sales involving the 
acceptance of used cars, with prefer- 
ence being shown to closed models. Sales 
of used open cars now are being pushed, 
in anticipation of a let-up in the demand 
for such jobs when cooler weather 
arrives. 

Much of the recent substantial increase 
in the buying of automotive lines is 
attributed to the approach of the har- 
vest season, which will release many 
millions of dollars of wealth now repre- 
sented in maturing crops of cotton, 
tobacco and corn, with a consequent 
quickening in all lines of business. 

Dealers in tires, accessories and sup- 
plies are sharing in the improved auto- 
motive trade. The tremendous volume 
of tire repair work is continuing to re- 
tard sales of new casings and tubes. 





Milwaukee 


Interest in the new offerings of auto- 
mobiles locally has never been more im- 
pressively reflected into actual sales as 
a whole, and dealers as well as dis- 
tributors are elated over the results of 
campaigns for new business since their 
respective introductory announcements. 

People have been crowding sales- 
rooms, especially in the evening. Several 
dealers say they have not had time to 
solicit outside business because of the 
large number of prospects that have 
come to them voluntarily. This may 
seem to be a strong statement, but it is 
true in a great many cases. 

While August new car sales figures 
are not yet available, it is generally 
agreed that the month produced fully 
75 per cent more sales than in August, 
1925, when 5995 new passenger cars were 
placed in Wisconsin. 

At the end of August dealers in the 
big-production makes were farther be 
hind on deliveries than immediately after 
the new series were first shown, and 
stocks of new cars in dealers’ hands 
were far less than a year ago. 

Truck business during August is be 
lieved to have set a new high record. 
Equipment houses are doing a good busi- 
ness. Attractive prices on used cas and 
sales campaigns have relieved the mal- 
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BRACE BUSINESS IN AUGUST 





ket to some extent, although there is a 
heavy inflow of used stuff as the result 
of the active new car market. 





Denver 


For the first time in years Colorado 
has excellent crops, a big acreage and 
a good market all at the same time. 
Wheat harvesting has begun with the 
largest acreage in years, and a good 
priee offered. Threshing reports indi- 
cate an exceptional yield. The beet acre- 
age is at least 20 per cent in excess of 
anything ever experienced, and in North- 
ern Colorado the contract price shows 
the same increase. The Great Western 
Sugar Company is preparing for the 
longest sugar campaign in its history, 
thus assuring plenty of employment to 
farm hands during the winter months. 
Potatoes are good, and government re- 
ports indicate a shortage of crop else- 
where. All these things are beginning 
to be reflected in car sales. August was 
a banner month in new and used cars, 
and trucks as well. Many farmers are 
buying trucks for hauling crops to mar- 
ket, and sales in all lines are greatly in 
excess Of the same period last year. 
While this prosperity is general through- 
out the state, it is the “Horn” district, 
containing the towns of Greeley, Long- 
mont, Loveland, Eaton, Windsor, Bright- 
on, Fort Lupton, and Fort Collins that 
is showing the greatest activity. Collec- 
tions are much improved. All in all 
Signs indicate the best fall business the 
auto industry has ever known in 
Colorado. 


Cleveland 


Automobile distributors and dealers 
have experienced one of the _ poorest 
months for sales in several years and 
August sales totals for the year are be- 
low last year. This applies to both pas- 
Senger cars and trucks. Early announce- 
ments of new models, expected to bring 
a summer demand have not helped busi- 
ness to the extent anticipated and auto- 
mobile merchandisers are heard to 
question the advisability of factory an- 
nouncements of new cars so early in the 
season and during the vacation period. 
Usually there is a fairly active used car 
market in August but it did not mate- 
rialize this year. 

Many of the distributors and dealers, 
not on vacations are devoting much of 
their time to making new sales outlets 
through dealers and sub-dealers in the 
Outskirts of the city as well as in smaller 
towns in their territory. 





Salt Lake City 


New models were well received. They 
Caused a greater stir than usual. One 
distributor and dealers said he did not 
expect to catch up on orders until Christ- 
mas. Another said reception was 50 per 
cenit better than for last year’s new 
model. A shortage of cars in the new 
mocels is holding up business. 

Used-car problem is becoming acute 
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again. One big dealer who some months 
ago said used-cars were giving them no 
trouble, now describes the situation as 
extremely bad. Keener competition this 
year is declared to have forced dealers 
to be more liberal with trade-ins than 
they ought to have been. Used-car prices 
are falling. 

The outlook for business is considered 
good. Crops are not so heavy as last 
year, but they are normal. The great 
metal mining and smelting industry is 
in fine shape. The tourist business has 
been heavier this season than ever be- 
fore. 


me ee 


Louisville, Ky. 

New car sales during August were 
almost equal to July and approximately 
25 per cent ahead of the same month 
of last year. New models went over with 
a bang, especially those preceding the 
introduction with liberal advertising and 
publicity. Sales for the year are leading 
the same period of last year by a good 
margin and dealers are optimistic re- 
garding business prospects for the bal- 
ance of this year. 

According to registration figures the 
retail sales peak was reached in April, 
with a slight drop in May and June, 
followed by an increase in July and a 
slight decrease in August from the July 
record. Used car stocks were lowered 
during the wait for new models but are 
beginning to climb again, although the 
situation is not considered bad and deal- 
ers are becoming more strict in trading. 

While truck business is not quite up 
to expectations, it is ahead of last year 
and dealers expect a fair business during 
the balance of the year. Used truck 
stocks are heavy and moving slowly. 

Repossessions are low and general 
business conditions very good. Tire 
dealers report a gratifying increase in 
sales since the price reductions. 





Philadelphia 


August remained in line with the other 
seven months of this year and recorded 
an increase in new car sales over the 
same month last year, total sales being 
estimated as about equal to the 3815 
rung up in July of this year. For the 
first eight months a consistent month- 
to-month gain has been made and sales 
exceed those of the corresponding period 
last year by approximately 5000 cars. 
Stocks are very low, considerably less 
than for the same time last year. 

Used car sales were virtually at a 
standstill in August. A few closed cars 
were moved but otherwise business was 
exceedingly dull. The low price of new 
cars has played havoc with the used car 
market. 


Kansas City 
The considerable slump in new car de- 
mand in the Kansas City territory, which 
was general here during the first three 
weeks of August, was counteracted dur- 
ing the last week of that month, when 


demand recovered to a large degree. The 


' month, however, was expected to show 


a smaller total volume of sales than the 
preceding month, both because a slight 
slump is said to be a yearly occurrence 
in this section in August and that the 
total sales for July were in some in- 
stances the largest ever experienced by 
local companies. One or two new models 
enjoyed a good reception and one com- 
pany reports an increase of more than 
100 per cent over the month of July. The 
used car situation is more satisfactory 
than for several years. 

Accessories did about a normal busi- 
ness during August. New car demand 
is expected to increase in September. 

Dallas 

New models, lower prices, better terms 
and good cotton crop prospects had a 
tendency to increase the sale of auto- 
mobiles in Texas and parts of adjoining 
states during August. The business 
moved into September with indications 
that new records would be established 
this year in the number of cars sold and 
delivered. Practically all iines of the 
automotive industry in this section were 
thriving. 

The grain crop is harvested and mar- 
keted. Farmers are $60,000,000 richer. 
They are buying automobiles, trucks and 
tractors. The cotton crop is now reach- 
ing the market in small amounts. An- 
other month and the marketing will be 
in full swing. Indications are this crop 
will be worth $400,000,000. 

New models of various makes put on 
the market during the month of August 
have been enthusiastically received in 
all sections. Dealers report the “resale” 
business has been the best in history and 
continues brisk. 

Birmingham 

Automobile business continued good 
throughout the month of August and 
dealers say introduction of new models 
has done much to develop interest. Al- 
though August is usually a slow month 
in most lines automobile dealers re- 
ported that it was very profitable for 
them in Birmingham and _ surrounding 
territory. 

While sales did not show any great 
gains over July they have more than 
held their own in comparison with the 
month preceding and showed an advance 
over August of last year. 

Dealers who have new models to dis- 
play say business has been decidedly 
accelerated by their appearance. They 
are highly pleased over the reception 
accorded by the public. Several of the 
dealers held special showings of the new 
models in their showrooms and these 
were well attended. 

The demand for used cars has been 
steady and fairly good. At the present 
time there is not the surplus of used 
cars in this market that there was sev- 
eral months ago. This is due to in- 
creased demand and the fact that trade- 
in policies are more strict. 
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STRONG FINISH TO YEAR, IS LOOKED 


Signs Forecast a Brisk 
Tone to Fall Business 


Many Dealers Unable to Ob- 
tain Cars with Which to 
Meet Demands 


DETROIT, Sept. 6.—With a majority 
of the big producing companies enjoying 
the greatest August business in their 
history, information gathered from auto- 
motive executives of various Michigan 
companies indicate excellent business 
will continue through September and the 
fall months. 

Many dealers throughout the country 
have unusually small stocks of cars on 
hand while large numbers of them can- 
not obtain units from the manufacturers 
to supply their demand. Dealers report 
that a general prosperous’ condition 
throughout the United States augurs well 
for a continuance of excellent selling 
conditions. 

General Motors Corporation has shown 


a remarkable increase in_ business. 
During August approximately 138,000 
automobiles were produced by _ the 


various units of the corporation, a gain 
for the month of 76 per cent over a 
year ago. All units of the corporation 
are continuing to operate at capacity. 

The Chrysler Corporation is another 
manufacturer operating at peak capacity. 
The corporation enjoyed an excellent 
business in August, and, it is understood, 
entered September with a large volume 
of unfilled orders. : 

Roy D. Chapin, chairman of the board 
of directors, Hudson Motor Car Co., re- 
ports his concern enjoyed the greatest 
August in its history, shipping 28,700 
cars. This exceeds by more than a 
thousand the fine showing made by 
Hudson-Essex in August a year ago. 
During June, July and August the com- 
pany produced more than 70,000 auto- 
mobiles. 

Dodge Brothers, Inc., which has ex- 
ceeded its former production records 
with regularity, this year, continues to 
do so with the factory operating at 
capacity. Dodge Brothers dealers are 
understood to have small stocks on hand. 

Since the introduction of the new 
Packard models, the Packard Motor Car 
Co. has been operating at capacity in an 
effort to fill dealer demands. The com- 
pany reports many dealers have more 
orders than the factory can immediately 
fill. 

The Reo Motor Car Co., at Lansing, 
is another manufacturer operating at 
capacity. Every indication points to a 
promising business for September. 

Harry M. Jewett, president, Paige- 
Detroit Motor Car Co., which has just 
announced a new line of Jewetts, pre- 
dicts his company will enjoy the best 
last quarter it has known in years. 

The Ford Motor Co. would issue no 
statement. 
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G. F. Lord Named to Direct 
Star Sales 





G. F. Lord 


NEW YORK, Sept. 4.—The ap- 
pointment of G. F. Lord as general 
sales manager of the Star car divi- 
sion of Durant Motors has been 
announced by Colin Cambell, vice 
president of Durant Motors, Inc. 
The appointment was effective 
Sept. 1. Mr. Lord was advertising 
manager of the Chevrolet Motor 
Co. from 1922 to 1924 when Mr. 
Campbell was vice president and 
general sales manager of that 




















“AC” Has House Organ 

FLINT, Mich., Sept. 4.—The AC Spark 
Plug Company of Flint, Mich., has pub- 
lished the first issue of a house organ 
which is called “The AC NEWS.” It will 
be sent to dealers. 

Not only will this news sheet have 
items of current interest to the reader 
but there will be articles in each issue 
on AC products giving information about 
them, showing the sales possibilities and 
outlining valuable sales helps. 





“No New Ford” 


DETROIT, Sept. 4.—Letters from the 
Ford Motor Co. signed Charles. T. 
Lathers, have been received by Ford 
dealers in Michigan denying that the 
company intends bringing out a new 
model or altering the present line. 

“There is no new Ford model coming 
along,’ read the letter, “there is no new 
Ford car going to be introduced. These 
are facts, and the sooner they are firmly 
established, the better your business and 
our business will be. 

“You have a job, we have a job, and 
that is to sell and service Ford products. 
The line was never so high in quality 
and low in price, it satisfies every trans- 
portation need, either merchandise or 
personal. 


“Now let this letter completely clear 
the atmosphere and let’s get everybody 
on the job to increase our volume to the 
point that we rightfully believe condi- 
tions warrant us to have.” 


New Worm Drive Stearns 

CLEVELAND, Sept. 7.—The F. B. 
Stearns Co. is conducting a display of 
the new Stearns-Knight cars in the lobby 
of the Taylor arcade, a downtown office 
building. 

The new chassis features include a 
worm drive, which coupled with the 
Silent sleeve-valve Knight motor, in- 
sures absolute silence of operation, it 
is claimed. Mechanical four-wheel 
brakes are standard equipment. Springs 
are longer and more flexible. 

Body lines and color schemes are 
absolutely new to the Stearns line and 
much attention is given to luxury of in- 
terior fittings. 

H. J. Leonard, president of the 
Stearns company says that his company 
will shortly enter the export -field in an 
aggressive manner. 





Campaign for Truck Sales 

NEW YORK, Sept. 4.—With its bus di- 
vision working at full speed, and the rap- 
id expansion of the Drivurself system 
under way, Yellow Truck & Coach Mfg. 
Co. is now giving its attention to the 
development of its truck division. A 
comprehensive merchandising program is 
being launched but as it is still in the 
period of trial and change details can- 
not be divulged. 

The reduction of 33 1/3 per cent in 
car rental rates recently announced was 
coupled with the abandoning of hourly 
charges, placing the cars simply on a 
milleage basis. So far the lower rates 
apply only to the Chicago territory, it 
was learned here. 

New stations are being opened almost 
daily and it is understood that the total 
now stands at approximately 400, with 16 
in operation in New York City alone. 





Spicer With Kelso 

TRENTON, N. J., Sept. 4—John T. 
Spicer, formerly sales manager of the 
Thermoid Rubber Co., has returned to the 
automotive field and now is sales man- 
ager of the Kelso Mfg. Co., maker of 
brake lining, and the Kelso Radio, Inc. 
manufacturer of radio sets. 





Cadillac Service Convention 
DETROIT, Sept. 4.—The Cadillac Mo- 
tor Car Co. has called a convention for 
all the maintenance managers of its Or 
ganization in the United States, io De 
held in Detroit, Sept. 20 and 21. 


Promoted by Gotiredson 


DETROIT, Sept. 6.—The Gotfredson 
Truck Corp. announces the promotion of 
F. H. Anderson from engineering ='1per- 
intendent to sales manager. 
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Hall Back From Abroad 

CLEVELAND, Sept. 4.—While Europe 
is struggling against heavy odds to re- 
store normal conditions and money is 
comparatively scarce in the hands of the 
common people the demand for American 
automobiles will continue to grow espe- 
cially since the foreign motor car can- 
not begin to compare with automobiles 
made in the United States, declares J. R. 
Hall, vice-president of the Chandler Mo- 
tor Car Co. who has just returned from a 
trip through Europe. 

“Europeans are riding chiefly in open 
automobiles and enclosed cars are rare 
exceptions,” says Hall. “Every motor 
car one sees has more rattle and 
squeaks than the American motorist ever 
dreamed of. This is because the Euro- 
pean car is not built for service. 
Medium-priced American cars are in 
greatest demand and export of these 
will continue as rapidly as recovery of 
normal financial conditions will permit.”’ 





Now SO White Branches 


CLEVELAND, Sept. 6—The White 
Company has been rapidly increasing the 
number of its factory branches and now 
has a total of 80. Seventeen new 
branches have been established since 
the first of the year, the more recent of 


these being branches at Harrisburg, 
Lancaster, Scranton, Wilkes-Barre and 


Reading, Pa.; Oakland, Bakersfield, Sac- 
ramento and Fresno, Cal.; Columbus 
and Toledo, O.; Worcester, Mass.; 
Brooklyn, N. Y., Vancouver, B. C., and 
Norfolk, Va. 


_— ——_ — 


Buick Crowds Capacity 

FLINT, Sept. 6.—Every indication 
points to the necessity of keeping the 
Buick Motor Co. plant at peak produc- 
tion for months to come, to meet the 
demand for the new cars, according to 
Harry H. Bassett, president and general 
manager of the company. 

During August Buick built 29,355 mo- 
tor cars which exceeds any other month 
in all of Buick’s history. It exceeds by 
15 per cent the previous high produc- 
tion mark set last March when 25,401 
automobiles were produced. Compared 
With August of a year ago, when 19,729 
cars were built, the increase represents 
49 per cent. 


—_—__-—_—__—— 


Morris to Invade Canada 


TORONTO, Ont., Sept. 6—Within the 
hext year Morris Motors, Ltd., will start 
construction of a plant in the Dominion 
of Canada, J. W. Pickavant, Canadian 
representative of the concern, told his 
sales staff at a dinner held here. 

The factory will equal in size and 
equipment, any now operating in the 
Dominion, he declared. 

“Our hat is in the ring and it is there 
lo stay. The Canadian market is to see 
an invasion of English manufactured 
moter cars unprecedented in the history 
of the country.” 
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Former Case and Simmons 
Executive Joins Nash Co. 





M. H. Pettit 


M. H. Pettit recently was ap- 
pointed vice-president and assist- 
ant general manager of the Nash 
Motors Company, Kenosha, Wis. 
For the past three years Mr. Pettit 
has been connected with the Sim- 
mons Company, of Kenosha and 
New York, advancing from lower 
rungs to the position of vice-presi- 
dent and general manager. For 20 
years he was with the J. I. Case 
Threshing Machine Co. of Racine, 
with which organization he even- 
tually rose to the position of vice- 
president. 




















Igo Assets Shown 
MILWAUKEE, Wis., Sept. 4.—Schedules 
filed upon the involuntary petition in 
bankruptcy entered against the Igo Mfg. 
Co., Kenosha, Wis., automobile bumpers, 
reveal liabilities of $55,401 and assets of 
$18,400. The case is considered out of 
the ordinary, inasmuch as the petition 
for adjudication was filed in behalf of 
three employes with wage claims, rather 
than by banking or merchandise cred- 
itors. The employes contended that the 
concern owes more than $30,000 and is 
insolvent. 
Making Seat Covers 
CLEVELAND, Sept. 4—The Bishop 
Products Co., 7512 Carnegie Avenue, 
makers of glass panel enclosures, has 
gone into production on seat covers. 





Willard Buys Land 
TORONTO, Ont., Sept. 4.—wWillard 
Storage Battery Co. of Canada, Ltd., has 
recently acquired land in the province 
of Ontario to the value of $72,000. 


Guthard Resumes Helm 


CHICAGO, Sept. 6.—After two years 
spent in developing foreign sales for the 
Lincoln Products Co., Chicago, during 
which time representation was secured 
for Lincoln Shock Absorbers in every 
country in the world, President E. C. 
Guthard has taken over the personal 
direction of the domestic sales of this 
concern. 

Coincident with this announcement it 
is also made known that Mr. Guthard has 
purchased the minority interest of 
Franklin Mayo, formerly vice-president 
in charge of sales. 

In line with a policy of expansion of 
the business of the Lincoln Products Co., 
Mr. Guthard has just announced the 


following district manager  appoint- 
ments: 
Stanley F. Stowers, Massachusetts; 


C. A. Harrington, New York City; L. G. 
Townsend, New York State; C. E. Saw- 
telle, Pennsylvania; R. R. Murphy, 
Northern Ohio; W. J. Doody, West Vir- 


. ginia; L. J. Hatfield, Southern Ohio and 


Kentucky; C. E. Vernon, Georgia; R. A. 
Fudge, Tennessee; A. H. O'Dowd, Jr., 
Minnesota. 





Will Offer Marmon Shares 


NEW YORK, Sept. 4.—Announcement 
was made here that Hallgarten & Co. 
and Green, Ellis & Anderson have pur- 
chased from Marmon Motor Car Co., 
40,000 shares of its common stock which 
will be offered for public purchase at 
once. The company’s prosperity and its 
accepted strong position in the industry 
in connection with the new small Mar- 
mon soon to be added to its product, is 
offered as making the purchase at- 
tractive. 





Cadillae’s Silver Year 

DETROIT, Sept. 7.—A special edition 
of “The Cadillac Craftsman” has just 
been issued by the Cadillac Motor Car 
Co. to commemorate the entrance of the 
company into the 25th year in business. 
The issue is generously illustrated and 
tell in popular style the history of the 
Cadillac organization. 





Brode Joins Yellow 


DETROIT, Sept. 6.—-O. M. Brode, sales 
and service manager of Hinkley Motors, 
Inc., has accepted an appointment with 
the Yellow Truck & Coach Mfeg. Co. of 
Chicago. 


Du Pont After Foreign Sales 


NEW YORK, Sept. 6.—Establishment 
of a foreign sales division of Du Pont 
Motors, Inc., with offices at 132 Nassau 
Street, New York City, was announced 
by L. F. Hosley, general manager of the 
corporation. 





Adopt Watson Stabilators 
DETROIT, Sept. 6.—The Packard Mo- 
tor Co. has adopted Watson stabilators 


as standard equipment, according to the 
John Warren Watson Co. 
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Railroads Organize to 
Study Bus Development 


Want Clearing House for 
Collection and Dissem- 
ination of Data 





PROVIDENCE, Sept. 6.— Foreseeing 
national legislation controlling the oper- 
ation of motor buses, and planning to 
work out economical methods of trans- 
portation with the gasoline propelled 
vehicles there was formed at a meeting 
here the Railroad Motor Transport Con- 
ference. There were present at the con- 
ference which began here and finished in 
Boston about 60 prominent railroad offi- 
cials of the United States and Canada. 

Arthur P. Russell, vice president of 
the New Haven Railroad, and president 
of the New England Transportation Com- 
pany, the subsidiary operating the bus 
lines, was chairman of the conference. 

General discussion centered around 
railroad highway operation. It was 
pointed out that conference was calied 
to establish a clearing house for trans- 
portation thought and development where 
tabs can be kept on bus growth and its 
problems. The knowledge gained is to 
be disseminated to every Class 1 railroad 
for guidance in individual bus problems. 

According to speakers the railroad 
executives will welcome national regula- 
tion and control of the bus business. 


Banquet for Dealers 

DETROIT, Sept. 6.—Aaron DeRoy, 
Hudson and Essex distributor for the 
Detroit area, entertained the dealers and 
salesmen in his territory at a banquet, 
recently in the Hotel Whittier. W. J. 
McAneeny, vice-president of the Hudson 
Motor Car Co. and Harry G. Moock, pro- 
motion sales manager, represented the 
company. 

Earlier in the day the visitors in- 
spected the new $10,000,000 body factory 
recently opened by the Hudson Motor 
Car Co. and also visited the Aaron DeRoy 
salesroom where an Essex, on which had 
been placed hundreds of pounds of steel, 
was on exhibition. 

Take Over Franchise 

CORPUS CHRISTI, Texas.—Sept. 4.— 
The Holland Motor Company has been 
organized here for the purpose of taking 
over the distribution franchise of Hud- 
son-Essex, formerly handled by the 
Crockett Motor Co. The new concern is 
headed by W. M. Holland. Fred A. 
Jones is vice-president and W. H. Lang- 
ham is secretary-treasurer. The com- 
pany will establish branches immediate- 
ly at Robstown and Mingsville. 





Davis in Seattle 

SEATTLE, Wash., Sept. 4.—Introduc- 
tion in Seattle of the Davis line of six 
cylinder automobiles was consumated 
when the Bardshar Motor Company took 
over a dealership for this car and dis- 
play models in its showroom. D. E. 
Bardshar is manager of the new concern. 








A. A. A. List of Sanctioned Races for Remainder 
of the Year 


WASHINGTON, Sept. 7.-—A_ bulletin 
issued by the Contest Board of the 
American Automobile Association lists 


the following speedway and dirt track 
races sanctioned and scheduled for the 
remainder of this year: 


MAJOR EVENTS 


Wide Open Forum Is to 
Spice N. A. F. C. Meeting 


Even Non-Members Can 
Speak Their Thoughts Dur- 
ing Opening Session 


CHICAGO, Sept. 6—A policy inviting 
an open airing of views on all phases 
of automobile financing is to mark the 
first day’s meeting of the convention of 
the National Association of Finance Com- 
panies to be held in Chicago Nov. 14-15 
according to C. C. Hanch, general man- 
ager of the association, who is making 
preliminary arrangements for the forth- 
coming gathering. Prospect of such un- 
restricted freedom in discussion gives 
promise of an exceptionally lively and 
interesting session. It also presents the 
likelihood that the convention will wit- 
ness the largest gathering of finance 
company representatives ever held in the 
history of this industry. 


The first day’s session will be open to 
non-members as well as members and 
it is intended to extend to non-members 
in attendance the same forum privileges 
that will be accorded to members. “We 
are anxious to give everyone an oppor- 
tunity to be heard,’ said Mr. Hanch, “and 
as our movement is primarily educa- 
tional we deem it proper to open the 
door widely the first day, reserving the 
second day for the strictly membership 
meeting. Finance companies both in and 
out the association are closer together 
in general attitude now than at any 
previous time and hence we look for the 
freedom of this first day’s session to do 
much toward furthering mutual under- 
standing. We are very anxious for non- 
members to speak their thoughts at this 
meeting.” 


Date Nature Organizer and Place .Promising all sessions an abundance 
*Sept. 11 100 miles State Fair Board, Detroit, Mich. of ammunition Mr. Hanch will write each 
*Oct. 12 Sprints—total 250 mi. Rockingham Motor Speedway, Boston, Mass. Member of the association in advance 
Nov. 11 Sprints Charlotte Speedway, Inc., Charlotte, N. C. inviting the suggestion of subjects for 
Nov. 25 250 miles Speedway Corp. of Los Angeles, California peng and resolutions Rag = 
, = ll : ne of the subjects sure to be especially 

DIRT TRACK MEETS noticed is the used car situation, the 
*Sept. 4 Sprint card Syracuse, N. Y. (Horace P. Murphy) meeting promising interesting light on 
*Sept. 6 100 miles Butler, Pa. (Pittsburgh Motor Racing Assn.) causes of repossessions and the effect 
*Sept. 6 100 miles Monongahela City, Pa. (Monongahela Spdy.) of repossessions on the used car mal- 
*Sept. 6 Sprints Cushing, Okla. (Cushing Junior C. of C.) ket. Legislation also will come in for 
*Sept. 6 Sprints Holbrook, Ariz. (Holbrook Racing Assn.) liberal treatment as will such usual an- 
*Sept. 6 Sprints Saginaw, Mich. (Chester Howell) gles as down-payments and maturities. 
*Sept. 11 100 miles Detroit. Mich. (14 Major Drivers) 
*Sept. 11 Sprints Middletown, N. Y. (Horace P. Murphy) — 
*Sept. 18 Sprints Mineola, L. I. (Horace P. Murphy) Open Moon Branch 
Sept. 19 Sprints Saginaw, Mich. (Chester Howell) NEW YORK, Sept. 4.—G. M. Howard, 
*Sept. 22-24 Sprints—two days Abilene, Texas (West Texas Fair Assn.) branch manager in charge of New York 
Sept. 21-22-23 Three days Amarillo, Tex. (Amarillo Tri-State Expos.) territory for Moon Motor Car Co., an- 
Sept. 25 Sprints Cumberland, Md. (Monongahela Spdy., Inc.) nounced the opening of a factory retail 
Sept. 26 Sprints Jackson, Mich. (Chester Howell) sales branch at 1806 Broadway and 242 
*Sept. 28-29 Sprints Breckenridge, Texas (Oil Belt Fair Assn.) west 59th Street. Mr. Howard said that 
*Oct. 1-2 Two days Haskell, Texas (Haskell Co. Fair Assn.) ; any’s 
*Oct. 3-4 Two days Wichita Falls, Texas (Texas-Okla. Fair) peo — ~ ypc - prema tr 
*Oct. 9 Sprints Bloomsburg, Pa. (Horace P. Murphy) —~ ~ — a ~ ~~ 
' ' hich went into effect in March 
Oct. 10 100 miles Detroit, Mich. (Chester Howell) branches vo 
Nov. 13 Sprints Phoenix, Ariz. (Arizona State Fair Assn.) Of this year. 
Dec. 2 Sprints Harlingen, Tex. (Lower Rio Grande Valley The company has been operating on 
Automobile Club) this basis in Philadelphia, Chicago, At 

Note: Those marked (*) have been zranted sanctions. The other dates are Janta, Kansas City and San Franvisco 

reserved only. 


since that time. 
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Stutz Driven by Schultz 
Wins Pikes Peak Climb 


Second Place in Labor Day 
Contest Captured by 
Lexington Driver 


COLORADO &®PRINGS, Sept. 6—Glen 
Schultz of Colorado Springs driving a 
Stutz Special won the Eighth Annual 
Labor Day Denver Post Pikes Peak 
automobile highway hill climb in 19 min., 
1/5 sec., failing to lower the record of 
17 min., 48 1/5 sec., made by Charles 
Meyers in a Chandler Special last year. 
He won first prize of $1500 cash and 
possession of the Penrose Silver Cup 
for one year. 

Joseph Unser, Jr., of Colorado Springs, 
in a Lexington Special was second, the 
time being 19 min. 1 4/5 sec., $350 prize. 
Humphrey Collman in an Oakland Spe- 
cial was third, the money being $250, and 
time 21 min., 38 2/5 sec. Harry McMillin, 
Colorado Springs, driving a Broadmoor 
Special, was fourth in 21 min., 23 sec. 
Mr. McMillin, took the $1,000 hotel stake 
put up for drivers of cars named after 
local hotels. 

The distance covered 12 miles, 2200 ft. 
to the summit, elevation 14,109 ft. The 
weather was ideal but road below par 
being damp and slippery in places due 
to a three-inch fall of snow Saturday. 
Schultz said he might have broken the 
record if willing to take chances on this 
snow. The car struck one patch at 75 
miles per hour, skidded and turned al- 
most completely around reducing speed 


‘ to 25 miles before he could regain con- 


trol. His average speed was 41 miles 
per hour. There were 10,000 spectators. 


Buy Picture Projectors 


CHICAGO, Sept. 4—Jobbing members 
of the Automotive Equipment Association 
who recently have purchased “still pic- 
ture projectors” for use in the A. E. A. 
merchandising campaign are as follows: 

Fort Smith Automobile Supply Co., Fort 
Smith, Ark. 

The Banta Co., Los Angeles, Cal. 

Kay Motor Supply Co., Los Angeles, Cal. 
. + Peete Co., San Francisco, 

al. 

National E. & A. Supply Co., Peoria, Ill. 

Herring Motor Co., Des Moines, Ia. 

Interstate Electric Co., New Orleans, La. 
ne J. Northway, Inec., Rochester, 


Quanrud, Brink & Reibold, 206 Fourth 
St.. Bismark, N. Dak. 

York Supply Co., Greenville, O. 

Severin Tire & Supply Co., Oklahoma 
City, Okla. 

Motor Accessories Co., Allentown, Pa. 
D. W. Alderman, Jr., Ine., Florence, S. C. 
. Southern Auto Supply Co., Chattanooga, 
enn. 

Ballou & Wright, Seattle, Wash. 
. Wyoming Automotive Co., Casper, 

yo, 

Motor Car Supply Co. of Canada, Ed- 
monton, Alberta. 

Keyes Supply Co., Ltd., Ottawa, Can. 
og tation General Electric Co., Toronto, 
an. 

Sherwood Hall Co., Grand Rapids, Mich. 
: “tenes Rubber Supply Co., Indianapolis, 
nd. 

Arthur R. Mogge, merchandising di- 


rector of the A. E. A. announces that a 
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complete list of manufacturers who have 
or plan to produce still picture films and 
furnish free prints to jobbers will be 
mailed on request. 








Business Conditions 





Department of Commerce Gives 
View of Current Situation 


= .. 


WASHINGTON, Sept. 4—Following is 
the weekly statement on business con- 
ditions issued today by the Department 
of Commerce: 

“Business activity during the last week 
of August, as seen from check payments, 
continued to show advances over a year 
ago. The distribution of goods during 




















the third week of August, as shown by - 


carloadings also continued to record in- 
creases over the previous year. Build- 
ing contracts awarded during the last 
week of the month were larger than in 
either the previous week or the corre- 
sponding week of the previous year. 

“Production of bituinous coal during 
the third week of the month, although 
smaller than in the previous week, was 
larger than in the same week of 1925. 
Lumber production, however, was smali- 
er than in the second week of August, 
recording a decline, also, from the third 
week of August in the preceding year. 
The output of petroleum in the last week 
of the month was higher than in either 
the previous week or the same week of 
the preceding year. 

“Wholesale prices during the fourth 
week averaged higher than in the prev- 
ious week for the first time in almost 
two months, but were still below the 
average of a year ago. Loans and dis- 
counts of Federal reserve member banks 
were larger than at the end of either 
the previous week or the same week of 
1925. Time money rates averaged higher 
than in either the previous week or a 
year ago, with rates for call money 
showing similar comparisons. Average 
prices for stocks declined from the pre- 
ceding week but were higher than last 
year. Business failures were more nu- 
merous than in either. the preceding 
week or the corresponding week of 1925. 





Plan Booster Banquet 


CHICAGO, Sept. 4—A banquet com- 
plimenting the incoming international 
board of governors of Automotive 
Booster Clubs will be given by the Chi- 
cago Chapter No. 7, Sunday evening, 
Nov. 7, at Congress hotel. This is an 
annual event. Bert G. Cochrane, secre- 
tary of the Chicago chapter, announces 
that all boosters and their friends are 
invited to attend the banquet. 

Take On Gardner 

LOUISVILLE, Ky., Sept. 4.—The 
Gardner-Louisville Company, 651 South 
Third street, has been formed to dis- 
tribute Gardner in this territory. J. 
Wilson Monroe, general manager of the 
new concern, has been assistant sales 
manager of the Third Avenue Motor 
Company for the past two years. The 
company is backed by the Public Garage, 
operated by Yost and Cook. 


July Output in Canada 
Was Lowest of the Year 


Dominion’s Production for 
Seven Months Much Higher 
Than 1925 Period 


MONTREAL, Can., Sept. 4.—Production 
of automobiles in Canada at 15,208 units 
in July marked the lowest output for the 
year to date, but was 26 per cent over the 
12,040 units reported for July of a year 
ago. This output compares with 21,751 
produced in June and 24,934 in May. It 
included 5,459 open passenger cars, 7,206 
closed models, 2,038 trucks, 500 chassis 
and five taxicabs or buses. 

Of the 500 chassis, 177 were intended 
for passenger cars, 283 for trucks and 40 
that could be used for either passenger 
or truck service. 

During the month under review the 
production of all passenger cars num-. 
bered 12,665 as against 17,785 in the 
previous month and 9,217 in July of last 
year. Closed car models dropped to 
7,206, from 11,175 in June, but were about 
double the output of 3,717 in July, 1925; 
open car models at 5,459 were 17 per cent 
below the 6,610 produced in the preced- 
ing month and slightly below the 5,500 
units reported for July of a year ago. 

Trucks at 2,038 showed a drop of 21 
per cent from 2,586 in June, which in 
turn was 15 per cent under the 3,037 in 
May, but compares favorably with an 
output of 1,625 in July, 1925. 

The 500 chassis produced in July was 
less than half the 1,192 reported for the 
corresponding month of last year and 
the 1,354 in the preceding month. For 
the first seven months of the year, the 
cumulative production at 140,086 units 
was 33 per cent above the 105,687 made 
during the same period of 1925 and the 
value of the cars made, based on selling 
prices, f. o. b. plant, was about seventeen 
million dollars over selling value of the 
cars produced in the first seven months 
of last year. This year’s output to date 
included 50,339 open passenger Cars, 
18,011 trucks, 13,360 chassis and 104 taxi- 
cabs or buses. 


_— 


J. R. Edlund Promoted 


SPOKANE, Wash., Sept. 4.—J. R. Ed- 
lund,:-who has been specializing in deal- 
er promotion work with Johnson Motor 
company, Oldsmobile distributors in the 
Spokane, Wash., territory, has been pro- 
moted to sales manager. He has been 
connected with the organization for 
three and a half years. 





Now It’s Fawkes Reo Co. 


MINNEAPOLIS, Sept. 4—The Fawkes 
Automobile Co., Minneapolis, Minn., has 
changed its name to the Fawkes Reo Co. 
L. H. Fawkes, president, announces that 
Cc. R. Owen, district manager for the Reo 
Motor Car Co., has been made vice- 
president and general manager. W. W. 
Woodward has been made vice-president 
and treasurer. 
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Five Cars Were Forced to Stop Because of Super- 
charger Trouble—Six Failed to Start 


The following complete technical report of the championship automobile races 
held at Charlotte, N. C., Aug. 23, has been supplied by Val Haresnape, manager 
of the Contest Board of the American Automobile Association. These races were 
held under sanction 1697 of the A. A. A., for non-stock cars of not more than 91% 
cu. in. piston displacement. 


FIRST SPRINT—25 MILES 


More Films Ready for 
Use of Jobbing Houses 





Mogge Announces Comple- 
tion of Merchandising 
Pictures by Several 
Makers 





Pos. Car No. Driver Car Time Average Points Prizes 
meen 1 5 Earl Cooper FWD Miller 11:38.15 128.930 50 $1000 
CHICAGO, Sept. 4—Arthur R. Mogge, : 27 Frank Lockhart Miller pipe nang 25 600 
merchandising director of the Automo- 3 4 Bob McDonogh Miller a — 15 400 
tive Equipment Asociation, announces 4 6 Frank Elliott Miller 12: 26.88 125.82 10 o00 
that the following manufacturers have D 14 Norman Batten Miller Flagged . 200 
completed their “still picture films’ for SECOND EVENT—25 MILES 
use in the A. E. A. merchandising cam- 1 7 Dave Lewis FWD Miller 11:58.16 125.320 50 $1000 
paign and are prepared to furnish prints 2 16 Bennett Hill Miller 12:29.22 120.125 25 600 
to jobbers: 3 3 Harry Hartz Miller 12:34.48 119.287 15 400 
Bastian Blessing Mfg. Co., Brunner 4 22 Wm. Shattuc Miller 12:34.78 119.240 10 300 
Mfg. Co., Champion Spark Plug Co., D 36 Cliff Woodbury Boyle Spl. 12:41.78 118.190 D 200 
Hutte Engineering Co., Protexal Co., THIRD EVENT—50 MILES 
Rees Mfg. Co., Sparks-Withington Mfg. 1 27 Frank Lockhart Miller 24:28.80 122.549 100 $2000 
Co., Thompson Products, Inc., Weaver 2 3 Harry Hartz Miller 25: 06.93 119.448 50 1200 
Mfg. Co. (2 films), Whitaker Battery 3 36 Cliff Woodbury Boyle Spl. 25:16.93 118.699 30 700 
Supply Co. 4 6 Frank Elliott Miller Flagged 39th lap 20 500 
Additional manufacturers who have 5 22 Wm. Shattuc Miller Flagged 32nd lap 10 400 
about completed their films are: David FINAL—150 MILES 
Lupton Sons Co., J. C. McAdams Co, = 4 27. Frank Lockhart Miller 1:14:27.30 120.878 300 $5000 
New Era Spring & Specialty Co. Pack- 9 6 Frank Elliott Miller 1:17:16.45 116.468 160 2750 
ard Electric, Spencer-Smith Machine Co. 3 18 Eddie Hearne Loco Spl. 1:17:49.00 115.755 90 1750 
Jobbers are requested by Mr. Mogge to 4 17. Earl DeVore Miller 1:20:37.3 111.631 50 1200 
seek films direct from manufacturers = 5 22 Wm. Shattuc Miller 1:25:59.91 104.652 3 1000 
with whom they do business. 6 16 Bennett Hill Miller Flagged 107th lap 20 850 
The technical report is as follows: 
Two Big A. E. A. Meetings Entries Withdrawn and Failing to Qualify 
CHICAGO, Sept. 3.—Two successful Car No. Name Driver Cause 
dealer meetings. under the auspices of 9 Duesenberg Hepburn Rebuilding not completed. 
the Merchandising Department of the 10 Duesenberg Shafer New Car not completed. 
Automotive Equipment Association, were 15 F. W. D. Miller Kries New Car not completed. 
held last week in the South. 19 F. W. D. Miller Duray New Car not completed. 
At Chattanooga, Tenn., 100 dealers at- 34 Miller O’Brine Driver retired—entry excused. 
tended a meeting at the Court House 28 Duesenberg Evans D. N. S. but drivers voted to permit 
Auditorium at which the Automotive starting in final. 
a Association was represented Cars Out During Races 
y M. D. Graham, special merchandising ; 7 
representative. Preceding this dealer : ; FIRST SPRINT—25 MILES 
meeting there was held a special sales Lap Car No. Name Driver - Cause 
conference with the A. E. A. representa- 4 12 Loco Jr. Spl. Fengler Dropped valve. 
tive and the sales staff of the Southern D 8 Miller Comer Broken super-charger. 
Auto Supply Co. 9 1 Miller | DePaolo Dropped valve. 
Following this meeting, Crow-Bur- SECOND SPRINT—25 MILES 
lingame Co. and the Voss-Hutton Co. 6 17 Miller DeVore Lost air pressure. 
arranged a meeting at Little Rock, Ark., 6 18 Loco Jr. Spl. Hearne Leaking manifold. 
which was attended by 350 dealers. The | THIRD SPRINT—50 MILES 
A. E. A. was also represented at this 6 5 Miller Cooper Radiator cap opened. 
meeting by Mr. Graham. Keen interest 6 39 Duesenberg Jones Charger trouble. 
on the part of retail dealers in the mer- 17 14 Miller Batten Overheating. 
chandising activities being promoted by 74 4 Miller McDonogh Dropped valve. 
the A. E. A. at both meetings was re- FINAL—150 MILES 
ported by Mr. Graham. 2 5) Duesenberg Jones Broken super-charger. 
11 28 Duesenberg Evans Engine trouble. 
; a 90 14 Miller Batten Oil and valve trouble. 
Note Decline in July 72 36 Boyle Spl. Woodbury Broken super-charger. 
CHICAGO, Sept. 4.—Both wholesale 108 7 Miller Lewis Broken super-charger. 


and retail distribution of new cars in the 
Middle West continued to decline during 
July according to reports furnished the 


Summary of Pit Stops 
None in events one and two. In the third sprint Elliott changed left rear. 


federal reserve bank in Chicago by rep- Lap lo. Shattuc loosened shocks lap 38. In final Hill changed plugs. 
resentative distributors and dealers. At Lap 54. peovore tightened gas tank cap lap 11. Shattuc ran out of gas. 
the same time the banks survey indi- Lap 111. Evans laps 6 and 7 tightened water pump. 


cates that sales at retail for the month 
showed a gain over July, 1925, although 





Lee Opens Tenth Branch H. Coffman, for many years sales m2n- 





declines were revealed in other compari- 
sons. The banks review harmonizes with 
earlier reports received through corre- 
spondents of this publication and from 
other sources. 
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LOS ANGELES, Sept. 4.—Recent open- 
ing of a new sales and service branch 
in Glendale marked the establishment 
of the tenth branch of Don Lee, Inc., 
California distributors for Cadillac. H. 


ager in the Los Angeles branch and later 
in charge of the Fresno branch, /ias 
been made manager of the Glendale 
headquarters. Karl Mosher has been ip- 
pointed service manager. 


MotoraAde 


“peed Records Accepted by Contest Board of A. A. A. 
for 91.5.Cu. In. Non-Stock Cars 


~ WASHINGTON, Sept. 4.—The Contest Board of the American Automobile Associa- 
r : tion has announced national speed records which have been accepted by the Contest 
: soard for Class E—91% cu. in. non-stock cars. These records follow: 

2 Dist. Start Date 


Chrysler to Concentrate 
Service Parts Making 





Newcastle and Detroit Opera- 


Place Driver Car Name Cyl. Wt. Time M.P.H. tions Being Transterred to 

) Flying 8/23/26 Charlotte Cooper FWD Miller 8 1460 2:21.00 127.659 Plant D 

10” 8/23/26 Charlotte | Cooper FWD Miller 8 ” 4:41.03 128.100 ant at Vayton 
: 25 “ 8/23/26 Charlotte Cooper FWD Miller 8 ” 11:38.85 128.783 enenmeeen 
() 50) : 8/23/26 Charlotte Lockhart Miller 8 1415 24:28.80 122.549 DAYTON, O., Sept. 4.—Concentration 
() 100 " 8/25/26 Charlotte Lockhart Miller 8 ” 49:32.45 121.112 of the manufacture of service parts in 
( 150 8/23/26 Charlotte Lockhart Miller 8 ” 1:14:27.30 120.878 the Dayton plant of the Chrysler Motor 
() 200 ~ 7/5/26 Salem, N. H. Cooper FWD Miller 8 1460 1:42:56.95 116.562 Corporation is being effected, according 
0 950) ss 6/12/26 Altoona, Pa. Lewis FWD Miller 8 1400 2:13:24.61 112.485 to B. R. Secord, general manager of the 

300  ” 5/31/26 Indianapolis Lockhart Miller 8 1415 3:07:00.75 96.25 local plant. 
() 300 ” 0/31/26 Indianapolis Lockhart Miller 8 ” 3:38:44.87 96.13 According to Mr. Secord, the corpora- 
0 400 " 5/31/26 Indianapolis Lockhart Miller 8 ” 4:10:17.95 95.88 tion is moving its New Castle, Ind., and 


0 
0 


The requirements of the Contest Board A. A. A. necessitate every claim for record 


being supported by: 


1. An affidavit of time taken within 1/5 of a second for all distances beyond 


ten miles and within 1/100 of a second for distances up to ten miles. 


Below ten 


miles the timing must be automatically registered by an apparatus approved by 


the Contest Board. 





September 9, 1926 


Detroit service plants to Dayton to speed 
up manufacture and delivery of parts as 
a result of the increase in demand for 
Chrysler cars, and _ particularly’ the 
Chrysler “50” model. 

Chrysler parts now made in Detroit 





0 2. An affidavit of the length of the track or distance covered. and obsolete parts for Maxwell and 
0 3. A certificate of the weight and of the rating dimensions of the vehicle. Chalmers models now made in New 
0 Castle, Ind., will be manufactured in 
se _ Dayton after Sept. 15. Shipments will be 
-atent Held Void 3. Furnish inventory of B-N pin stock made in the rough to the Dayton plant 
00 OTTAWA, Sept. 4.—A court decision , seur Canes per year. . and manufacturing will be done here. 
oY of more than ordinary interest was re- 3. Keep record of sales for purchasing pjant alterations and new equipment 
00 cently handed down by the Supreme Purposes. necessary for the enlarged production 
00 Court of Canada in litigation over pat- 4. Permit factory representatives ac- ¢al] for an outlay of $100,000. 
U0 ents on brake relining machines. cess to B-N piston pin records. When the unified branch is opened Mr. 
0 Suit was brought by Wright & Corson ‘The factory will— Secord said, it will greatly exceed the 
and the Canadian Raybestos Co. against 1. Give exchange credit with no han-_ present record of an average production 
Brake Service, Ltd., and G. S. Davis dling charge for all pins dropped of 50,000 pounds of parts and repairs sent 
Brake Co., charging infringement of a from catalog from one issue to next. out daily. Just how great the new mark 
Canadian patent obtained in June, 1923, 2. Give exchange credit with no han- Will be he would not estimate. All direct 
by Wright & Corson, the charge being dling charge for all pins “called in” shipments from the Detroit factory will 
based on the sale and use of the Davis as they are needed to fill up factory be stopped. 
relining machines in Canada. and branch stocks. — 
This case was tried before the Ex- 8. Give exchange credit for any B-N Altoona Races Postponed 
nit chequer Court of Canada, which on April pins found by records to be unsale- Altoona, Pa., Sept. 6—The annual 
18, 1925, delivered an opinion holding able, in case new accounts no han- Labor Day automobile race scheduled 
the patent void. An appeal was taken dling charge for one year—other- for today at the Altoona Speedway, was 
from this decision to the Supreme Court wise ten per cent. postponed until Saturday, Sept. 18. Un- 
of Canada with. the result that a unani- 4. (a) All returned goods to be in favorable weather conditions, brought 
mous decision was handed down uphold- oa about by an excess of rainfall, which 
oa sa , saleable condition (cartons not fing, a 
ing the opinion of the lower court with na made it impossible to hold the qualifying 
regard to the validity of the Wright & nll Aaeeamaageannsth trial caused the postponement 
Sues are y - (b) Purchase orders for same a © poste , 
What _ effect is part of the same liti- amount value to accompany re : 
sation occurred “ "the form of suit turned goods Invoice. a a ey 
annie : soln (c) Return pins only with our per- | AURORA, IIL, Sept. 4.—A large and 
brought by the Canadian Raybestos Co. cea , ” ; 
nae mission—transportation charges handsome automobile show was a part 
against the same defendants charging an 7 ; 
"ec Popa to be prepaid. of the Central States Fair and Exposi- 
infringement of the Canadian patent of , ; : : 
ih ee : , (d) No Ford, Dodge, or Chevrolet tion which closed here today after a run 
Arthur C. McBride, of San Diego, Cal., ; mse ; nage 
maa a pins may be purchased by the of nine days. This fair is one of the 
Which had previously been purchased by ; ia ; ; ; 
re ; exchange credit voucher to - largest in the middle west and annually 
Wright & Corson. Trial was before the ; i 
- exceed 25 per cent of value of attracts many thousands of visitors. 
Exchequer Court and on June 22 a de- ; eel . Th aheuaneal ame en Senet On 
cision was handed down finding the _—— noe — _ 
MeBrj sal — a special building where 100 cars repre- 
cBride patent void. ; , 9 , 
New G. M. Home in Gotham senting 23 makes were on display. In- 
‘ : luded were many of the latest models 
IEW inne xpected © 
Cure for Obsolescene — a Pe wal — announced this summer. Attendance at 
GENEVA, Ill., Sept. 3—The Burgess that the entire New Yo vtalaamane ow the show ran as high as 10,000 in one 
Norton Mfg. Co., manufacturing piston of General Motors Corporation will be qay. Distributors and dealers from Chi- 
pins, has announced a new policy which housed in the new General Motors Build- cago and Aurora participated in the 
it claims will forever banish jobbers’ ing which will occupy the block bounded = show. 
problems of obsolescent parts. As out by Broadway and Eighth Avenue, and wna 
of every 100 numbers in a replacement Fifty-seventh and Fifty-eighth Streets. Haneh on, Program 
— Hine there are 65 that move SO The General Motors Corporation has CHICAGO, Sept. 4.—C. C. Hanch, gen- 
wel rennnng as to seriously threaten the jeased the entire 13 upper floors of this eral manager of the National Associa- 
sane profit made on the other 35 numbers, the building providing 200,000 square feet of tion of Finance Companies will address 
_ company sets forth the following policy: f{oor space. The lease is for 21 years at the Pennsylvania Automotive Associa- 
: ° If the jobber will— an annual rental of $700,000. The build- tion on some angle of automobile financ- 
ip- 1. Comply with requests made in our ing will have a total rentable area of ing at the annual convention in Phila- 
bulletins. about 550,000 square feet. delphia, October, 18-19. 
1é 
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TRADE ASSOCIATION 


REORGANIZE AT HOLYOKE 





Membership Enlarged Following Dissolu- 
tion of Used Car Exchange 


HOLYOKE, Mass., Sept. 4—The Hol- 
yoke Automotive Dealers’ Association is 
being reorganized with an enlarged mem- 
bership following the dissolution of the 
Holyoke used car exchange organization. 
Meetings are to be held on the first and 
third Thursday of each month. 


These officers have been elected: 


President, David Jubb, Nash; vice- 
president, William R. Parson, Packard, 
Hudson and Essex; secretary, Rudolph 
Laporte; treasurer, Stuart Russell, parts 
and accessories dealer. 


Plan Business-Golf Menu 


COLUMBUS, Ohio, Sept. 4.—A. C. Faeh, 
manager of the Ohio Council of the Na- 
tional Automobile Dealers Association, 
is arranging for a big state meeting and 
golf match to be held in Columbus some 
time this month. The plan is to enter- 
tain about 400 dealers, who are members 
of the national association, both at work 
and play. The work will consist of a 
business session. 


With the work over, and following a 
banquet to be held in the evening there 
will be a full day of golfing. Surround- 
ing Columbus are eight golf courses and 
if the golf entries are too numerous sev- 
eral courses will be secured. The golf 
match will follow the golf elimination 
tourney now being held by automobile 
dealers of Cleveland, Youngstown, Akron 
and Canton. This contest is scheduled 
to be finished Sept. 15. Mr. Faeh expects 
to have from 150 to 200 golfers enter the 
tournament. 


Tradesmen On Links 


NEW YORK, Sept. 4.—Five players in 
the fifth monthly golf tournament of the 
Automobile Merchants’ Association of 
New York, Inc., held at Westchester Hills 
Golf Club last week made the course in 
par, which is 71. R. V. Hilands was 
awarded a traveling bag for the low net 
of the day. 


Feeling Out Candidates 


COLUMBUS, Ohio, Sept. 4.—A. C. Faeh, 
manager of the Ohio Council of the Na- 
tional Automobile Dealers’ Association, 
has started his work of calling special 
meetings in each of the eight adminis- 
trative districts of the state with a view 
of ascertaining the attitude of candidates 
for member of the Ohio legislature on 
the automobile industry, particularly as 
it affects the dealers. Key men are be- 
ing named in each of the districts to 
ascertain the sentiments of candidates 
and after this survey is made a campaign 
to elect members holding favorable sen- 
timents will be waged. 


Mr. Faeh will spend the coming week 
meeting representative dealers in the 
northern part of Ohio. 
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Jobbers Hold Meeting 


ASHEVILLE, N. C., Sept. 4.—Consid- 
eration of the problems arising from the 
substantial curtailment of the sales op- 
portunities for jobbers of automotive 
equipment engaged the attention of the 
Southern Automotive Jobbers’ Associa- 
tion, in its semi-annual four-day conven- 
tion here. Plans were made “for 
launching what will be a quiet but vig- 
orous campaign intended to convince the 
automobile manufacturers that the job- 
bers are the proper outlet for automotive 
equipment. 


W. D. Alexander, of Alexander-Seawald 
Company, of Atlanta, Ga., is president 
of the sales division of the association. 
J. L. Stevens, of Tampa, Fla., was elected 
president of the credit men’s division at 
the meeting here. The two divisions will 
hold their next convention in February 
at Atlanta, when the parent association 
will hold its elections. 


To Discuss Accessories 


CLEVELAND, Sept. 4.—Problems con- 
nected with the distribution of parts and 
accessories will hold the center of the 
stage at the annual meeting of the Auto- 
motive Electric Association to be held 
Sept. 13-16 inclusive, at Buckwood Inn, 
Shawnee-on-Delaware, Pa. In addition 
to a full representation of the manufac- 
turer members of the association, a 
number of the leading distributor mem- 
bers of the Field Division are expected 
to attend. 


Following meetings of the Patents and 
Standardization committees on Monday, 
all of Tuesday will be devoted to analyz- 
ing distribution problems and discussing 
methods of solving them. There will be 
another general session on Wednesday at 
which the program for the 1927 Chicago 
meeting of the Field Division will be dis- 
cussed. The convention will close on 
Thursday with reports from committees. 





Clubs Hold Conference 


SPOKANE, Wash., Sept. 4.—“Realizing 
the importance of close co-operation be- 
tween motor clubs of the west a confer- 
ence was held here during the past week 
by the managers of the Montana Auto 
Club, the Washington Auto Club, the 
Inland Auto Association, and the Oregon 
State Motor Association. 

Uniform regulation for all the states 
were discussed, and unanimous support 
pledged by the various secretaries of the 
clubs. The State of Montana has voted 
to expend upwards of $36,000,000 on roads 
during the next ten years. 


Want Muffler Law 


CINCINNATI, Sept. 4.—The Cincinnati 
Automobile Club with the aid of city of- 
ficials will seek a regulation by which 
the use of mufflers on buses, trucks, mo- 
torcycles and passenger cars will be 
controlled. At present the ordinance 
which controls the use of mufflers is very 
lax. 


ACTIVITIES 


PLAN SHOW AT DALLAS 





F. E. McLarty Named Chairman of Com- 
mittee on Arrangements 


DALLAS, Texas, Sept. 4.—F. E. Mc- 
Larty, president of the Nash-McLarty 
Motor company, Nash wholesalers in the 
Dallas territory, and head of the Mc- 
Larty-Filgo Nash company, Nash dealers 
in Dallas, has been named chairman of 
the show committee for the Dallas Auto- 
motive Trades Association. Other mem- 
bers of the committee are Ralph Briggs 
of the Briggs Brown Motor company, §S. 
B. Scruggs, of the Packard Scruggs com- 
pany, J. W. Atwood of the Buick Motor 
company, Floyd Ferris of Ferris-Simp- 
son company, B. B. Owens of the Lam- 
berth Motor company and J. H. Connell 
of the Dallas Automotive Trades asso- 
ciation. 


The annual show of the association 
will be held Oct. 9-25 inclusive in the 
automobile show building at the State 
Fair grounds. The committee and the 
dealers are working out details for the 
exhibition which they declare will eclipse 
anything in the nature of an automobile 
show ever staged here. 


Automotive equipment jobbers and the 
tire men will have their displays this 
year and the equipment factories have 
promised to co-operate with their lines 
in this section in making the show a 
success. 


Dallas dealers for the past two years 
have made the annual show a social fea- 
ture of the Fair and this has stimulated 
interest of women in automobiles. The 
dealers will not likely depart from that 
custom this year. 


In view of the fact that the Dallas 
automobile show is visited by some 600,- 
000,.to 700,000 persons annually it is re- 
garded as the most important show in 
the Southwest. 


Name Tomlinson President 


DALLAS, Texas, Sept. 4.—R. E. Tom- 
linson of Dallas has been elected presi- 
dent of the State Independent Service 
Stations Association, an- organization 
composed of hundreds of service station 
men over the state. He succeeds J. 
Frank Reddick who resigned recently. 
A. O. Beisel was elected recording secre- 
tary of the association. The organization 
is now conducting a state wide contest 
to determine the most attractive service 
station in Texas. 


Ryal Miller Re-elected 

SIOUX CITY, Ia., Sept. 4.—Ryal Miller, 
president of the Ryal Miller Chevrolet 
Company, has been re-elected president 
of the Motor Trades Bureau of the Cham- 
ber of Commerce. R. V. Van Brunt was 
chosen vice-president and Harrison ‘\il- 
bourne, secretary-treasurer, both re- 
elected. The trades bureau is compilet- 
ing plans for a great auto show in 
connection with the Interstate “air 
Sept. 19-24. 


Motoreride 
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Down Payment Loan 
Shark Is Hit by.Vane 


N. A. D. A. Manager Charges 
“Misuse of Funds” by Cer- 
tain Ohio Agencies 





COLUMBUS, O., Sept. 4.—Ohio savings 
and loan associations that are financing 
down payments on automobiles are se- 
verely denounced for misuse of deposit- 
ors funds, in an Official statement by C. 
A. Vane, general manager of the National 
Automobile Dealers’ Association. Such 
misuse of funds, Mr. Vane declares, if 
not illegal in Ohio, should be, and he 
asks depositors in these companies to 
question their officers as to whether such 
practices are being done. Mr. Vane’s 
position is stated to A. C. Faeh, of this 
city, manager of the Ohio Council, Na- 
tional Automobile Dealers’ Association: 

“Sales records in the automobile in- 
dustry” Mr. Vane states, “shows that the 
automobile time payment business is per- 
fectly legitimate and proper when the 
actual buyer of an automobile puts at 
least one-third of the purchase price 
down, and complete his payments in 
twelve months. We insist, as merchants 
jealous of the reputation of our business, 
that our purchaser must have an owner’s 
interest in the merchandise we sell, and 
not a renter’s interest. 

“Statistics covering transactions total- 
ing two billion dollars show that financ- 
ing losses are less than one-fifth of one 
percent on merchandise sold on standard 
terms. Financing losses run as high as 
11 percent on motor vehicles sold for 
less than one-fourth down and longer 
than 18 months in which to pay. Financ- 
ing at a third down and 12 months to pay 
can be found in nearly any community 
in Ohio today at a rate of eight percent 
on the deferred balance. 

“Acting upon the representation of the 
National Automobile Dealers’ Association 
last December, the bankers of the United 
States have quite generally brought the 
finance companies around to a use of the 
standard terms recommended by the N. 
A. D. A. Their help has been of immense 
benefit in straightening up some of the 
bad credit practices that were beginning 
to creep into the business. 


Excessive Interest Charged 


“Now the savings and loan associa- 
tions, whose funds represent the accmu- 
lations of the laborers and home building 
Savers, because Ohio laws permit them 
to charge, so we have been told, interest 
rates as high as three per cent a month, 
are now making arrangements with wild- 
cat automobile dealers to ‘finance the 
down payment.’ Under this scheme, John 
Jones, who ought to have at least a third 
interest in the car he proposes to buy 
On time, gets the savings and loan com- 
pany to pay the FIRST one-third of the 
Purchase price and takes a SECOND 
mortgage as the security for the advance 
made to him, and he gets the regular 
finance companies to pay the SECOND 
two-thirds of the purchase price and 
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Coming Motor Events 





Automobile Shows 





1927 NATIONAL SHOWS 
New York Jan. 8-15 
Chicago Jan. 29-Feb. 5 











Boston, Mass 
Mechanics Bldg. 
Sept. 27-Oct. 2 


March 6-12 





Boston, Mass 











Radio Exposition, Mechanics’ 
Bldg. 

Chicago Jan. 29-Feb. 5 
Annual Salon, Hotel Drake. 
Chicago Nov. 8-13 
Show and Convention of Automo- 
tive Accessories Association, 

Armory. 
Chicayo Nov. 8-13 





Show and convention, Automotive 
Equipment Ass’n, Coliseum. 

Chicago Nov. 15-19 
Show and convention of the Na- 
tional Standard Parts Ass’n, Hotel 
Sherman. 

Chicago 





Sept. 27-Oct. 2 
National Radio Exposition. 
Cleveland Jan. 22-29 
Public Auditorium 








Dallas, Tex 





Oct. 9-24 
Automobile Bldg. 
Elizabeth, N. J Oct. 22-30 
Second Regiment Armory 

Kansas City, Mo Feb. 12-19 
Kansas City Automobile Show 

Los Angeles Feb. 12-19 
Annual Salon, Hotel Biltmore. 


Newark, N. J Jan. 15-22 
Twentieth Annual Newark Automobile 














New York Nov. 24-Dec. 4 
Annual Salon, Hotel Commodore. 
New York..... Sept. 13-18 
Madison Square Garden, Radio 

World’s Fair. 





























Sioux Falls, S. D March 2-5 
St. Louis Sept. 4-19 
Industrial Exposition, Forest Park. 
Races 
Atlantic City, N. J Sept. 25 
Dallas, Texas Nov. 11 
Los Angeles, Cal Nov. 25 
Philadelphia Sept. 4-11 
National Air Races 
Salem, New Hampshire Oct. 12 
Conventions 

Automotive Equipment Assciation, 
Coliseum, Chicago Nov. 8-13 





National Automobile Dealers’ Associa- 
tion, Ohio Council, Columbus....... 
Neil House Sept. 23-24 

National Association of Finance Com- 
panies, Palmer House, Chicago...... 
Nov. 15-16 

National Standard Parts Association, 
Hotel Sherman, Chicago........ Nov. 15-19 


National Tire Dealers Association, 














Inc., Memphis, ‘Tenn Nov. 16-18 
Pennsylvania Automotive  Associa- 

tion Elks’ Home, Philadel- 

phia Oct. 18-19 
Society of Automotive Engineers, 


Transportation and Service Meet- 
ing, Boston, Mass Nov. 16-18 





COMING FEATURE ISSUE OF CHILTON CLASS JOURNAL PUBLICATIONS 


September 15—Commercial Car Journal—Annual Bus Issue 
September 10—Operation & Maintenance—Annual Bus Issue 


September 39%—Automotive Industries—Annual Production Issue 








take a FIRST mortgage. John Jones, 
under such a transaction, hasn’t one cent 
invested in the automobile he’s driving, 
and he doesn’t give a hoot whether he 
pays for it or not. In the event that 
he doesn’t pay for it, the regular finance 
company seizes it and satisfies its claim 
for the two-thirds of the purchase price. 
If there isn’t any left over, the savings 
and loan association is out, unless its 
second mortgage and collateral first 
mortgages on such other paid for per- 
sonal property as John Jones may own 
will bring them into the clear on forced 
sale. 


The Law In Most States 


“In most states of the union, savings 
and loan associations are required by 
law to invest their surplus funds in gilt 
edged securities, approved by the state 
banking commissioner, or the State 
Finance Department. There is no state 
in the union where a SECOND mortgage 
on an automobile is such a security and 
in our opinion, it never should be. 

“The depositors in savings and loan 
associations are entitled to know these 
facts about the automobile business and 
about the misuse of their funds by cer- 
tain companies. 

“We welcome the addition of every dol- 
lar of credit that can be added to the 
use of the automobile industry under 
legitimate conditions, but we feel that 


the use of savings and loan deposits, 
such as hereinbefore described, is eco- 
nomically unsound, that serious injury 
will accrue to those savings and loan 
associations functioning under it. We do 
not want that stigma atttached to our 
business.” 


Forming Company 

CHICAGO, Sept. 4.—Advertisements in 
Chicago newspapers, signed by Willis 
Motors, state that a company is being 
formed to build 5-, 7- and 9-cylinder 
automobiles in Chicago. It is stated that 
a 5-cylinder Willis demonstrating car has 
already been driven 40,000 miles in va- 
rious tests. An effort is being made to 
interest capital in the enterprise, the 
advertisement stating, “An exceptional 
opportunity is offered to those interested 
to get in on a ground floor proposition.” 


To Build Addition 


KANSAS CITY, Mo., Sept. 4—An- 
nouncement was made that the Economy 
Electric Co. will begin construction on 
a new addition to its present plant at 
Fourteenth Street and Agnes Avenue 
within the next ninety days. The new 
addition will give the company increased 
production facilities. 


The new addition will measure 35 by 
64 feet and will be of brick construction. 
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Prices and Weigh ts of Current Passenger Car Models 


———— 





























SHIP 
WT. PASS. SHIP 

BODY 8TYLBE. PRICE WT. PASS. BODY STYLE. PRI SHIP 
AUBURN “4-44” CHRYSLER CB WT. PASS. BODY STYLE. PRICE Ls ag 
rm . > 6Zeuting $1, 5g” ELCAR - PASS. BODY STYLE. PRICE 
seeeenes ~ oadster 1.14h 992 - **4-55" 3355 
paaaniee 2-p Coupe “ 230 2- Coupe 09 2-4-p Roadster 
evecsces 6-p Sedun 1,175 oo00 &-p Coach $750 2560 5-p Touring $1 095 3465 2-4-p Coupe eee 

1,196 2410 -5- ; 780 ee 3545 b- 1345 
“6-66” Sedan 83 2900 5-p i, 1.295 3580 5 . dan 2,345 
FB _ ine : 
coe 4-D Sport-Roadster 1,395 "an" 9779 > Coupe eae anes (-p Sedan yt) 
pP Touring ~ 2575 . -D Sedan . | 7-p Sed > cae 
aan: 3-p Cou 1,395 - 5 p Touring $1.075 1.395 an Lim, 2,595 
2070 5-p Brougham 1498 — the mendanee 11145 “6-65” JEWETT 
ots 6-p = Sedan 1.695 2780 5-p wit 1,165 | 5-p Tourin » ; oN ” 
et) 8-p_ Wanderer 745 | 2830 6-5 seach eee | — Roadsre Pe | ass ae 
“8 gy , 1.295 cwownnee -o-p andau R’dster 1 -- = ca o-p Touring D 
(129 in. W. B.) “79 2779 5-p Coach —- 2475 5-p Sroumibeen eL “oe 
8180 4-p Sport-R 9005 8:4-p Renteies  dcccn | OOM 3-p Coupe lags [| 00" 5-p Sedan : 
$200 6b Touring O95 | 2785 “Sp Phase $1525 | “800 §-p Sedan 11595 = 
wera 3-p Coupe »699 2805 7 _ laeton 1,395 i , JO! 
‘ 1.74 Soe 5-p Coach $-81” tDAN 
coe a4 Brougham 1 795 cone 5-p Sedan got 7-p Touring — ~~ 
3450 5-p Wanderer 1.995 | 3092 “:4-P Royal Coupe 1/695 3000 3-p Coupe Raster. 5195 | 2915 4- 
2,045 3085 -p Brougham 1.748 | 7 3-5p Landau R’d i , 3200 p Playboy Road. $1,845 
; a (146 in. W. B.) 3090 -? Royal Sedan 1798 | oo 4-p = Coupe oe aoe 4 Sedan 1,946 
weseses P Sedan 2.495 -P Crown Sedan 11895 jign $B Sedan _—_i = . weenerte 1.945 
BUICK cones -D edan 76 eries “AA” 

— “115” eines . ESSEX — 3470 aR Sedan $2,495 
2845 2-4- > v7/2 in.*) ot -p ictori fre 
2955 —_ me meng $1,195 os 5-p Phaeton 2,545 fees o-p Touring $765 ™ 2,495 
sos, fg? Zouring 1,225 | 3730 2-4-p Roadster 2595 900 5-p Coach 795 | KISSK 
3150 5-p 2d. Sedan 1,195 105 5-p ) Sedan 209, | FLINT este 
md ° Y 4 214, i . —_— 66 
3230 gb | Loupe 1273 | 4015 4-p \ Codpe” 9 a 24 in. y 

p + % Sedan 1,295 sai (198% in.*) 2,895 ed 5-Pp Coach $960 305) 5 in. W. B.) 
20 in, Ww B.) 4260 i 6 3195 | °° PP Del. Coach 1,075 | 3660 7-p ‘Touring ae 
e . 4 x“ ed , se — , 2 mg 1,685 
agin _— *Overall length, an Lim, 3,595 _— K-60 seat 72 Speedster ‘one 
3765 «oR 2cd+ Sedan 1,395 | ¢ 2708 «5. | Roadster $1,360 | 3160 4-p spongter 1,795 
5 Sp fat Sedan #83 | CUNNINGHAM 2708 fp Touring | 260 | 8190 2:p Shecdster 899 
‘6429 ‘“W@» oe re - £s0adcster 1,495 (Ene _ 
(128 in. W. B) see ’ 3093 5-p Seab Roadster 1,495 | 8275  4-p Sooalianes #,086 
3570 4-p Sp. Roadster $1.4 4600 -p Sp. Touring $6,150 2933 5-p Brougham 1,495 (Enc.) 2,185 
3806 3.2 SP. Touring igen | 4700 4.p Gouring 6.650 — —— 5 a 2-p Coupe Raster 1'79; 
ae 4 Coupe 1850 mousine 8.100 , (120 in. W. B.) i Brougham 1,695 
4028 7.5 Brough. Sedan 1/925 DAGMAR pe ‘? Sport Road, $1,645 3440 5-p a. ae 1,795 
1,995 ss ° ¥ ouring an 895 
, 6-70" 3310 4-p S T P 1,450 | sree 5-p Spec. Bro’m 
CADILLAC 3750 3414. 4-p Coupe ee s16 45 Sed 
' 4-p Roadster 35 > Soupe 1 = stiee 
‘ . Vv 29 - ,850 ° 
“SEs andra ti H800 7b Sp ourer "2 +> coon a2 in, Wa) 
° . B.) ¥ aeton { (130 in. W. , 
4119 6-p Rrovghe {200 4-p Petite Coupe ry te 3294 7-p 0 Tour; 8.) 3590 5-p  Bro’m Sed. 
2-p Coupe 4500 e Sedan 4/500 3649 7-p Sed 125 | 4010 = 7 ; " $2,585 
4125 5-p Vi 3,100 4-p De Luxe C _— 2,395 “Pp Sedan DeLuxe 3 
4210 ee | he nae 3,195 4700 6-p Sedan oupe 4,750 FORD , 3640 7-p  Berline Sed. ,U085 
431g 9B ‘Sedan 3250 | 4800 7p Sedan 4,700 ml DeLuxe — 
vein > s an 3350 , 4,750 1 Starter, Dem. Rims and _— 
5-p Snost 7 3,500 6-60" 1655 Balloon Tires “75” 
1380 7 (138 in. W. B.) — core .. Touring 1,785 1728 th Panent $360 : (131 in. W.B.) 
-P. Imperial 3,535 | 3200 4p gcodeter 1,985 1860 2-p Coupe” 380 | 3639 9.2 Phaeton $1,985 
Custor -P 8p. Tourin 1972 §- wap 485 | 3630 %-p  Tourin oo 
n Built 3500 «5g - z 1,985 5-p Tudor § 3275 6 2,085 
(132 in.) pb Sedan 2.445 2004 6-p ~Fordor ae. 495 | 3335 40? spocdstér 2,195 
ct 55 Rentater $3.350 | DAVIS FRANKLIN 645 | 3360 4-p Speedster Pies 
reesnaihs Oanpe 3/450 — — 3425 2-p Speedster on 
fn. m = one.) 
4125 7-- 2915 -5- ; 2800 3-p g 3500 4-p Speeds 2,485 
aes 65 pein $3,450 | 3000 gp geflom: Tour, 1495 | 2845 b-p Touring *2-080 Cine.) mie 
o,4: ‘ - 2 86 )—6| (lle me »0 80 
rrr .? Sp. Phaeton 3,975 $060 6-p Imperial Sedan i'tee |... 3-5-5 — 2.645 | ...... 4 oo Raster 2,195 
° ‘ 4 d ‘ -- ° . net : © 90r 
ates 14 Sedan nae “93-27 3176 - ee pig 3565 e-P Brougham. “ ptt: 
-p uburb ett Z ee -p ictori ‘ann | sean . pec. Bro’ ett: 
4450 %-p ‘Imperial ~ 4,125 oe 6-p Touring $1085 |" 5-9-» Sedan 2.790 | 3769 5-p Bro’m Sedan 7')22 
CASE anaes 2450 2 — 1,285 3ugg «OTP = Oxford Sedan ’ 2865 seis ti 5-p Spec. Brom 7" 
~~ P Coupe 1,285 seve - mae Sedan yor Sedan 2,495 
aoe 3-p Roadster $1 840 DIANA “St. 8” 3135 7-p soe weg —— 3 (139 in. W. B.) 
5- i ° 400 910 7 “-? 
$470 #4 Touring 1,885 2995 5-p Roadster GARDNER 5-p Bro’m Sedan 
3640 p Sp. Touring 2,160 2995 5-p Paim Be h $1,795 4080 DeLuxe $2.985 
hE SE 2.590 | Roadster 1,99 3 ve 4125 7.2 Sedan DeLuxe 3,435 
—_— 2.590 | 3275 €.5 Del. Brougham 1995 | 3030 478 Phaeton $1,395 an ~ 4 
' e Luxe Sed ‘ ‘ oadster , 08a 
8950 7-p Tourin 3160 5-p Cabriolet an 2,195 3290 5-p Brougham 1,395 LING 
4320 = 7- al 2.225 3640 %-p Seq ' fi 5-p OC 1,545 -AINCOLN 
D Sedan 2.975 Woag , (135 in 3210 9 4-p Sameaee Bro’m 1,645 4460 
. ~ 1 . olet ety: . 
oat as BIG SIX 3640 i? ne Sedan =o 3280 &-p Imp. Sedan one 4580 fe  seowveen 34.000 
-4-p Roadster ¢i¢07 | : own Car, : . 4565 4- P 4,000 
3085 5-p Sport Touring *2’o2” $B | 4780 4.5 haeton 4.000 
$223 7p Touring = 1343 | DODGE BROTHERS 3320 47P_ Phaeton 1,795 | 1750 4-p Court Phaeton 4.900 
: 60 o-p 20th C’y Sea ‘ 2448 7 36 p Sp. Roadster 1 = 4885 4-p Se I 4,600 
3525. 5-p. Met. Sedan” 1495 | 9538 9.0 Roadster $ 795 20 $-p — Rrougham yan Le ee ~ eo 
—r 4-p Coupe an sees 2567 > cial Roadster 845 3480 a ye ore Bro’m 1995 41890 = -7-p Sedan ere 
. -p x " 2 4 " ri : ‘ 4 @ ; 
i629 tap ean 170 | 2642 46-0 Spee. Fonrng age | $59 SP Imp. Sedan 5 yss | |S mounine 6 
Standard Sj 2,095 | 2617 “4-5 Sport Roadster 945 7p Bedan 2798 | 1.0C 
109 in. W SB) : 2589 2-p «quot Tourmg = 339 | GRAY — OCOMOBILE 
* ° ° * 2 pe 7 4s 
oBGe a Touring $945 ee 4 Spec. Coupe te 1755 —_ Jr.-#’’ 
saben 2- 4p on ae et 2883 i> —— Bed 895 2056 4 aa $595 ioe 3 Roadster 2.150 
2580 ~—«5-- — ,135 292@ =-5- ' 945 . an os : ouring 1.785 
adeneias . ,035 . ss - > . edan ® ORF 
— +a De Luxe Sédan 1.095 DUESENBERG a D-! 3350 §-p Brougham HE 
PB; De Luxe Coupe 1,125 Strai ggnn eS Touring 
ep npecial Six pint aes “Oo 8-p Sedan 0°" “QQ” 
16 in. W. 2-p R , eecetnie soceeees - 
2800 S-p Touring $1,14 =. «++? re od 2 eee 1600 4p Ranigit Pour. 6.309 
297 5-p Sport Tourin »145 700 5-p Phaeton ¢ ese Super Six” 4980 ‘.  - namae” 5 900 
2950 2-p Cc uring 1,295 3980 4-p 5 ; t > 7-p Phaet pb oupe 6.950 
seh 2-p De Lt 1195 | 4115 6-p Sedan 2°? t 3440 5-p Coach” $1,250 | 5040 6-p Victoria Sedan 7 300 
3145 5-p a Coupe ane 4500 7-p ae ey ! oeae 4-p Brougham 44 aes Radon 75 Foe. ,{divided) 7.450 
; oat Talo 7-p Sedan a" , 5105 7 rinlet - BAA 
‘ tManuf ; 1,595 +4 -P Suburban > 5 
ennnemnene “xX list priece urer® do not euote | HUPMOBILE 4960 5-p Brougham ; 40 
2-p Roadster . “a” | 
aoe > eg wth DU PONT ‘hk? pees 6-p Touring — . 64g 
- tility C " 2800 5. 325 280 . : 
2130 §-p Coach "P® 645 | 3400 4-p Roadster noon | OO ee Gene 1388 | 5330 7.5 Sportit Tour, $7.46 
22156 5-p Sedan 5 0450 o-p Tourine 7 0 oune 1,385 5840 7. ouring “ 460 
2215 5-p Landau Sedan 166 y950  4-p = Coupe ~ eee . _— BERN i> ering Lim, = 3.500 
8750 5-p Sedan 3-400 io 5-p Touring 1,945 5464 7-n wee +a" 
. - - > a ¥ i 
44 7-p Touring 2,045 io i-p Enc. Dr. Lim. 1:',050 
(-) Cabriolet 10.300 


Motor Age 

















195 
995 


845 
9456 


2,585 
3,085 


3,185 


2,295 
2,485 
2.585 
2,195 
2,295 
2,095 
2,195 
2,295 


2,495 


52.985 
3,485 


3,580 


$4.000 
4,000 


$7.46" 


7.050 
10.300 











Prices and Weights of Current Passenger Car Models 








HIP 
wT. PASS. BODY STYLE. PRICB 
McFARLAN “6” 


“sy” 
2- Roadster $2,650 
— . Spec. Roadster 2,900 
360@ 6-p Touring ,650 
—_—— 7-p Touring 750 
— 5-p Brougham 4d. $3,180 
3850 4-p Coupe ,180 
3850 5-p Sedan ,180 
— 5-p Spec. Sedan 3,180 
385@ 7-p Sedan » 280 
— 5-p Sub, Sedan 3,380 
caonemneds 7-p Sub. Sedan 3.480 

“Ty” 
4000 2-p Roadster $5,400 
4600 4-p Sp. Touring 5,60 
4900 4-p Coupe 6.720 
6200 4-p Tour, Sedan 6,720 
5200 7-p Tour. Sedan 6,810 
a 6-p Sedan 6.720 

ee 7-p Sedan 6.810 
sonanian 7-p Spec. Sedan 6,810 
oo 7-p Enc. Sedan 7,110 
wen 7-p Sub. Sedan 7,110 
6200 7-p Town Car 9.000 

“Straight 3”’ 

— 2- Roadster $2,650 
eeccsece 4 Roadster 2.900 
amas 5-p Touring 2,659 
a 7-p Touring 2,750 
a 5-p Sedan 3.180 
neuen 5-p Sub. Sedan 3,380 
— 7-p Sedan , 280 
ann 7-p Sub. Sedan 3,480 
amen 4-p Coupe ,180 
amemen 5-p Coach Broug. 3,180 
—inuniie 5-p Town Car 600 
MARMON cay gre 
913 4- Speedster $3,295 
3327 2-p Speedster 3,295 
3604 5-p Phaeton 3,295 
3704 7-p Touring 3,295 
4080 5-p Std. Brougham 3,295 
3983 2-p Std. Coupe 3,295 
3937 4-p Victoria ,295 
4065 5-p Sedan 3,295 
4243 7-p Sedan 3,370 
4080 5-p Spec. Broug. 3,395 
4065 5-p Spec. Sedan 3,395 
4243 7-p Spec. Sedan 3,470 
4031 5-p Sedan De Luxe 3,775 
41756 7-p Sedan de Luxe 3,850 
4100 5-p Sedan Lim. 3,900 
4215 7-p Sedan Lim. 3,975 
MOON 
“6-60” aces 

-5 Roadster 
vr SPP Del. "Roadster 1,095 
pansion 5-p Phaeton 95 
sinaniian 5-p Coach 998 
ati sana DeL. Brougham 1,095 
Series ‘*A’”’ -_ 
2600 5-p Roadster $1. 
2560 5-p Touring 1,195 
2720 5-p Cab. Roadster 1,595 
2718 5-p DeL Brougham 1,395 
2860 5-p DeL. Sedan 4d, 1,546 
London 
$270 5-p Sp. Touring “i. = 
3290 7-p Touring 
$590 5-p Petite Sedan 2" Bae 
NASH 
“Light Six” 
2210 5-p Touring $RAK 
‘iain 2-p Coupe 925 
2410 o-p Sedan yy5 
“Special” 
2870 2-p Roadster $1,115 
2960 56-p Touring 1,135 
2980 4-p Roadster 1,225 
3030 2-p Business Coupe 1,165 
3120 5-p Sedan 1,215 
3170 5-p Sedan 1,315 
$270 §6§&-p Sedan 4d 1,445 
“Advanced” 
(121 in. W. B.) 
3390 4-p Roadster $1,476 
3400 6-p Touring 1,340 
WO 60CUdh-p Ss Sedan 2d. 1.425 
3650 5-p Sedan 1,525 
“Advanced” 
(127 in. W. B.) 
$480 «=67-p Touring $1,490 
8640 4-p Victoria 1.790 
3750 6-p Coupe 4d. 1,990 
3830 7-p Sedan 2.090 
OAKLAND 
“hh” 
2600 4-p Sp. Roadster 1,175 
2500 5-p Phaeton 1,025 
2640 5-p 2d. Sedan 1,095 
2615 3-p Landau Coupe 1,125 
2765 5-p 4d. Sedan 1,195 
2885 5-p Landa» Sedan 1,295 
OL} SMOBILE 
“30E” 
222° 5-p Touring $875 
23.4\ 4-p DeL. Roadster 975 
“405 5-p  DeL. Touring 980 
23502 Coupe 925 


September 9, 1926 





. BODY STYLE. PRICR 


Coach 950 
De Luxe Coupe 9930 
De Luxe Coach 1, oe 


2520 -p Sedan 
2690 d-p De Luxe Sedan 1 128 
2700 d-p Landau 1,190 
OVERLAND 
**96” 4 
amin ° am Touring $645 
oom 2-p Coupe 735 
2075 Si-p Sedan 735 
**Q3 6 
2395 6-p Touring $895 
2397 2-p Coupe 895 
2443 4-p Std. Sedan 935 
2583 5-p De Luxe Sedan 1,095 
PACKARD 
66g 
ee 4-p Roadster $2,685 
onneniiias 5-p Phaeton 2,585 
eieioan 4-p Coupe 2,685 
mune 5-p Sedan ,585 
(133 in. W. B.) 
omen 7-p Touring $2,785 
— 7-p Sedan , 
esuenenn 5-p Club Sedan 2,725 
eainaninte 7-p Sedan Lim. 2,885 
°°”? 
(136 in. W. B.) 
“anenen 4-p Runabout $3,859 
elena 5-p Phaeton 3,750 
vebesene 4-p Coupe 4,750 
one 5-p Sedan 4,750 
(143 in. W. B.) 
cnn 7-p Touring $3,950 
ennui 5-p Club Sedan 4,890 
cunenape 7-p Sedan 5,000 
—_— 7-p Sedan Lim, 5,100 
PAIGE 
_ **6- 72” 
125 in W. B.) 
3500 Std. Sedan $1,495 


( 

5-p 

5-p 

3475 4-p 
7-p 

7-p 


Sedan De Luxe 1,670 
Cab Roadster 2,295 


3740 Sedan DeLuxe 1,995 
3825 Limousine ,» 245 
(115 in. W. B.) 

3055 5-p Brougham $1,295 

PEERLESS 
**6-72"" 
((126% in. W. B.) 
3175 5-p Touring — $1,895 
3425 5-p Coupe 2,295 
3500 5-p Sedan 2,395 
(133% in. W. B.) 
3275 2-p Sp. Roadster $2,195 
3300 q-p Sp. Touring 1,995 
3700 7-p Sedan 2,595 
3825 7-p Limousine 2,695 
3575 5-p De Luxe Sedan 2,795 
3650 7-p De Luxe Sedan 2,995 
**6-8O”’ 
2800 5-p Phaeton $1,395 
2895 5-p Roadster 1,495 
miiien 2-4-p Coupe Roadster 1,565 
29350 cing Sedan 1,495 
3140 5-p Std. Sedan 1,595 
apne ‘ain Sport Sedan 1,795 
3140 5-p De Luxe Sedan 1,796 
“R-69"" 
(133% in. W. B.) 
3675 Koxndstei $2,945 
inane 7-p Sedan 3,095 
3950 d-p Sedan 3,495 
4025 7-p Sedan 3,095 
4100 7-9 Rer, T.imousine 2.796 
(126 in. W. B.) 
Keine 5-p Coupe 2,795 
ieee d-p Sedan 2,995 
PIE RCEK-ARROW 
“*gqpr? 
3285 2-p Runabout $2,895 
3300 4-p Phaeton 3,095 
3440 7-p Phaeton 2,895 
3470 5-p Coach 2d. 2995 
meena 2-p Coupe 3,100 
3525 5-p Coach 4d. 3,250 
3620 7-p Coach 2.250 
3420 4-p Coupe 3,695 
3500 5-p Sedan 3,895 
3600 7-p Sedan ,995 
3655 7-p Enc. Dr. Lim 4.045 
3675 7-p Lim, Coach 3,450 
6339 
4350 2-p Runabout $5,250 
4500 4-p Touring 25 
4590 7-p Touring 5.250 
4730 3-p Coupe 6,800 
4800 4-p Sedan 6,900 
4966 7-p Sedan 7,000 
4750 4-p Coupe Sedan 6,90 
4730 6-p Brougham 6,800 
4850 7-p Limousine 7,000 
5060 7-p Bnclosed Lim, 7,000 
4780 7-p French Lim 7,000 
4730 6-p Landaulet 7,000 
PONTIAC 
2395 2-p Coupe $825 
2450 d-Dp 2d Sedan 825 
sasienbe 5-p Landau Sedan 895 





sHI1 . 
WT. PASS. BODY STYLE. PRICB 
REO 
‘-T .6"? 
3375 3-p Roadster $1,665 
3182 5-p Sp. Touring 1,395 
3365 2-0 Coupe 1,495 
3365 2-p Spec. Coupe 1,565 
3515 5-p Sedan 4d, 1,565 
3565 6-D Spec. Sedan 1.746 
REVERE 
ay 15 bd 
3900 2-p Sp. Roadster $2,750 
3975 4-p Speedster 2,750 
4050 5-p Touring 2.750 
4300 5-p Sedan 3.80 
song”? 
3700 2-p Roadster $3,200 
3800 4-p Sportster 3,200 
3970 5-p Touring 3,200 
4400 5-p Sedan 4,008 
RICKENBACKER 
“ey” 
3038 6-p Touring $1,750 
3068 7-p Touring 1.795 
2953 4-p Roadster 1,795 
3116 5-p Coupe-Sedarg 1,495 
3202 5-p Brougham 1,695 
3092 4-p Coupe Roadster 1,920 
3317 5-p Sedan 1,995 
3353 7-p Sedan 2,195 
“B-38” 
3227 4-p Roadster $3,195 
3315 5-p Touring 2,150 
3355 7-p Touring ,195 
omnes 4-p Sup. Sp. Road- 
ster 250 
3445 5-p Coupe Sedar 2.095 
3486 5-p Brougham 2,195 
3345 4-p Coupe Roadster 2,320 
3603 d-p Sedan 2,495 
3640 7-p Sedan 2.595 
aan 4-p Sup. Sp. Sedan 5,000 
ROAMER 
**§-50-55”" 
ounnne 5-pD Spec. Tourer $1,295 
enanenn 5-p Spec, Sp.Tourer 1,395 
ene 2-p Bus. aaa 1,395 
ennai 5-p Coup 95 
oniinuins 5-p Sedan DeLuxe 1, 695 
*6-54-E”’ 
ensnees - 4-p Roadster $2,385 
natin 4-p Tourer 1,985 
anee 4-p Sport 2,285 
annua 7-p Tourer 2,285 
mene 3-p Cabriolet 2,750 
winients 6-p Sedan 2,950 
**4-75-E’”’ 
“Custom Built” 
omnes 3-p Speedster $3,485 
omen 3-p Sport 3,285 
saiieeteiin 4-p Tourer 2.985 
*8-88”" (138 in. W. B.) 
on 4-p Roadster $2,750 
manene 5-p Sport 2,750 
eisiaaiiein 5-p Tourer 2,495 
metinie 7-p Tourer 2.585 
ene - 2-p Speedster 2,985 
onitnais 5-p Sedan 1,995 
nie 3-p Cabriolet 2.950 
aniieiaein 5-p Spec Sedan 3,48 
scbleint 7-p Sedan (136 in. 
W. B.) 3.285 
— 5-p Brougham 2.895 
“8-80” (126 in. W. B.) 
2950 2-p Roadster $1,895 
3150 2-p Coupe 1,985 
3580 5-p Sedan 1,985 


ROLLS-ROYCE 
Manufacturers do not quote list 


prices, 
STANLEY 

262" 
27600 6-p Phaeton $2,658 
4000 5-p Sedan 3.400 
STAR _ 
1850 2-p Conv’t R’dster $550 
1885 5-p Touring 550 
1965 2-p Coupe 675 
2100 5-p Coach 695 
2257 5-p Sedan 4d. 795 

Standard “6” 

2025 5-p Touring 725 
2160 2-4-p Sp. Roadster 910 
2100 2-p Coupe 820 
2245 5-n Coach RRO 
aaieiaiieel 5-p Sedan 975 
2345 5-p Landau Sedan 995 
speietiaiti 2-4-p Sport Coupe 995 
STEARNS-KNIGHT 

‘“B-4"” 
3475 4-p Touring $1,595 
3475 5-p Touring 1.595 
3495 2-p Sport Coupe 1,795 
3650 4-p Coupe 1,995 
3725 5-p Sedan 2,095 
3725 5-p Brougham 2,095 

son?” 
3610 4-p Touring $1,875 
3590 5-p Touring 1,875 
3550 3-p Sport Coupe 2,185 
3875 4-p Coupe 2,350 
3775 6-p Sedan 2,475 
3780 5-D Brougham 3.475 





SHIP 
WT. PASS. BODY STYLE. PRICB 


STEARNS-KNIGHT (Centinued) 
**§-85” 

ieiiaisiie 2-p Roadster $3,250 
snnenee 4-p Touring 3,250 
siseeutin 2-p Cab-Roadster 3,550 
peaecads 4-p Coupe 3,350 
meetin d-p Std. Sedan 3,350 
inenicaae 5-p Custom Sedan 3,350 
an 7-p Sedan 3,550 
aiidadtioss 5-p Std. Sedan Lim, 3,550 
nscale 5-p Cus. Sedan Lim. 3,550 
Geneiied 7-p Sedan Lim. 3,750 


STUDEBAKEK 
Standard Six 


2700 3-p Du. Roadster $1,125 
2765 3-p Sport Roadster 1,295 
2830 5-p Du. Phaeton 1,175 
2875 3-p Country Club 1,295 
2945 5-p Cvach 195 
3115 5-p Sedan 1,295 
3235 5-p Custom Sedan 1,385 
3115 5-p Sedan _ 1,395 
Special Six 
3380 3-p Du. Roadster $1,395 
3500 4-p Sp. Roadster 1,595 
3495 5-p Du. Phaeton 1,445 
3470 o-p Coach 1,445 
3685 4-p Victoria 1,750 
3620 5-p Brougham 1,795 
3875 5-p Sedan 1,895 
Big Six 
(12@ in. W. B.) 
3270 3-p Du. Roadster $1,495 
3400 4-p Sport Roadster 1,645 
3405 5-p Sport Phaeton 1,575 
3510 5-p Club Coupe 1,650 
3680 5-p Sedan 1,895 
3835 5-p Custom Bro’m 1,985 
(127 in. W. B.) 
3630 7-p Du. Phaeton $1,775 
3910 5-p Brougham 4d. 2,095 
4089 7-p Berline 2,225 
3945 7-p Sedan 2,145 
4050 5-p President 2,245 
STUTZ 
‘*~A-A” 
(131 in. W. B.) 
4164 2-p Speedster $2,995 
4175 4-p Speedster 2,995 
4390 5-p Brougham 2,995 
4416 5-p Sedan 2,995 
4273 4-p Vic. Coupe 2,995 
4286 2-p Coupe 2,995 
(145 in. W. B.) 
imi 7-p Sedan $3,685 
eae 7-p Sedan Lim, 3,785 
VELIE 
**6@”" 
3030 4-p Sp. Roadster $1,496 
3025 5-p Club Phaeton 1,450 
2908 3-p Coupe 1,450 
3175 5-p Sedan 1,450 
3340 5-p Royal Sedan 1,785 
33360 2s nee De Luxe Sedan 2,150 
WILLS SAINTE CLAIRE 
‘*B-68”" 
3500 7-p Phaeton $2,900 
3520 5-p Sedan 3,100 
3635 7 Sedan 3,300 
*C-6R”’ 
3350 4-p Roadster $2.900 
3400 4-p Gray G. Trav. 2,900 
3600 o-p Sedan 3,200 
**1)-GR” 
nee 4-p Gray G. Trav. $3, 000 
sisialaiain 4-p a 3,000 
denies 4-p Cab. oadster 3,950 
jiaiabaita 5-p Std. Poe 3,450 
weueen 7-p Sedan 3,550 
5-p Brougham 4,05 
ae 7-p Enc. Limousine 3,650 
“W-6” 
3650 7-p Phaeton $2,600 
3410 4-p Roadsier ,600 
3550 4-p Gray G. Trav. 2,600 
3680 5-p Sedan ,800 
3765 5-p Vogue Sedan 2.900 
3775 7-p Sedan 3,000 
3835 7-p Enc. Limousine 3,085 
“T-6" (127 in. W. B.) 
3675 5-p Traveler $2,700 
3580 4-p Roadster 700 
37506 4-p Cab, Roadster 3.650 
3900 5-p Sedan .150 
3970 7-p Sedan 3,250 
4080 7-p Limousine 3,350 
3920 5-p Brougham 3,750 
3810 5-p Spec. Sedan 3,150 
WILLYS-KNIGHT 
**66"" 
3323 -p Roadster $1,850 
3395 -p Touring 1,750 
3566 7-p Touring 1,950 
3604 4-p Coupe 2,195 
3686 5-p Sedan 2.295 
3822 7-p Sedan 2.495 
+640" 
2846 5-p Touring $1,295 
paenee 2-p Coupe 1,395 
2853 65-p Sedan ' 395 
3050 5-p Sedan 1,495 
45 
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The Greatest SUCCESS 1 
Motoring FAistory 


The new 9o0-degree, eight-cylinder 
Cadillac is out-selling each and every 
Cadillac model which has preceded it— 
and the reason for this is that reputation 
and performance exert today a greater 
influence than ever in the history of 
motoring. People know and can recog- 
nize, now, as never before, the fruits 
and effects of fine manufacturing; and 
the new Cadillac — almost alone in its 
field—is profiting enormously by this 


new intelligence in choosing. 
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Cadillacs Finest Achtevement 


in Luxury and ‘Distinction 


50 Body Styles and Types : 500 Color and Upholstery Combinations 


The fine fruits of Cadillac’s magnificent manufacturing resources were 
never so manifest as today. 4 Cadillac’s recent presentation of 50 Body 
Styles and Types and 500 Color and Upholstery Combinations constitutes 
an unparalleled achievement in the development of individuality and 
distinction in motor cars. In its bearing on present day requirements and 
desires it is as important and significant as any of Cadillac’s great engineer- 
ing triumphs, in their relation to security and dependability. § It inaugu- 
rates a new trend in color, luxury, style and distinctive individuality and 
places the new Cadillac on an even higher plane of service and satisfaction. 


ejtandard —Models— Fisher (ustom-Built Series— Exclusive (Creations by Fleetwood 
Priced from $2995 upward, f. 0. b. Detroit 
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CADILLA 


DIVISION OF GENERAL MOTORS CORPORATION 
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eo for ‘Oldsmobile dealers. 








tter for improve- 


oes emon ‘a ids ye ile better sae even the-car that =~ FS? 
ae won the n now w familiar praise—“T. t Asks No Favors, Fears No ae 
. but better still, as fast moving merchandise 








in the Riisieddy Svening P Posi, a | 
Ladies Home Journal, Liter. 
ary Digest, Hollands, Sunset 
and many others. 
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Over the span of months and miles, in the hands of thousands of 


owners, Oldsmobile power and performance, dash and endurance, 
comfort and driving ease,demonstrated Oldsmobile’s unchallengeable 
right to the now familiar praise . . . “It asks no favors, fears no road!” 


It fulfilled the Oldsmobile purpose—*“. . that the American family 
shall have, at a moderate investment, a car that gratifies their finer 
tastes as well as satisfies their every need . . .” But even that could 
not content a policy pledged to progress. 


That Oldsmobile should not be wanting in a single essential factor 
that contributes to performance, comfort, beauty or long life, there 
were added new features of known value—improvements of 
demonstrated worth. 


Providing even greater power. even longer life, even smoother 
performance; offering added driving ease and security, added 
Operating economy, added qualities of luxury and comfort... the 
car that 1s so emphatically firm in public favor is now made 
better than ever! 





Pe _ 
Product f Gewanat Morons fF 








OBILE 


Enlarged L-Head Engine, Crank- 
case Ventilation, Dual Air Cleaning, 
Oil Filter, Harmonic Balancer, Twin- 
Beam Headlights Controlled From 
Steering Wheel, Two-Way Cooling, 
Three-Way Pressure Lubrication, 
Full Automane Spark Control, 
Thermostatic Charging Control, 
Tapered Dome-Shaped Combustion 
Chambers, High Velocity Hot-Sec- 
tion Manifold. Spectul Design Light 
Cast-lron Pistons, Honed Cylinders, 
Silent Chain Drive, Balloon Tires, 
Exclusice Chromium Plaung, Duco 
Finish, New Beauty of Line and 
Appointments in Fisher Bodies, 
and many other features of demon- 
strated worth... at no increase in 
standard prices. 
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CHRYSLER adopts BUDD-MICHELIN 
wheel equipment on all models 


Offers demountable Steel discs on the “50” 
the “60” the “70”, and the imperial “80”. 
NOW on display in Show rooms. 











r 
With the flat tire is removed un- 
& | screwing the Cap nuts arour, the 
ub, and the Spare wheel is ULIN ftg 
- This Operation takes oh 
three or four Minutes for 4 Dergon of 
ordinary abillty 


Budd-Michelin Wheels hide the 
rakes from view. and Procect chem 
from mud, Water, and dust 
of their Smooth surface they are 
easily cleaned. and tend to keep 
ciean. 














ee 
New wheels bring greater Safety, cleanliness, 
make tire changing Casier, and enhance 








They are the last step in bringing 

the motor Car the safety and 

durability of all-stee} construction— 

the of oe which has 

Europe, includin such famous makes | Made a Passenger on a fast express 
ollie Revest Delage, Panhard, | ‘Tain safer than in his own home 

peugeot, Renault. Fiat. and Isotta. 
cnini 















“70”, and the Imperial “‘g9” 


Each set of Budd-Michelins in- 
cludes an extra whee! that carries 

Spare tire - It is usually mounted 
On the back of the car, and adds 
much to the attractiveness of the 


































































WHEEL COMPANY 


BUDE 
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I Philadelphia 
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ally Usable 
Now For Fall Demand / | 


The 
="3Q 


Consolidated 





66%" 


Can be used on any set, any current (D. C. or 
A. C. 110 to 115 Volts) any cycle, anywhere! 


And because it is usable on D. C. as well as 
A. C., any cycle, you can demonstrate the 
CONSOLIDATED “B” to your customer in 
your store and Sell him on hearing as well as 
on sight! 

Reduce Your Stock of “B” Eliminators by Half: 


Stock the CONSOLIDATED and let this one 








model do your whole selling job. You can sell 


Read these twelve features of the more eliminators and sell them faster be- 
Camcabidaiad MUR Mitts cause of a double advantage—your ability 

een tinal in up-keep. to demonstrate the CONSOLIDATED, 

oy ee plus its low selling price. 

3. Only $3 10. Small in size. a an _— _ 

4. No AC hum. 11. Fewer parts. THE CONSOLIDATED LINE 

5. No bulbs to break. 12. Stops dry cell cost. ; eerie) paar catenin a 

6. ven tone and resonance. IS A STRONG PROFIT LINE 











Easier to Sell the Consol Set! 


The CONSOL 7-tube Set at $95 sells faster than higher priced sets, and 
requires just as much accessory business as a $250 set. 
Here are your selling points for CONSOL 7-tube sets— 














1. Only $95. 


market. 


Lowest 


priced 7-tube set on the 


4. Greater distance. 
5. Clearer reception. 
6. Three stages of radio 


8. Transformers and con- 
densers, shielded. 
9. Beautifully designed 





. Single compact unit. 
. Gives uniform A power. 


. Requires virtually no attention. 
- Meter showing ampere con- 


_ phenomenal Gains in Sales! 
Super power supply. 

. < Gee able under all conditions. 
. Lasts twice as long as ordinary 


+ Wh = 


- Double rectification. frequency. and finished. Ancol 7 Bann Ane @Qe 
ri Two detector tubes. 7. Tone control. 10. Panel light over dials. Consol 7.Tube Set $95 
Consol Radio “A” ( onsolid: ite d Consol] Radio ad si 
Power Unit—$40 Automobile Dattet ries Storage batteries 


. Strong, even flow of A power. 
. Lasts longer. 
. Result of years of research and 


laboratory tests. 


nn LWNe 








Write or telegraph for full par- 
ticulars on this quality, money- 
making CONSOLIDATED 
line, naming your jobber. Make 
your plans now and enjoy the 
profitable sales this strong line 
will make for you this new sea- 
son. Address Department C., 
Consolidated Battery Co., 


Philadelphia. New York 








sumption. batteries. _ Costs no more than ordinary 
charge. . Built to meet climatic conditions. 


One WN 


. Finest workmanship and ma- 
terials, 


onsol 


CONSOLIDATED BATTERY 


COMPANY, Inc. 


Philadelphia Buffalo 
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HE SEPTEMBER rth issue of the Saturday Evening Post carries the 
T announcement of the Nortueaster Special. At its price of $12.50 this 
new big-toned de luxe NorTueaster is without a rival. Both Special and 
Standard Norrueasters are also available in highly finished brass or nickel 
Sport Types. With the Norrueaster line now rounded out by these new 
models there is just the right Nortueaster at the right price for every style 
of car, truck, bus or boat. 


Get in touch with your nearest NORTHEASTER Distributor. These new NORTHEASTERS mean more Sales and more Pro‘it- 





Profit. 
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The Up-to-date Motor Car 
Clean Oil—Clean Air—No Dilution 
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Never in the history of the automobile has development been so 
marked and progress so swift as now. 


Especially in those new devices which mean added economy and 
convenience to the owner, and longer life to the car, the industry 
is making tremendous strides. 


Naturally dealers are interested to know about these new devices. 


We are therefore offering free to interested dealers full informa- 
tion on any of the following timely subjects: 


| r gf iz Pa 4 

- §3 Bia Bi 4 ; ’ i aa "s , fate , . 
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If you want to be fully informed on the new devices that are insur- 
ing the automobile new life, simply check the number in the cou- 
pon below which corresponds to the number of the subject on 
which you want information, and a bulletin will be sent you free. 


AC Spark — reais FLINT, Michigan 


AC-SPHINX Ua hes 4 Shai Ph, 4 Saocdameters AC-TITAN 
Birmingham com os os "_ | Levallois-Perret 
ENGLAND PU AW Uleanet Pu | wits FRANCE 
AC SPARK PLUG COMPANY, Information Division, FLINT, MICHIGAN 
Gentlemen: I want to know more about the modern motor car and its improvements, 4) 2) GB) 
and am especially interested in the subject I have checked here: 


My Name 1s 


Address 





City...... 


ett te ee eee 


y } / a # 
AC | EN iL. PAN - 


SPARK PLUGS SPEEDOMETERS AIR CLEANERS OIL FILTERS 
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EVOLUTIONARY! 





U PONT announces the perfection of 
an improved closed car deck material 


—DU PONT EVERBRIGHT PONTOP. 


It is to closed car builders what the famous DuPont 
Duco is to body finishers—a material eliminating 
worry as to whether the finish will survive blister- 
ing suns, pouring rains and freezing temperatures. 





Everbright Pontop embodies a permanency of 
finish never before achieved in a rubber top mate- 
rial. Where most rubber top materials turn a 
dull, sooty black in a few weeks, Everbright 
Pontop retains its superb lustre through long 
periods of use and exposure. 














It is easiest to work—speeding up car deck produc- 
tion under all climatic conditions. 





Du Pont Everbright Pontop solves one of 
your most perplexing problems—the rapid 
dulling of the deck while the rest of the car 
still looks bright and new. The former weak 
spot is now a talking point! 





E. I. DU PONT DE NEMOURS & CO., INC. 
FAIRFIELD, CONN. 
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F COURSE the original trigger switch con- 
m\ . trol for portable electric drills which this 
etars-company designed and patented, is essential to 
y perfect control of the tool—and the two-pole 
construction which cuts both lines of current, 
is the only one that prevents “shorts’—but the 
motor is the life of any drill. 
It is in their inward qualities that U. S. : 
Drills excel the mest. Universal wound motors. | 











Silk covered wire. Fan cooled. Mounted on ; 
SKF Ball Bearings in a frame cast integral with 
the commutator head to prevent any misa- 


lignment. Brushes that adjust without remov- 
ing the commutator head. Get the U.S. Cat- 
alog and check U.S. Drills part by part against 
all others. Then you'll prefer U.S. Tools. 


Write for Catalog H rk 
The United States Electrical Tool Company |/{ 


Oldest Builders of Electric Drills and Grinders in the World 
Cincinnati, Ohio, U.S.A. 


Portable Electric Drills : 


Cb ob bake US l-t) a0) 0-3 at ot 














Export Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL CO.—150 Broadway, New York City 











Moto-Gard 















is the Finest Shutter Made / 


Moto-Gard gives car owners what they have always wanted in a radiator 
Shutter—perfect heat control for all weather conditions—positive opera- 9 
tion with instant adjustment to any temperature—a quality in keeping 
with the finest automobiles—a durability which insures lasting satisfaction 
—a built-in appearance which comes only from a perfect fitting shutter— 
dash control as handsome as the other instruments. All these features 
combine to make Moto-Gard the finest shutter made. 








Triple 




















Service Feature — gives . : 
needed degree of protection upper group is open. On real cold days entire shutter can: be 
under all weather conditions. 











All Mechanism Conceal- 
ed. The cable runs over 
a pulley inside the frame 
and under hood, to dash 
board. No levers or other 
parts exposed. 











Tension Springs Prevent 
Rattles. Tension springs on 
tither side of the frame hold 
the shutter leaves snugly in 
place. Leaves simply can’t 


Tattle, 














(he Finest 
Shutter 
Made 





= Moto -Gord | 


On mild days lower group of leaves can be closed while 



















closed—on warm days completely opened. Screw mechanism 
of dash control requires no tugging or straining to operate 
—instantly handled with finger tips. Indicator shows position 
of shutter leaves at all times. Attached with set screw—no 
holes to drill. 














bee SS ee One-Piece Frame. The en- 

tire frame is stamped in 

ia isi cne piece from 20 gauge 

steel—no rivets or bolts 

are used. This makes a 

strcnger frame, rigid and 
handsome. 
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Narrow, rigid leaves open 
inwardly, give built-in ap- 
pearance and make un- 
usually thin shutter. 

























Individual Shutter Easily Re- 


Absolutely Air Tight. The leaf placed. Inner mechanism, made 
edges of the Moto-Gard nest The Brewer-Titchener Corp. up as separate unit, held in 
together, and the frame over- 20 Port Watson St Cortland. New York frame by three bolts on each 
laps the leaves all around. This side. In case of damage, unit 
makes the Moto-Gard shutter can be removed and damaged 
absolutely air-tight. leaves replaced in 10 minutes. 











Triple Service 
Shutter Car 
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A SHUTTER THAT 
WILL SATISFY 


The Moto-Gard Triple 
Service Shutter is built 
to meet the demand for 
an instantly adaptable, 
all weather shutter that 
has never been success- 
fully met before. Moto- 
Gard is the result of 
months of thorough 
checking of the entire 
field of shutter mech- 
anisms and the effects of 
weather conditions on 
radiators and motive 
power. Tested 50,000 
times in actual operation, 
more than it will ever be 
operated in actual use, it 
has been proved mechan- 
ically perfect. Its built- 
in appearance, durability, 
and ease of operation will 
give your customers last- 
ing satisfaction. 














There’s permanent profit for you in every 
Moto-Gard sale—not a profit that you 
“ring up” today and lose temorrow or next 
week through service calls or adjustment of complaints. 
And—you make DOUBLE the profit on each Moto-Gard 
sale that you make on the ordinary shutter. 


This profit is yours to keep because Moto-Gard is built to 
give lasting satisfaction. Moto-Gards STAY sold! 


To those dealers who want the bulk of the 


Greater Profits 





radiator shutter business in their territory 
Moto-Gard offers every opportunity. 


_ The very fact that Moto-Gard combines sev- 
eral new distinctive features that car owners 
have long wanted but hitherto have been un- 
able to buy, insures its selling success. 


With its wealth of strong talking points the 
new Moto-Gard Triple Service Shutter opens 
the way to greater sales through greater satis- 
faction. 





Moto-Gard is a thoroughly-tested, quality 
product, reasonably priced, on which you can 
unconditionally guarantee satisfaction. For 
ready acceptance, permanent profits, and com- 
plete protection Moto-Gard leads the field. 


Get the facts about this sales opportunity. 





Write today for complete information on the 
new Moto-Gard Shutter. 


The Brewer-Titchener Corp. 
20 Port Watson St. Cortland, New York 
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A SHUTTER 
THEY WILL 
READ 
ABOUT 


Consumer de- 
mand is being 
created 

—by Saturday 
Evening Post 
advertising 
—by localized 
advertising in 
leading news- 
papers 

—by attractive 
folders for 
dealers to 
distribute 
—and by strik- 
ing window 
displays 
which will 
get motorists’ 
attention. 





Backed by all this pub- 
licity, with its exclusive 
selling features, Moto- 
Gard will be one of the 
season’s greatest profit- 
makers for you. 
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Specifications: 


Walker No. 125 Blue Boy Jack, 

height 10/2 inches, raise 7 inches, 

capacity 3 tons, adjustable foot 

lift, 24-inch steel handle with 

wood grip, weight 19 pounds, 
list $10.50 
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A year and a half ago 
I asked our engineers 
to design a Jack that 
would stand the con- 
stant,every day grind 
in the garage, and 
would also be a real 
piece of lifting equip- 
ment for road service 
cars «+ The Walker 
Blue Boy Jack was 
their answer, and the 
fact that they built 
the right tool has 
been proved by the 
thousands of these 
Jacks that have been 
purchased by the 
garage men of the 
country « - The day 
that you equip the 
benches in your ga- 
rage and your service 
cars with Walker 
Blue Boy Jacks, will 
mean more to you 
than I can express - + 


President 














































Walker Manufacturing Company 
Racine, Wis. 


Wal ker J acks 


‘Dependable in Service’ 
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Package Profits are Clean Profits 
with the 


Pay } 
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Completely equipped, tested and with proper setting— 
now available for quick and easy installment of 86% of 
all registered cars. Each outfit comes carefully packed 
in an individual box with full installation instructions. 












































































































































Auburn $18.50 Maxwell $16.50 
Cadillac 51-57 45.00 Moon 18.50 
Cadillac 59-61 75.00 Oakland 6-54 17.50 
Chevrolet 490 15.00 Oldsmobile 1923-5 15.00 
Chevrolet K 15.00 Oldsmobile 1926 19.00 
Chrysler 4 16.50 Overland 4 16.00 
Chrysler 6 ... 32.50 Overland 6 15.50 
Cleveland 18.25 Packard 116-126 45.00 
Columbia 18.50 Packard Truck 50.00 
Davis 18.50 Reo 6 23.50 
Dodge 20.00 Reo Speed Wagon 16.50 
Durant A-22 15.00 Star 16.50 
Essex 6 24.00 Studebaker Light 6 15.00 
Elcar 18.50 Studebaker Standard 6 16.00 
Flint 40 16.50 Studebaker Special 6 28.50 
Ford 12.50 Studebaker Big 6 30.55 
Gardner 4 15.00 WhiteGO & GN 27.50 
Gray ... 16.00 White G K 27.50 
Hudson 24.00 White GEC 31.50 
Hudson Dual 60.00 White G M 29.50 
Hupmobile R 15.00 White GA 29.00 
Mack A B 37.50 Willys-Knight 4 20.50 
Mack A C 40.00 Willys-Knight 6 23.00 




























Prices subject to change without notice. 


Accessory dealers and garages are finding these Zenith “package out- 
fits” a sure source of profit—a clean profit from satisfied customers. Each 
outfit is designed and built special for the particular make of car. You are 
giving your customer Zenith proven quality and performance at a price made 
possible only by the car owner’s demand for good carburetion—dZenith 
carburetion. There is a Zenith carburetor for every make of car or truck. 
Are you overlooking your opportunity ? 


Write to-day for Dealer’s Proposition. 


ZENITH-DETROIT CORPORATION 


Ve 








Guamanions Manufacturer of — a 
ZENITH CARBURETORS DETROIT 


Over 1200 Service Stations 
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This half page advertisement will ap- 
pear in the October 9th issue of Liberty, 
reaching 1,200,000 homes. Our lantern 
advertisements are selling goods. Get 
your share of the sales—be ready for 
the calls this ad will bring. 

Operates on two No. 6 dry cells; projects a pow- 
erful 300 foot light, hours at a time; used by 
farmers, sportsmen, watchmen, deliverymen, 
railroad men, miners and in homes and garages. 


Rapid turnover—liberal discount. Get in touch 
with your distributor. Write us for literature. 


DELTA ELECTRIC COMPANY 
1003 Delta Block Marion, Indiana 








A Steady, Brilliant Light 
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Ad in Liberty 
October 9 
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Schebler sales don’t 


load up your service men 


HE Schebler franchise has proved extraordinarily profit- 

able to good automotive dealers because there is so very 
little service trouble following installation of the sturdy, dur- 
able Schebler Model ‘S” Carburetor. 


There are good reasons for this. 


Schebler Model ‘“‘S” Carburetors are factory adjusted so 
accurately that very often no further adjustment is required 
upon installation. 


Schebler Model ‘S” Carburetors are built so sturdily 
that the adjustment—once obtained—remains fixed indefin- 


itely. 

Profits from Schebler sales are real profits—not reduced 
A Test Proves It by frequent and expensive service attention. 
N t t 
. sot 7 foe ay . The Schebler franchise is very valuable to good automo- 
that hundreds of dealers tive equipment dealers because Schebler Carburetors so great- 
have built a big and prof- ly improve automobile performance that they build big sales, 
itable business on Scheb- because Schebler’s policy is to co-operate and insure dealer 
ler Carburetors from one success, and because Schebler sales are so free from service 
30-day trial sale backed troubles. This valuable franchise may be open in your ter- 
by the factory guarantee ritory. Write today and find out. 


of satisfaction. 


WHEELER-SCHEBLER CARBURETOR COMPANY 
INDIANAPOLIS 


1926 : Schebler’s Silver Jubilee Year : Established 1901 


SCHEBLE 


Finest CARBURETO RS 
Finest 
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Simplify 
Your Tappet Work 
With This “SUPERRENCH” Set 








With this set of six Williams’ Tappet {( Williams Tappet Set No. \ 
‘< 99 , | 1063, shown above, con- | 
Superrenches” you can adjust tappets on 80% of | tains six genuine Tappet | 
all cars or trucks. And you can adjust ’em more \| “Superrenches” packed | 
; ; ‘ _iIn roll case of heavy | 
accurately—in less time—with less trouble. || Olive Drab Twill, bound | 
_along the edges and | 

Handy “Superrench” tappet wrenches are built | — with strap and it 
extra thin and light. Their narrow, pointed jaws ‘\ / 


and 15° head angle make cramped quarters seem 
roomy. And their length—8 to 9 inches—prevents 
burning your hands on hot engine parts. 


uP 








Forged from Chrome-Molybdenum steel they’re 


the toughest of their kind. Every wrench in this Your Jobber’s Salesman 
tiune-eaving satemative bit i¢-abeaieesl Knows About This “Super- 

ing automotive it is absolutely guaran- rench” Tappet Set—Ask 
teed against breakage. Him. 


J. H. WILLIAMS & CO. 
“The Wrench People” 


New York BUFFALO Chicago 
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Cut 
between 
crimps 


Only by cutting BE- 
TWEEN the crimps can 
any piece of crimped 
steel form a true circle. 
Only a true circle can 
give an equal radial 
cushion. Only an equal 
radial cushion can stop 
oil pumping and piston 
slap successfully. The 
flexible crimps form the 
cushion. Destroy one 
crimp by cutting and 
you destroy the cushion 
under almost one-third 
of the piston ring—one- 
third where oil can 
pump and the piston 
slap. Only genuine 
APEX is correctly cut 
between the crimp. 


APEX 
was FIRST 


If it had not been 
for APEX there 
would not be today 
any Innering prof- 
its for you. 








MOTOR AGE 


Our good friends, the mechanics, know the difference between genuine APEX Innerings 
and imitations. They know which Innering is quickest—easiest to install—which one 
whips oil pumping and piston slap best of all—which one never limps back licked. 


Only APEX can fit every job successfully. APEX was the first Innering ever made. 
It is the biggest seller today. It is the only one with a patented design that makes 
genuine APEX innerings adjustable. Between your finger and thumb you can 
straighten out the short rounded points of contact and make a softer cushion. Or by 
crimping over your finger tip, you can make a stronger cushion. 


This exclusive “adjustable” feature makes Genuine APEX Innerings universally suc- 
cessful. For only with APEX “adjustability” can you make piston rings fit tapered 
and egg shaped walls. Only with APEX “adjustability” can you properly centralize 
round pistons in out-of-round cylinders. 


400 Big Jobbers Stock APEX 


They would have no other. They recognize the fact that the patented APEX design 
is the only way to make a successful Innering and that all others are merely imitations 
of this guaranteed product. 


Made from the finest imported Swedish Steel; tested to resist heat up to 900° F.; 
guaranteed to stop oil pumping and piston slap and renew motors without reboring. 


Dealers—If your favorite jobber does 
not stock Genuine APEX Innerings, 
send to us. 


THOMSON MFG. COMPANY 
Dept. 7 


Jobbers—Write for details on our 
special “try-out” plan and attractive 
jobber discount. 


Peoria, Illinois 
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This Simple Preparation 
Eliminates It in 20 Minutes! 


& ) ATER is cheap . . . few drivers attach 
\ any significance to the fact that they 
must replenish it all too frequently. Yet 
engineers have now discovered that here is the 
chief cause of power losses, excess carbon, high 
operating costs. The reason so much water is 
used is that 9 engines out of 10 today are rust- 
clogged—Choked ! 


The Cause of Trouble . 


Water jackets will rust . . . And this rust 
lodges in the narrow radiator water passages. 
Water only seeps by. Partially cooled, it 1s shot 
back through the jackets. Its heat-absorbing 
capacity is meagre. It brings no relief to the 


MOTOR AGE 





scorching cylinder walls. Cars that should give 
20 miles to a gallon, only deliver 16. Carbon 
forms. Power lags. Drivers seldom notice un- 
til it is too late. 


Cured in 20 Minutes . 


Through a remarkable new preparation, all this 
is prevented. No Rad Rust circulates through 
the cooling system, ferrets out all rust and dirt, 
eliminates it through the overflow pipe. Engines 
operate at full efficiency. Radiator leaks are 
prevented, as rust does not get a chance to eat 
through the radiator cores. A twenty-minute 
job, bringing complete safety. 


New Profits for Jobbers 


No Rad Rust—Four times a year. Thousands 
of motorists have the habit—New thousands 
are being won. Steadily increasing sales with 
repeats, repeats, REPEATS! The support of 
successful display cabinets, window displays, 
every type of sales help for your dealers, 
FREE. No Rad Rust is a new profit oppor- 
tunity. Now, write for complete details and 
discounts. 


NO RAD RUST CORPORATION 
415 North Water Street 
Lancaster, Pa. 












A product of the makers of 
the famous W. J. Boiler and 
Heating System Cleanser. 
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The Only Autowline that is: 


(1) Made of the famous, nationally advertised Yellow Strand Wire 








Rope. 
















(2) Equipped with Patented Snap Hooks that are the last word in 
‘/ simplicity and efficiency. 


| (3) Well established because it has been backed by years of national 
advertising. 


(4) Strong enough to stand a 6000 lb. pull and yet weighs only 4% lbs. 
and coils neatly under a seat cushion. 


BASLINE AUTOWLINE pays Jobbers and Dealers a good profit, too. Write for Price List 
and descriptive literature. 


BRODERICK & BASCOM ROPE CO., St. Louis 


®) Eastern Office and Warehouse—76 Warren Street, New York City 
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Industrial Bond Issues 








WE are prepared to purchase entire 

bond issues of sizeable and sound 
American industrial and manufacturing 
companies. 


Address our office 
at 


42 Broadway, New York City 


HORNBLOWER & WEEKS 


EsTABLISHED 1888 


BOSTON NEW YORK CHICAGO CLEVELAND 
DETROIT PROVIDENCE PORTLAND, ME PITTSBURGH 






























































































































































































Deflector causes wa- 
ter and large impuri- 
ties to fall direct to 
sump. Easily drained 


off. 


Fine mesh’ copper 
screen separates lar- 
ger impurities 
through angle and 
gravity. 


Auxiliary screen and 
jet regulates suction 
and flow through 
chamois. 


Chamois catches fin- 
est particles of dust, 
water and lint in 
suspension. Angle 
prevents clogging 
and corrosion. 














Dirt and Water 


Try this test. Unscrew the carburetor 
drain plug. Hold a tea cup directly 
below. Note the numerous minute 
particles of dirt, ‘rust and of foreign 
matter waiting to cause serious damage 
to that delicate instrument—the car- 
buretor. 


ey Now-A Gasoline Purifier 
BB that filters each drop 4 times 


uilt at an angle 


A Separator-Not a mere strainer 


‘Pump filtered”’ gasoline does convey dirt, rust, water, lint, par- 
ticles from the inside of filling hose as all motorists know. Thou- 
sands of “‘gas filters’’ are sold yearly as protection against this con- 
dition—yet faulty carburetion is on the increase. The question 
arises— ‘Are ordinary gasoline filters—built on the single strain- 


ing principle—DOING THE WORK?” 


Now—as an ABSOLUTE protection from impure gasoline—we of- 
fer the Protex-A-Motor. Not a mere single screen or chamois 
strainer, but a scientifically designed gasoline purifier built on the 
separator principle. 


Protex-A-Motor is built ON AN ANGLE—as results prove such a 
device should be. Its angle causes heavier-than-gasoline particles 
of dirt and water to fall to the bottom, thus preventing clogging 
of the purifying media. 


Protex-A-Motor has the advantages of both wire mesh and cham- 
ois plus the force of gravitation, plus an auxiliary screen and jet 
which permits a uniform flow of gasoline under all conditions. 
Each drop of gasoline is purified 4 times—before it reaches the 
vacuum tank. 


Prominent automotive engineers are enthusiastic in their endorse- 
ment of this “‘years ahead” gasoline purifier. 


Protex-A-Motor does the work so well that it can be sold on a 30 
Day Trial Basis. You can't lose. Our sales helps make mer- 
chandising easy. Write today for sales plan. 


Protex-A-Motor Mfg. Co. 


Pittston, Pa. 
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“The Angles 
the Answer 


ROTEX~\-MOTOR 


THE BETTER GASOLINE PURIFIER 





















Can Id on 
JO trial 


In test territories jobbers and dealers have found Protex-A-Motor so efficient that it can 
readily be sold on a 30 day trial basis. Protex-A-Motor has demonstrated its success 
not only as original filter equipment, but also as a popular REPLACEMENT for those 
thousands of motorists not satished with their present gasoline strainers. 





One thing is certain—Protex-A-Motor is a decided improvement over all ordinary de- 
vices for this purpose. Wherever offered it has made a distinct hit. 


Write us today and get full details on our successful selling plan for this entirely differ- 
ent-type gasoline filter. 


Trade Helps 


Those taking the Protex-A-Motor franchise will 
be furnished all necessary cooperation and trade 
helps such as counter displays, window displays, 
envelope stuffers and direct mail matter of vari- 


ous kinds. 
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P Feeding Dirty Gasoline to 
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Your Motor , 
PROTEX-A-mMOTOR g 
Takes out the Water, Dirt on Lint that cares Carty - ee tes 
Charge for Installation If You Buy Here, 
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THE BETTER GASOLINE PURIFIER 
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ALLOY STEEL 
SPRINGS 





Even Engineers 


Were Doubtful 


“Tuthill Spring Co. 
Gentlemen: 


We recently built a demonstrating ma- 
chine for our shock absorbers and used one 
of the Titanic Springs, which was pulled 
way below center and was only snubbed on 
alternate action. This has been in con- 
stant operation since a year ago this Sep- 
tember and the spring seems to be as good 
as ever, although I was told by several 
engineers that no spring would stand up 
under this test. 


I have just ordered three more today. 
Yours truly, 
J. C. Nichols” 























So remarkable is the performance 
of Tuthill Titanics that even engl- 
neers must see it with their own 
eyes. But there’s no secret to it. 
































spring leaf. Put a dot at each end 
for the shackles and one in the mid- 
dle where the axle rests. You see, 
the real load is carried at the center 
—and that’s where Tuthill Titanics 
are the strongest. 
































The Titanic hump center is guar- 
anteed forever against breakage. 











Write Today for the Tuthill 


Service Station Plan 














Draw curved line to represent La 
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TUTHILL SPRING COMPANY 
DEPT. 979 














* 760 POLK STREET - CHICAGO, ILL. 





ESTABLISHED 1880 
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MOST SENSATIONAL 
RADIO OF THE YEAR! 








2 Big Features Make AMBU-5 
Different from Any Other Set! 


This is the set everyone is talking about. Gets 
stations from 40 to 550 meters. Amazing dis- 
tance, deafening volume, wonderful selectivity, 
perfect tone, all combined in one set. One of 
th® few fundamentally sound sets on the 
market. 


Look at the famous All-Wave Coils used on 

the Ambu-5. These are what make the 40 to 
550 meter reception possible. 
coils. No interchanging. 
_ This is also the set that has the circuit 
imbedded in the Bakelite sub-panel—safe and 
secure—concealed from view. No broken con- 
nections, no chance for anything to go wrong. 
Considered by experts to be the greatest im- 
provement in radio set construction. 


New Dealers Signing Up Every 
Day For AMBU Franchise! 


Dealers report big popular demand. Territories are going 
fast. This is going to be Ambu’s biggest year. We're going 
to double our sales of last year. Dealers and agents are scram- 
bling to get on the band wagon. If you want to make this a 
profitable year, take on the Ambu-5 under our special plan. 


Buy Direct From Factory- 
Sell At Big Profit! 


By eliminating the jobber and wholesaler, we can give you a 
bigger discount. You deal direct with factory and get manu- 
facturers’ prices. This is positively the best proposition offered 
by any radio company. A high grade radio set with valuable 
sales points sold at a price within the means of everyone, 


NO RISK—NO LOSS—NO BIG 
INVESTMENT TO MAKE! 


The Ambu plan protects you in every way. You make no investment— 
there are no stiff requirements—no chance for loss—no risk to run. We 
help you build up a big radio business without a big investment. This 
is a remarkable opportunity to line up with a reliable institution with a 
good reputation and an 8-year record of fair and square business meth- 
ods. Send in the coupon today and learn all about the Ambu-5 and the 
simple plan by which you can become our dealer and make from $50 
to $250 a week profit in radio. 


MAIL THIS COUPON TODAY ! 
AMBU ENGINEERING INSTITUTE 
Established Since I9gIo 
2631-F Prairie Avenue, CHICAGO, ILLINOIS 
Send me free, complete information and prices and tell me 
how I can make big money in radio as dealer without big in- 
vestment in “stock. < 


Only one set of 





The Famous AMBU 
All-Wave Coil 


NAME 
ADDRESS 
GITY 


BUSINESS. 
[] Check here if interested in Radio Course. 
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Costs Less 
than Half! Poe" an ow 


Better Work 


















HEast 
of this machine puts it 
within the reach of every 
auto repair shop. The big sho 
can give better service wi 
the Crowe. And with this ma- 
chine the small shop is fully 


equipped to give the same 


CROWE 


CUP WHEEL 
VALVE 
REFACER 


eeeaay high grade valve service as 
$Q°7-5° the big shop. 

But aside from its money- 

Complete saving price, the Crowe has 

EASY TERMS many special features that 


make it preferable. 


We would like an opportunity to 
give you the complete details of this 
improved valve face grinder, and our 
easy payment plan. Money back 
guarantee. Will you write us today 
for this information? 


LISLE MANUFACTURING COMPANY 
Box C, CLARINDA, IOWA 
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B.C. A. Preference 


B. C. A. Angular Contact 
Radial Bearings are pre- 
ferred by outstanding auto- 
mobile makers because they 
are the most satisfactory solu- 
tion to differential and clutch 
bearing problems. 





Bearings Company of America 


Detroit Office 
Lancaster, Pa. 1012 Ford Bldg. 
































FOR CAR WASHING AND 
FILLING RADIATORS 


G-4468 Royal Selfclosing Auto 
Wash Valves 
poner nn : eliminate all sloppiness and 
ie: aie aes waste water—give you water 
==. when you want it and where 
you want it. Fit any standard 
garden hose connection. 


G-4466 Selfclosing Auto Radi- 
ator Fill Faucets 
eliminate the old-fashioned, 
sloppy, unsatisfactory water 
can—fill your radiator direct 
from faucet. Every up-to-date 
filling station and garage 

should have them, 
If your jobber can’t supply 
you, write us direct. 


The Royal Brass Mfg. Co. 
Cleveland, Ohio 
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Klean-Rite 





CAR CLEANING 


TOTALS MILLIONS IN PROFITS 
EVERY YEAR 


Here is a previously undeveloped branch 
of the industry, brimming over with 
profits. 


How a share of these is available for you 
is the subject of our new 24-page book- 
let, just off the press. 


Write for a copy of it today. It’s free, 
and full of money-to-be-made ideas that 
work. 


Klean-Rite Auto Laundry Co. 


332 S. Michigan Ave., Chicago 





MORRISON 


Automatic Double Range 







Worm Drive 


JACKS 







Special model 
for Balloons 


Can’t Slip or Tilt 


Flexible steel ‘‘Sure Hold’’ cap prevents dan- 
gerous slipping. 
72 in.) operates from standing position. Gets 
under overhanging bodies. Easy to work. Few turns and it’s 
up. Built in 11 sizes for all service requirements up to 8 
tons. Furnished as standard equipment on fine passenger 
cars, trucks, buses and Fire Apparatus for past 4 years. 
The Jack for YOUR shop. Write for sample for test. 

THE WOODS ENGINEERING CO., Alliance, Olio 
General Sales Representatives for Canada, carrying branch 

. warehouse stock: 
Colonial Traders, Ltd., Chatham, Ontario, Canada. 


Long folding handle (3 to 
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NEW 


“ew TIME STAMP — 


accounts for every labor minute 


FOLLETT’S 





Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it 's 
finished. There can be no dispute over tne 
time charge. 


Learn the inter- ; m 

esting Getaile aoemutely automatic —except for winding. 
our ; 

acriptive data. very machine guaranteed. 


Follett Time Recerding Co., 217 High Street, Newark, N. J. 
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“Established Since 1904” 
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SOCKET WRENCHES 








FOR FORD CARS 


Careful study has been made of the wrenches recom- 
mended for servicing Ford Cars thus insuring wrenches 


that will fit the nuts and the space in which they are to 
be used. 


Use “Definite Purpose” Socket Wrenches that fit the 
job. 

Among the new 
wrenches jis one com- 
plete wrench for Ford 
Main Bearings—also 


special wrenches for 
1926 Models. 


Ask your Jobbers’ 
salesman for informa- 
tion about wrenches 
designed especially 
for Ford cars or write 
us for Catalog No. 50. 


STEVENS WALDEN-WORCESTER, INC. 


Successor to Stevens & Co., Walden-Worcester, Inc. 


475 Shrewsbury St. Worcester, Mass. 
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GRIPPERS GRIP 
They Never Slip 


Grippers are absolutely dependable in emergencies. 
They never slip. They regain traction and bring 
cars, trucks or buses back onto firm ground under 
their own power. 


Not a substitute for chains. They have their own 
work to do—and they do it. Applied in a minute 
with wheels hub deep in troublee AND THEY 
SELL. ASK FOR COMPLETE DETAILS. 


Gripper Manufacturing Co. 
936 Lake Shore Drive, Chicago, Iil. 


MOTOR AGE 


WANTED 


District Sales 
Manager 





Due to realignment of terri- 
torial supervision, one of the 
oldest and most substantial 
companies in the automobile 
industry offers unusually at- 
tractive executive positions 
to one or two experienced 
men. 

In writing, give experience, 
present position, and terri- 
tory desired. 


ADDRESS 
Box No. 6280 


Care of MOTOR AGE 
2 So. Wabash Ave., Chicago 
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WE REPLACE 


Lost, Misplaced or Broken 


KEYS 


By Number or Letter System 
for Wheel Locks, Ignition, 
Transmission, Tire Locks, 


Padlocks, Trank Locks, etc. 


We also repair locks, automatic 
We have them in stock. When windshield wipers, shock absorb- 
we make them to order we do it ers, car heaters and speedometers. 
quickly, and the keys we deliver Promptness characterizes our en- 
fit, and work. tire service. 


DEMAND HASCO SERVICE 

Send us the lock number, and we will provide a key. If you do 
not have a lock number send the car or the lock to us. Always 
give license, serial, motor and factory number of car, and name 
of closest service station or car dealer. Customer must have bill of 
sale or proper identification of ownership before obtaining keys. You 
are thoroughly protected at every turn by HASCO Service, and it 
offers you in a moment the way out of difficulties that are annoy- 
ing and expensive without it. 

Order by number and letters on cylinder or shank of lock. 


Drop us a line for details. 


CED 


Household Appliance Service Co. 


5144 W. Lake St. 





4, HASCO 
-SERWICE 
S444 / 
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Chicago 
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WESTINGHOUSE AIR SPRINGS awnee | 
: > SS 
| The finest known method of shock absorption op gg : 
THE WESTINGHOUSE AIR S G CO. STORE FRONTS | 
Factory and General Offices, New Haven, Conn. Seiden ie thas : 
ew York Boston Philadelphia Cleveland 
New pie Sitio og —_— THE KAWNEER CO., 3724 Front St., Niles, Mich. | 
i s 
: Ir 
Stops Pump Shaft Leaks erry . \ Beauty Ball 
Immediately and Permanently SIGNALS ~ av i aiiilieen 
Conneaut Plastic Metallic Packing molds in FOR A [tin ro ocking ap 
the fingers to fit stuffing-boxes of any size ‘ For AN Model Cars 
or shape. It is a repair for the worn shaft Made by special process high in lustre, 
and loose bushing. At your jobbers; if not handsome and attractive. Withstands al] 
write us. weather eonditions. Guaranteed not to 
1 ib. can $1.75 per pound crack. Senior Model $4.50. Junior 
5 lb. can $1.60 per pound $3.50. Ask your Jobber. 
vrrevent THE CONNEAUT PACKING CO. FAITH MFG. CO. 
This Conneaut, Ohlo 2539-41 N. Ashland Avenue, 
Chicago, IIl. . 
Valve Face Grindi 
7 il Machi T « MI KS E Xi 
—— ~~” acnine 
Get a demonstration of Sioux before you buy any valve grinding y 
machine. GUARANTEED FOR A LIFETIME. ZDere 
ALBERTSON & CO. 
Nour Setiher Sells b sor ROLLER BEARINGS 
for Dealers 
Results in quick stock turn-over, with small invest- 
Has two primary windings instead of one.Gives a hot- ,! ment and liberal profits. Without water it removes 
ter spark, makes easier starting, gives more power, quicker serch de, Py ¢ fr grease, stains, etc., from hands, cloths, upholstery, 
pickup and more mileage. Try it on a sluggish motor. = 5, - paint or enamel. Indispensable in shops, service sta- 
Write for full particulars. CLE RNSER tions and car kits. List 35c. é 
The Mall Electric C ti ' ween . Write for discount detalls, 
1e Mallory Electric Corporation, Toledo, Ohio. States Chemical Company 
1 703 W. Fulton St. Chicago, Ill. iL 
The GASOLINE 
el 
Let us ] I}, 
send our é. egage 
; profit- A gasoline gauge on the Dash. Note our half- 
boosting page advertisement in the Saturday Evening 
plan. Post, September 18th. Write for description and 
It’s F proposition to the trade. 
s rree. KING-SEELEY CORPORATION 
298 Second Street Ann Arbor, Mich. 
Chicago Branch, 2450 Michigan Boulevard — 
; " 
Here’s the Way 
to Sell Tire Chains a 
i 4 pares they aad in display them. ords 
' y making em easy to buy, you automat- - j j 
, ically make them easy to sell. Dealers like the ee ee yng 
WESCO carton. Write. even firing under all conditions. 
Site Cor . it ° i k M P ts, Inc. 
gan pap egedetge tie Western Chain Company me —— 
—_———_-— : Chicago, U. S. A. —s 
ss Guaranteed Unbreakable 
Ste ‘ 
Hes if Gear Shift Ball 
| a Made in all combinations from 11 basic colors. Packed 
RESSORS-HDOIS 18 in attractive counter display box. Counter display 
eo er 9 neta cards also furnished. Complete with all necessary bush- 
~' ings. 2 in. in diameter. Highly polished. Fast seller, 
N= 4 + _ .25. = = details ane —s s - ae line 
Sustte Basumattc 1957 Kienlen Ave oO ems. rder from your Jobber or direct. 
; RAINBO ACCESSORIES COMPANY 
eneseemmneieiinsies Ss. Leute, Be. 1420 S. Michigan Ave., Chicago, Hl. Oo 
Mitins 
at your Th 
’ pa 
Jobber's met 
us, 
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The profitable line 


im licity rrosuble me FULTON 


i 

| 

} 

| 

| eas arson Accelerator for Fords—Pedal Pads for Fords and all cars— 
REBORER AND GRINDER — 


Accelerator Pedal for all cars—Aermore Exhaust Horn—Hudson’s 
Crankcase Repair Arm for Fords—Copperhead Socket Wrench, 














j 4 — R.% 7 in any nee repair shop or garage. Ask for free etc. 

emonstration in your own shop , 

| Simplicity Manufacturing Company The Fulton Company, 732—75th Ave., Milwaukee 
{| Port Washington, Wisconsin 


























eC — 7. SSS 

















ELIMINATES SLOW LEAKS 


—from rusted clineher rims. An endless piece of specially com 
unded rubber. Snaps on rim ~~. rubber band. Fits snug . an 
Red Cat Heaters aoe | Prevents tube touching rusted rim. One size fits all 
clincher rims. Write for discounts. 


LAENG ure. 3 ag Lorain Ave., Cleveland, 0. 
eavér St., New York City 


Zens Dc Flap 
| DILL Grevlock THE PERFECT BRAKE 


LINING 


IN S TAN T-O N S See as of complete advertising and sales plans 





Red hot winter profit item. More heat—less cost. 
Makes a hit with car owners. Made for Ford, 
Dodge, Overland, Star, Chevrolet, Hudson and 
Essex cars. See your jobber. 


G. A. ROTH MFG. CO., Hastings, Neb. 


















































Dust and Valve Cap in the September 2nd issue of Motor Age. 
Off or On in 5 Seconds United States Asbestos Company 
The Dill Manufacturing Co. Cleveland, O. Menkeie, Senne, 









































So-Lo Jack Co., || | 
| 











Sic MASTER Inc. “AIR PROFITS” 
Shows how to get 
<> parenieD ack Attleboro Mass. more work out of |§ ——— 
ra an air compressor. rr a R 
Sales Office dl g ‘air for {tl RUNNE 
108 Massachusetts Ave. many pay jobs. | A SEL, 
Boston Mass. | 



































| a <= Trucks, Busses 
: CSENER AL MOTO RS and Clutches hve 
BUILDING QUICK SERVICE ON COMPLETE UNITS OR PARTS 


. broadway to 8th tve~~ NEW YORK ~ 5766 00 58th Streef- 
+ Rowing E&P ~ USHMAN & 50 East 42d Street BrRownw-LIPE GEAR Co. 


Managing Agent Cush ELD.INC = New York City SURACUSE N " 

















+. 














TIRE COVERS 
TOP COVERS 
SEAT COVERS 


Also Winter Enclosures 


FREDERICKS 


Rewinds 


New Rewind Profits — See an- 
nouncement every 4th week. 


Si 








Write now for price list. The | Catalog Upon Request {0r Fords and Chevrolets 
M. Fredericks Co., Lock 
Haven, Pa. THOMAS AUTO TOP CO., MUNCIE, IND. 












































Sells Quick at $l. Retall. 
ypes “‘K’’ and ayy os 1926 
Chevrolets and all 
Stars Seli at $1.50 









TASCO 


Gas Gauge for 


ORIGINAL 
BOSCH units 
neat the full 


CHEVROLET Beech. and 
OVERLAND the trade 
mark s 


wn 
—e — rise details for selfing ORIGINAL BOSCH at left. Thea. 
eee , Otive . ipment wall be sent to any Dis are the iden- 
elace) oe Olare Or service Staton On request tifications of 
ose butte | Bosch qual- | 
ROBERT BOSCH MAGNETO CoO., Ine. ity-famous 
Bs 109 West 64th Street ae aol a oe ee since 1887, 


THE AKRON-SELLE CO. 
Akron, Ohio 


CLASSIFIED ADVERTISING 
PARTS PATENTS & PATENT ATTORNEYS 


HOUSE OF A MILLION 
AUTO PARTS ae - —— Ten cents a word is the rate for all 


undisplayed advertisements set _ solid, 



































|| 











CLASSIFIED ADVERTISING 
RATES 


The largest stock of new and used car and truck Attorney-at-Law and Solicitor of Patents 

Se cit ot ee he wh eS 
; mh model and serial number order. ri . *} 3° ° 

% Al ineubtes eeanened seemadin. McGill Building, Washington, D. C. ain amas Gaaek’ the 6 wad 


DOUGLAS AUTO PARTS CO., INC. Patent, Trade Mark and Copyright Law Payable in advance. 
—— 5-7-9 South State St., Chicago, Tl. 
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\ 
The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 
to insert. 
Mallor; 
Manha 
The Easy Way to Sell ninco NR el 
The 
Akron-Selle Company, The ...... 73 Follett Time Recording Co... 70 
Manley 
SHALER y ULCANIZERS Albertson & Co.......00000000....... 72 Fredericks, H. M., Co... .. 93 
Milwat 
Ambu Engineering Institute...... 69 Fulton Company, The... Ine 
Get this attractive Shaler Selling Cabinet 
for your counter. It’s a complete demonstra- 
tion of the popular 5-Minute Vulcanizer—and 
sells em almost every time. A real vulcan- 
° ° ° ° Gates Rubber Co.............. —— “att 
izer comes with the cabinet for display, also Bearings Co. of America............ 70 wien 
° ° Gri Mfg. C Pe 7 _ 
a real repair on a section of tube, so customers Blossom Lock Co., The eae Sa ee 1 ripper & ompany il 
+ . New D 
can examine the repair and see how much Bosch, Robert, Magneto Co....... 73 
. + . e . No Ra 
easier and surer it is than cold patching. Ask Seemann Ga, Bhe.... 
e ° es North 
your jobber’s salesman how to get it FREE. 57 & 58 
Broderick & Bascom Rope Co... 66 4 Mfg. Co., The........ “9 
Brown-sge Gear Os................... 4 Hornblower & Weeks.................. 66 
Brummer Sfg. O0.......................... as Household Appliance’ Service 
Budd Wheel Co. a 50 Sh: seontinneinneieannsnsitneitiiianansitiiin seseenense il @ Olds » 
Then follows the extra profits you make on Shaler 
Patch-&-Heat Units that motorists who have vulcan- - 
. ‘ ; Ja Motor Valy oe 7 -ackar 
izers keep coming back for, month after month, year Cadillac Motor Car Co.............. _ 47 mes Motor Valve Co 
after year. During 1925 alone dealers sold 50 MIL- Chrysler Sales Corp... 8 _ 
LION of these Shaler Patch-&-Heat Units. How ; ” 
. . ™ Classified Advertising Section.. 73 , 
many did you sell? How many will you sell this Protex. 
year? Conneaut Packing Co................... 72 
Consolidated Battery Co............. 51 72 
Write for our new display material and let Kawneer Co., The.....................-- 
motorists know you sell the Shaler Vulcanizer Curtis Pneumatic Mach. Co..... 72 King-Seeley Corp. "9 
they are seeing advertised in the Saturday Eve- 
ning Post and other big magazines. It’s free. Cushman & Wakefield, Inc....... 73 Klean-Rite Auto Laundry Co... 7 
Rainbo 
ad Roth } 
C. A. Shaler Co., 217 4th St., Waupun, Wis. 
Royal 
World’s Headquarters for Tire Repair Devices 
73 
Delta Electric Co........................ 61 Laeng Mfg. Co......... 
Dill Mfg. Co. 73 Larkin Automotive Parts Co..... 
Du Pont, E. I., De Nemours Liberty Mirror Works... ...---- a Shaler 
BO. nn nanneenneec ance eenneeeneeneens 54. & 55 Lisle Mfg. Co.......... — ae WE is, 
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Mallory Electric Corp., The...... 72 
Manhattan Rubber Mfg. Co., 


The .... Third Cover 





Manley Mfg. Co......... Second Cover 


Milwaukee Motor Products, 
Inc. .... 42 





National Tank Auditing Serv- 





_ —_——— 3 
New Departure Mfg. Co............. 2 
No Rad Rust Corp. 65 





North East Electric Company.. 52 


Olds Motor Works 49 





Packard Electric Co., The........ 
Back Cover 














Prest-O-Lite Co., Ine., The........ 76 
Protex-A-Motor Mfg. Co.....67 & 68 
Rainbo Accessories Co. 72 
Roth Mfg. Company, G. A......... 73 
Royal Brass Co., The 70 
Shaler Co., C. A. 74 
‘implicity Mfg. Co. 73 
























































So-Lo Jack Co., Ine..................... 73 
States Chemical Co. 72 
Stevens-Walden-Worcester, 

Inc. 71 
Studebaker Corp., The 5 
Stutz Motor Car Co.....Front Cover 
Thomas Auto Top Co. 73 
Thomson Mfg. Co. 64 
Timken Roller Bearing. Co., 

The 72 
Tuthill Spring Co. 69 
U. S. Asbestos Company............ 73 
U. S. Elec. Tool Co. 56 
Walker Mfg. Co. 59 
Watervliet Tool Co., Inc. 75 
Webber, P. H., Co. 6 
Western Chain Co. 72 
Westinghouse Air Spring Co..... 72 
Wheeler-Schebler Carburetor 

Co. 62 
Williams, J. H. & Co. 63 
Woods Engineering Co. 70 
Zenith-Detroit Corp. 60 











WATERVLIET 


Spiral Expansion Hand 


REAMERS 


For Piston Pin Bushings 


on All Cars and Trucks 




















A spiral flute expansion 
reamer made with all the 
care and precision and from 
the same quality steel as the 
highest priced Watervliet 
at a price no higher 


than the ordinary reamer. 


Watervliet throughout, — 
the permanent, quick-cut- 


ting edges, the smooth, 
shearing cut, the freedom 
from “chatter,” the full 


bearing surface with the 
mirror-like finish in the 
completed job. 





They Will Not Chatter 


Have your Watervliet prop- 
erly 


resharpened at _ the 
factory for a dollar. 








Special 
i} Garage Set 
Aad No. 12E 











Twelve perfect performance reamers in a size range that 
equips the shop man for piston pin work on 90% of all pleas- 
ure cars and many trucks. A sturdy oak case to keep them 
safe and handy. The ideal unit for convenience, economy and 
service. 
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Ask Your Jobber or Write for Literature 








Watervliet Tool Co., Inc. 


1037 Broadway Albany, N. Y. 
New York, 1780 Broadway 
Kansas City, 711 Mutual Bldg. 
San Francisco, 661 Turk St. 
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A small business a few 





years ago—now a leader 





with Prest-O-Lite 





























THAT it pays to handle Prest-O-Lite prod- 
ucts is shown by the following letter from 
William Rudolph, Paterson, N. J.: 

‘For the past six years we have been a 
distributor of Prest-O-Lite products, both 
batteries and gas. Due to your very liberal 
sales and advertising policies, we have 
been able to build up what was a very 
small business, to what is now one of the 
largest of its kind 
in the City of 
Paterson. 


“Weare look- 
ingforward with 
keen pleasure to 
1926 sales pos- 
sibilities, and 








with your continued co-operation expect 
to show a very material increase over 1925 
business.” 

Mr. Rudolph’s Prest-O-Lite sales in 
1924 showed a 20 per cent increase over 
1923,and in 1925 anincrease of 33, per cent 
Over 1924. 

We are continually receiving such let- 
ters from our dealers. What these dealers 
have done, you can do. Write for our in- 
teresting plan and service station proposi- 
tion. Write today—the Prest-O-Lite con- 
tract is a valuable thing to have. 


THE PREST-O-LITE CO., Inc. 
INDIANAPOLIS, IND. 


New York San Francisco 
In Canada: Prest-O-Lite Company of Canada, Ltd., Toronto, Ontario 
























































SETS ANEW BRAKING STANDARD 


BRAKE LINING 

















BETTER. 














YCOE BRAKE LINING is a 


customers come back for “‘takeups.”’ 
good investment. Being a qual- 


HYCOE BRAKE LINING is 


ity product it may cost a little more 
than other linings, but with Hycoe, 
there are no adjustment losses. Once 
adjusted, Hycoe Brake Lining 1s set 
for the lifetime of the ordinary lining. 
You lose no valuable time in having 


used as original equipment by the 
makers of twenty-eight of America’s 
leading automobiles. 

Take a tip from the manufac- 
turers and give your customers a 
satisfactory start. . 


Hycoe Brake Lining Sets A New Braking Standard 


MANHATTAN RUBBER MFG. COMPANY 


Executive Offices-and Factories: Passaic, N. J, 


THE 


Branches: 
Chicago New York Boston Joplin Minneapolis: Philadelphia Sait Lake City 
Detroit Birmingham Cleveland Los Angeles New Orleans Pittsburgh St. Louis 











A PAIR TO DRAW TO 


f 


y, Packard Radio Cable is a com- 
f panion line of Packard Automotive 

Cable. It is sold by assortments 
é with the same style of merchan- t 
i disers as herewith illustrated. + 


© Completely assembled battery wir- 

ing harnesses and complete aerial 

ground kits come wm neat attractive 

shelf packages. If you handle 
yvadios, you should by all means 
ae the Packard Radio Cable 
ine. 


Ask your Jobber or write direct 
for full information. 
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PACKARD DE LUXE MERCHANDISER PACKARD STANDARD MERCHANDISER 


Packard Cable is handled exclusively by over a much faster rate than almost any other line 
500 of the best Automotive Jobbers in the in the automotive field. If you are properly 
country. If your favorite jobber does not hap- prepared and qualified to declare yourself in on 
pen to be one of these 500, you would be doing re-wiring profits, you will find that the Packard 
him a kindness to suggest that he investigate Plan shows you the most profit from the small- 


the Packard Line. . . est investment of your time. Ask your jobber. 
The replacement cable business is growing at for the story or write us direct. 





THE PACKARD ELECTRIC COMPANY, Warren, Ohio 
Schad. 1S neVer seen, except on goods of honest value 














